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Two Parker Firsts” 


Parker Primerless Putty— 
™ born during World War 
No. l. 


2 Partox—A merica’s first 

™ wood toxic — came into 
wide use with the advent of 
Ponderosa Pine. 


* These “firsts” cost no 


more, but add much to 
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sake: Seinen sens: Good Lumber for Over 55 Years 


derosa Pine and Sugar Pine. This 
is a modern, efficient operation, in 
keeping with the well-known Win- 
ton standards. Depend on Winton 
for all your lumber needs. 
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Malta's 
Patented 
3 -Way Jamb 
Clamp Over- 
tha comes that 
“Weakest Link” In 
Window Construction 


That old “weakest-link-in- 
the-chain” maxim no longer 
applies to window frames— 
not when Malta-Made and 
equipped with the 3-Way 
Jamb Clamp. 


Now standard on all Mita 
Frames, the Jamb Clamp ot 
only assures safe delivery 
but greatly strengthens the 
frame and prevents sill-leakage 
in long service. Malta’s “Topco” 
Overhend Pulley, also a m jor 
improvement in window const/uc- 


tion, is widely favored and adopted. 


These and other (patented) superior ¢a- 
tures, as incorporated in “Topco” Weaier- 


Units—backed by 41 years of 


specializing in ONLY top-quality—pr« ect 
you and the owner against today’s MISTAKE, that can curse 
lifetime window-worries. 


Malta Frames make their ay 
against all competition—by the way they’re made. Write ‘or 
Catalog No, A-2, 


| THE MALTA MFG. CO., MALTA, OH! 


Malta “Topco” Frames Cost Less per Year of Service 








industry. OSHKOSH, WISCONSIN 
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Consolidation in 1899 of the Northwestern Lumberman and Timberman 
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Amemcanfiumberman 


The present emergency has thrown the spot light on 
Wood Gutter. Wood Gutter of Douglas Fir offers 
builders and owners three important advantages: it is 


low in cost; it is beautiful; it is practically indestructi- 
ble. 


Installed by the carpenter on the job, wood gutter 
becomes a permanent part of the house. Unlike many 
gutters of other materials, wood gutter eliminates 
the expense of frequent repairs and replacements. 


By promoting the use of wood gutter, the contractor 
benefits, the carpenter benefits, the home owner bene- 
fits, and you retrieve a sales item for your yard which 
builds profits and makes friends. 


A book illustrating wood gutter installations has been 
prepared to help you in promoting this desirable item 
with your trade. A copy will be forwarded to you 
upon request. 


WEYERHAEUSER SALES 


SAINT PAUL 


’ 





Wood gutter can be quickly installed by the regular car- 
penter on the job. It costs no more than cheap substitutes 
and will last as long as the house itself. 


COMPANY 


MINNESOTA 
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Amemecanfiunhberman 


This Country of Ours 


Manufacturers Interpret Probable 
Effect of SPAB Ruling on Building 


The recent declaration of the Supply 
Priorities and Allocations Board re- 
garding home building operations in 
the coming months received publicity 
of a kind which the AMERICAN LUM- 
BERMAN felt was being falsely inter- 
preted as a fatal stab at the construc- 
tion industry, and particularly at the 
retail lumber and building material 
dealer. 

On first reading, the declaration ap- 
peared to impose restrictions that 
might strangle retail building material 
dealer operations. Careful analysis, 
however, left room for considerable 
doubt that resourceful dealers would 
be hurt. It is probably true that the 
number of new urban residential units 
to be constructed in 1942 will be meas- 
urably below the 1941 level. On the 
other hand every indication points to 
the probability that this loss will be 
more than equalled by increases in re- 
modeling activity, and increases in 
farm building construction, with the 


result that dealers can anticipate at 
least as much sales volume in the com- 
ing year as in the current year, pro- 
vided they can get materials necessary 
to meet their needs. 

To check its analysis, and to deter- 
mine whether or not manufacturers of 
building materials would be able to 
supply dealer demands, the AMERICAN 
LUMBERMAN consulted a representa- 
tive group of material manufacturers. 
The replies all indicate that dealers 
who will shift sales emphasis to remod- 
eling and farm building will do as well 
if not better than they did in 1941. 
They are emphatic in their statements 
that with some minor substitutions for 
materials limited by priorities, there 
will be ample supplies of materials 
available to carry on the 1942 remodel- 
ing and farm construction program. 

The following excerpts from a few 
of the statements received are typical 
of most that have reached this office in 
the past week. 





The effect of the SPAB order of Oct. 9 
generally has been exaggerated. Defense 
agencies deny intent to stop all home build- 
ing. Office of Civilian Supply yesterday 
(Oct. 14) stated its determination “that 
necessary civilian construction go forward in 
an orderly manner.” SPAB order indicates 
that where appreciable quantities of critical 
materials are required, priorities will be 
denied. There is no ban on residential con- 
struction, but there may be one if building 
industries now try to compete with Defense 
industries for scarce materials and critical 
Defense materials. This order is a clear 
challenge to home building industries to show 
their ingenuity in devising low cost small 
home construction which will minimize the 
use of critical materials, and is a challenge 
to communities in so far as compatible with 
public safety and public health to liberalize 
unreasonably restrictive building codes. Low 
cost farm homes and productive farm build- 
ing will be encouraged. New urban housing 
in the upper price ranges will definitely be 
retarded. If ample lumber supplies can be 
maintained and be made available at moder- 
ate prices lumber will find temporarily at 
least new markets as a substitute for sub- 
stitutes which are scarce, and are needed 
for making fighting tools. Some localities 
will be hard hit, but most localities will find 


substantial markets for lumber and timber 
products if they are willing to fight for 
them. I see no present danger of a shortage 
of lumber supply, but I think that mainte- 
nance of adequate supply and prompet de- 
liveries may be one of our industry’s most 
important problems during the emergency 
period, and perhaps one of its most difficult 
ones. 


WILSON COMPTON, 
National Lumber Manufacturers Assn. 


* * X 


While it may be true that metal and other 
critical materials of that type may be diffi- 
cult to secure in other than Defense areas 
and for the Defense type of housing, the 
lumbermen throughout the country should 
have an even better opportunity than usual 
for the sale of roofing and other maintenance 
and modernization materials. You are quite 
correct in your understanding that valleys 
and flashings can be made from asphalt 
shingles or roll roofing. A very attractive 
ridge can be made from individual shingles, 
and thus nails are the only critical material 
that would be involved. Your statement 
that in normal times 70 to 75 percent of the 
roofing business is reroofing checks with 
the figures we have used for years. Even in 
a year like 1940 a large proportion of the 


roofing business had to be reroofing of ex- 
isting dwellings, There were something like 
600,000 houses built according to the best 
reports, and at 15 squares average. per house 
this would mean about 9,000,000 squares; 
whereas there were produced shingle forms 
of roofing in excess of 20,000,000 squares 
according to Government reports. Thus, it 
is quite evident that more than half of the 
business in a year like 1940 still had to be 
reroofing. You have expressed our view of 
the picture very well, and if lumber deal- 
ers will make up their minds to take up 
whatever slack in new construction may de- 
velop by reason of priority orders they will 
have a good opportunity to sell maintenance 
materials (of which roofing will be one of 
their principal outlets) if, as you put it, they 
direct their efforts along the right line. We 
expect to see roofing business maintained at 
approximately its present level for some time 
to come. We base this feeling on the facts 
you have enumerated, and the further fact 
that even at the depth of the depression the 
country used almost 70 percent of the 1940 
volume in squares. 


C. D. EASTON, 
The Philip Carey Mfg. Co. 


* *K Xx 


As we see it, there is no reason why a 
lumber dealer should not sell all the insula- 
tion board, roofing, gypsum plaster, gypsum 
lath, mineral wool insulation that he can, 
subject to the ability of his sources of sup- 
ply to keep up with the demand. We believe 
that insulating wool is an excellent material 
for dealers to push at the present time as 
this ties in directly with the Government's 
efforts to save fuel. It might also be well to 
suggest to your dealers that they investigate 
the possibilities of selling paint as a great 
deal can be done to improve the appearance 
of a home both inside and outside with paint 
at very little cost. This is particularly true 
of interior cold water paints. 


MARLAND S. WOLF, 
United States Gypsum Co. 


* *« * 


It is highly improbable that there will 
be any shortage of lumber, insulation, glass 
and other similar products which go toward 
modernizing and improving the available 
homes whether they be on the farm or in the 
city. This means also that the available farm 
buildings such as poultry houses, hog houses, 
barns and so forth can be built without in 
any manner whatsoever imposing on prior- 
ity material. Practically all that is needed 
to guarantee maintained and increased work 
of this type is a guarantee that carpenters 
will get nails. It hardly seems possible that 
nails cannot be made available without 
jeopardizing our Defense Program. 

During recent years, modernization has 
amounted to approximately 50 percent of the 
amount spent for residential construction. 
These statistics are based on modernization 
projects on which building permits were 
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taken. It is safe to say that a great portion 
of the modernization work done is not re- 
ported, consequently this type of work is a 
much greater factor than most of us realize. 
Farm construction too, seems to have little 
in the way of statistics to give us an accu- 
rate figure as to its volume. However, it 
certainly seems safe to assume that the 
potential market is at least as great as mod- 
ernization. This gives us then, two great 
potential markets—both of which are profit- 
able for the lumber dealer on which a con- 
certed effort can be made to encourage con- 
struction without in any way jeopardizing the 
Defense Program. 

Both of these markets are ideal lumber 
dealer markets. The repairing and remodel- 
ing market played no small part in pulling 
this country out of the past depression. This 
market, combined with the farm market 
which this year should definitely boom, 
should play a great part in pulling us out 
of the unforeseen emergency. For now, un- 
like during the depression, enterprising lum- 
ber dealers are geared to take advantage of 
the opportunity these markets offer. They 
are familiar with the handling of Title One 
loans—they have products such as insula- 
tion board, tile and plank units which can 
build attractive additions and repair spare 
rooms. 

They can tie in with the fuel conservation 
program by selling the idea of modernizing 
the attic rooms, building additions and by 
insulating the entire home. With insulation 
board, for instance, they can remodel the 
attic, add an extra room, at the same time 
buy insulation which will save them fuel. 
The extra room perhaps can be rented out 
to an employee in a Defense factory and 
their fuel savings will, over a period of 
time pay for the remodeling work. 

This year, the farmer more than ever will 
be interested in improving his “Farm Fac- 
tory.’ The higher prices he is getting for 
his milk, eggs and butter make it possible 
and desirable for him to insulate his dairy 
barn, hog house, brooder house and laying 
house, as these improvements will pay him 
dividends. For the past few years the farmer 
has been buying mechanical equipment to 
help him get more for his money out of the 
soil. By the same token, better farm build- 
ings “a better Farm Factory” will help him 
to get more for his money from his farm 
animals. Today he has the money with 
which to buy those things which he knows 
will pay him profits. 

The lumber dealer is in an ideal situation 
in this respect. He has methods of financing 
such projects—he will have plenty of mate- 
rial to sell for such work, and the farmer 
will have the money and the desire to not 
only improve his farm buildings, but to make 
the much-needed and long-put-off improve- 
ments in his farm home. 


E. T. HOLMGREN, 


Wood Conversion Co. 
a“ x x 


Except for the possibility of some delay 
in effecting deliveries, the Western Pine in- 
dustry will make every effort to take care 
of the requirements of soft-textured pines 
for both Defense and private construction, 
and anticipates that it will be able to do so. 
The Western Pine industry has geared its 
productive output to current needs. 

S. V. FULLAWAY, JR., 


Western Pine Assn. 


The recent SPAB order puts the retail lum- 
ber dealer on his mettle, just as it did in the 
jean years of the late depression. While no 
one can say what conditions may prevail in 
any particular community, we can guess that 
repair and remodeling will again become a 
major source of dealer income and that in- 
sulation board will be a major item in such 
work. In hunting out repair business, deal- 
ers and their contractors will search for jobs 
that require a minimum of the materials de- 
manded by the Defense program. In the 
numerous so-called ‘Defense Areas” they 
will have the backing of the FHA Defense 
remodeling campaign. This program calls 
for the remodeling and rehabilitating of old 
houses as a means of creating Defense 
housing. By repairing and remodeling 
these houses—and particularly by converting 
the larger ones into apartment units—tens 
of thousands of well located and economical 
housing accommodations may be provided 
for defense workers, according to Abner H. 
Ferguson, FHA Administrator. The appli- 
cation of insulation board in such remodeling 
work is a true Defense measure because it 
not only helps create additional housing, but 
also conserves fuel and thereby helps to 
lighten the burden of oil shortage and re- 
lieves railroad equipment which otherwise 
would be needed to carry coal. In addition 
to stimulating needed repair and remodeling 
work, the retail lumber dealer can readily 
make himself a clearing house for informa- 
tion on the availability of the various prod- 
ucts needed for home construction and re- 
modeling. For the benefit of builders and 
the public, the dealer can gather information 
regarding plumbing supplies, heating and 
electrical equipment and all of the other mis- 
cellaneous items which are part of the fin- 
ished home. 


MARVIN GREENWOOD, 


The Celotex Corp. 
* * * 


There are ample supplies of West Coast 
lumber for civilian building of all kinds be- 
sides meeting requirements of National De- 
fense. During the past summer Douglas fir 
mills increased their aggregate production to 
20 percent more than normal capacity in or- 
der to handle the emergency load of Defense 
construction. To-day, total demand for De- 
fense and civilian use is but three percent 
over normal capacity. We can again hit a 
production of 190,000,000 feet a week if our 
lumber is needed. We have the mills, the 
skilled labor, and the backing of timber. Ru- 
mors of depletion of timber resources from 
Defense demands have no warrant in the 
Pacific northwest. Our total cut this year 
may reach eight and a quarter billion feet 
against merchantable timber resources in ex- 
cess of 500 billion feet. 


W. B. GREELEY, Secretary- 


Manager, West Coast Lumber- 
men’s Assn. 


ok * * 


Right now there doesn’t seem to be any 
reason why lumber dealers cannot expect to 
be able to sell windows and window units 
just as they have in a normal business con- 
dition. The materials needed to make win- 
dows are in some instances on the priority 
list, but in most of these cases, manufacturers 
are now able to use substitute materials 
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which will provide as good quality in per- 
formance and design. Two important mar- 
kets are opening for the lumber dealer : first, 
construction of small homes in critical De- 
fense areas, which are spread from end of 
the country to the other; second, remodeling 
and repair of old homes. The present “Re- 
pair for Defense” program of the FHA 
also offers a lumber dealer an opportunity 
to sell more windows, since the conversion 
of old homes into multi-family quarters re- 
quires the addition of windows in rooms that 
formerly were dark and provided with a few 
small window openings. Conversion of sec- 
ond floor rooms into living rooms and kit- 
chens also requires new window treatments. 


JOHN W. FORNEY, Campbell- 


Mithum Advertising, for the 
Andersen Corp. 


* * x 


I definitely feel that plywood can prob- 
ably take care of the present Defense de- 
mand, and also handle the normal private 
demand—probably with some delay and with 
some difficulty. Certainly we are making 
every effort to do just this and have been, 
for the past eighteen months. 

It was impossible to reach Mr. Difford for 
a statement because he is on the train going 
from New Orleans to Los Angeles. Speaking 
only personally, I have the feeling that this 
situation with regard to the order of the 
Priorities Board, will be eased somewhat, 
for I feel that our stock of materials for 
house building are not as critical, with two 
or three exceptions, as we have been lead.to 
believe. Perhaps this order was needed to 
scare some, but I think that when it comes 
to working the situation out, we will find 
that there will be a leniency in applying the 
priorities, certainly where local stocks of 
materials are adequate to handle the de- 
mand. 


CHARLES E. DEVLIN, 
Douglas Fir Plywood Assn. 


* *K * 


In the first place 46 of our States have 
defense areas in them and the same is true 
of the Hawaiian Islands and Alaska. This 
means there is a vast number of States in 
which residential work will continue to be 
carried forward without any delay at all, in 
fact, it will be speeded up with priorities 
just as much as may be necessary. For this 
Defense construction we have been repeatedly 
advised in the last month that they will re- 
quire 525,000 dwellings and you know that is 
a year’s business in the residential field as 
we have known that item for the last twenty 
years. It should be noted with much en- 
couragement that farm products are just as 
essential in winning this war and working 
out post-war conditions as are bullets, guns, 
planes and battleships. There can be no 
question but that modernization and repair 
work on the farm should become one of 
the most prominent phases of construction 
work. It will be like the construction in 
defense areas in that wherever necessary it 
will be very easy for one to secure priority 
numbers for any needed materials. This 
should be exceedingly good news to the re- 
tail dealer. A dealer who goes out and in- 
tensively cultivates his farm and city trade 
on repairs and modernization will find that 
he is rewarded overnight in proportion to the 
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intelligent energy which he exerts in this 
effort. Furthermore, it will help the peace 
of mind of his customers to be talking 
about dolling up the old home place instead 
of trying to guess whether the reports on 
Russia or Germany have one iota of truth 
in them. That peace of mind makes for 
stability whether we are at war or peace 
and there is always a crying need of stability. 


RALPH E. HILL, Secretary-Treasurer, 


National Oak Flooring Manufacturers 
Association. 


* *K * 


It appears to me that we should all bear 
several factors in mind in connection with 
this order. Among those which occur to me 
are: 

First: The Priority order, as I under- 
stand it, affects our business only with re- 
spect to materials banned or restricted as 
critical or essential. Accordingly, business 
may proceed as usual with materials not 
proscribed or restricted in use. Hardwood 
flooring is not subject as yet to priority regu- 
lation. 

Second: Hardwood Flooring is not hard- 
wood floors. But the nails, finish, and other 
requirements to make floors will probably 
be obtainable without large difficulty. We 
are undoubtedly going through a period when 
the Federal Government, anxious and pos- 
sibly over-anxious to conserve for immediate 
and future Defense needs, is restricting be- 
yond the point they will find, after a few 
months, is necessary or advisable, and this 
without sacrifice of Defense aims. 

Third: The status of hardwood flooring 
is duplicated by many, if not most of the 
items in the retail dealers’ yards and sheds. 
This is particularly true of lumber and lum- 
ber products. Wood is a good thing to tie 
to in these days and times. 

Fourth: The experience of the last war 
should be remembered. We were a shooting 
participant then, but much business went 
along as usual, and this was true of the 
lumber dealer as well as other business en- 
terprises. Let’s all keep our shirts on. The 
picture is not as black as it may seem to 
some. 


C. ARTHUR BRUCE, 
E. L. Bruce Co. 


* * * 


Prospects for the retail paint business 
during the emergency presents a favorable 
picture which should encourage the average 
lumber retailer to increase his efforts in this 
field. With the curtailment of production 
of electrical home appliances and automobiles 
there will be an increased tendency to use 
money for home improvements, notably paint. 
Another factor which favors the retail paint 
business during the emergency is that paint 
does not necessarily have to be applied by 
a trained mechanic. While the services of 
a skilled painter are desirable on a job, 
where there is a shortage of painters, there 
is nothing to prevent the individual property 
owner from doing his own work. Whether 
a steady flow of paint and varnish can be 
maintained in coming months is something 
still to be determined. It is probable, how- 
ever, that a more consistent flow of these 
items can be maintained than of average 
consumer goods items. The reason is that 
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formulation of paints permits the use of 
many alternate ingredients with satisfactory 
results. If certain ingredients became un- 
available in required quantities, other ingre- 
dients can be used. The average small home 
owner will have a greater income in the 
next 12 months than for many years past, 
and retail lumber dealers interested in tak- 
ing up the slack in their businesses caused 
by the recent SPAB order can profitably 
direct attention to specialized merchandising 
in their paint departments. 


A. H. BURT, The Sherwin-Williams Co. 
* * Ox 


We have the feeling that the order to 
which you refer is not so much an order as 
it is an announcement of policy, announcing 
the intention to deny priority ratings on con- 
struction of any kind which is not neces- 
sary to Defense or to the health and welfare 
of the population. As we see it, it does not 
command the suspension of all building 
projects in non-Defense areas and we are 
under the impression that there is no Gov- 
ernmental agency as yet possessed of the 
necessary authority to issue that kind of an 
order. 

GEORGE M. CURTIS, Secretary, 


Curtis Companies, Inc. 
xk * * 


There is no reason for the lumber dealer 
to feel that he cannot secure some profitable 
insulation business—not only from new 
houses that will be built but also from 
the FHA modernization program now under 
way. The attic business can be built into a 
nice business where a home owner wants to 
do the job or some local contractor wishes 
to put a handy man on the job of installa- 
tion. This could be made quick turnover 
business without further servicing; and a 
small amount of advertising by the dealer 
in his local paper could stress the need for 
insulation, weatherstripping, etc., to help the 
National Defense by saving fuel as a result 
of adding these materials to a home. 


FRANK L. BLAKE, 
Kimberly-Clark Corp. 


* * * 


While it is too early to appraise the effects 
of the new SPAB ruling, we believe modern- 
ization work, particularly reroofing and re- 
siding offers the dealer the most important 
source of work during the emergency. Also 
farm construction which requires little crit- 
ical materials. It is impossible to determine 
Defense needs, but we will continue to op- 
erate our factories 24 hours a day, seven 
days a week in an effort to supply dealers 
with ample materials. We are recommend- 
ing dealers go after remodeling and farm 
markets aggressively, and intend to provide 
complete promotional assistance to help them 
secure business. 

H. M. SHACKELFORD, 


Johns-Manville. 
. 2 & 


It is absolutely essential that the retail 
lumber dealers place more emphasis and 
more sales effort on some of their other 
lines. Paint is a natural for the lumber 
dealer. This is a field in which he can show 
real and substantial increases. It is a con- 
servative estimate to say that seventy-five 
to eighty percent of the paint sold by retail 
dealers is for the purpose of repainting. Pro- 
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tective coatings of paint are essential to the 
equipment of every farmer in the nation. 
The farmer’s home, his barns and equipment 
must be kept in good condition if he is to 
carry out his most important and vital role 
in the present emergency. The necessity of 
and the tremendous market for paint for 
maintenance upkeep and refinish work pre- 
sents to the lumber dealer an opportunity 
to take up the slack in his other lines by 
doing a real intelligent selling job at this 
time. 

ERNEST T. TRIGG, Pres. National 


Paint, Varnish & Lacquer Assn. 
* *« * 


The average six-room house does not use 
over 10 or 15 dollars worth of glass, so a 
few additional windows can have little ef- 
fect on dollar volume of sales in lumber yards. 
There are, however, other items of glass 
which these yards can sell, which will ma- 
terially increase their profits, notably mir- 
rors. There is no question in our minds 
that many more would be sold if greater 
emphasis were laid on them by retail out- 
lets. The public has been handicapped by 
not knowing where to purchase mirrors, and 
they have not been informed as to their 
relative inexpensiveness. It is entirely prob- 
able that with increased incomes together 
with restrictions on automobile and elec- 
trical household appliance production that 
mirror sales can be increased. The average 
line yard is in an excellent position to dis- 
play and sell such items as framed mirrors, 
door mirrors to be attached to existing doors, 
and venetian mirrors which can be hung on 
existing walls to simulate the appearance 
of structural mirrors. These items can be 
sold within the price range of five to twenty- 
five dollars. Furthermore, the big market 
for all these items is in existing structures, 
which will not be influenced by any trend 
in residential construction. There is unques- 
tionably an avenue of profit in these items 
for your readers. 


EDWIN L. PATTON, 
Pittsburgh Plate Glass Co. 





Manufacturer Makes Changes 
in Cutting Program 


WEstwoop, CAL., Oct. 15.—A new bulletin 
has been issued by the Red River Lumber 
Co. here to supplement a bulletin published 
May 15 outlining the Red River cutting pro- 
gram for the ensuing year. 

The new bulletin indicates some changes 
in these plans; the anticipated cut of pon- 
derosa pine for the remainder of the year 
has been upped to 75.5 percent of the com- 
pany’s total cut, while sugar pine has slid 
to 12.5 percent. Fir has dropped to four 
percent and incense cedar has remained 
about the same, being listed at eight percent 
of the firm total. It is expected that the 
company will cut about 185 million feet dur- 
ing the year. 

Another interesting Red River Lumber 
Co. publication is a guide to its plant and 
buildings for visitors. It contains a map of 
the entire operation, and directions for tour- 
ing the plant. A brief description of build- 
ings is included. The pamphlet is designed 
to take the place of a guide and thus save 
the time of employees who would otherwise 
be pressed into this service. 
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ENCOURAGING LABOR CHAOS 


The New York Times is one of the 
outstanding publications of America. 
It has consistently supported the pres- 
ent administration. It has the courage 
to speak out when things are going 
wrong. The following editorial re- 
printed with the permission of the 
publisher of the New York Times 
from the issue of October 13, states 
the attitude of the business man 
toward the things that are going 
wrong. We are sure our subscribers 
will appreciate it as straight talk, and 
endorse as truth the principles it so 
clearly states. 





Because two unions have got into a 
jurisdictional dispute, and one is boy- 
cotting the products of the other, 70 
per cent of the nation’s entire light 
tank production is threatened. A labor 
Board election was held under the 
Wagner act, but the union that lost 
refuses to abide by the result. The 
company concerned is powerless, be- 
cause if it negotiates with the union 
that has halted work it will be violat- 
ing the Wagner act. 

What is the Administration doing 
about this sort of jurisdictional dis- 
pute, which may cost thousands of 
lives among the forces fighting Hitler- 
ism? What is being done about labor 
violence, about picket lines intended 
forcibly to prevent men who want to 
work from doing so? What is being 
done about prohibitive union initiation 
fees, about union dues so excessive 
that they lead to long tie-ups in pro- 
duction because of strikes protesting 
against them? What is being done 
about conspiracies on the part of 
unions to restrain trade, about threats, 
strikes and boycotts to force the em- 
ployment of members of one union 
rather than another, or to prevent the 
introduction of labor-saving devices, 
or to compel the employment of un- 
needed men? What is being done 
about outright labor racketeering, 
about union officials who threaten ex- 
ecutives with strikes unless they are 
personally paid huge sums? 

For the most part, the Administra- 
tion acts as if it were all but helpless 


to do anything about these matters. 
When Administration spokesmen dare 
to make guarded references to these 
labor abuses they usually content them- 
selves with expressing the pious hope 
that labor will “put its own house in 
order,” or that unions will adopt a 
“self-imposed discipline.”” When legis- 
lation is proposed to curb some of 
these abuses, however, Administration 
spokesmen protest that it is not need- 
ed. They rightly point out that some 
proposals are extreme and_ ill-con- 
ceived, but they refuse to bring for- 
ward moderate and_ well-conceived 
proposals of their own. It is not un- 
fair to sum up the attitude of the 
Administration toward labor abuses 
as: Let us hope for the best, but do 
nothing. 

Because of this attitude, the Admin- 
istration cannot escape a heavy share 
of the responsibility for existing de- 
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fense strikes and labor abuses of other 
sorts. These developments became in- 
evitable when the Government de- 
serted its true function as an impartial 
arbiter of labor disputes and became 
frankly partial to “labor.” The Wag- 
ner act, the most important act regu- 
lating labor relations on the Federal 
books, makes no pretense of being any- 
thing but a one-sided law. Every “un- 
fair practice” listed in it is made unfair 
only if practiced by employers. Noth- 
ing is made unfair if done by unions. 
It has become illegal for an employer 
to “encourage or discourage” member- 


ship in a labor union even by telling 
his employes the demonstrable truth 
about that union; but it is not illegal 
under the Wagner act for union lead- 
ers to encourage membership in their 
union or discourage non-membership 
even by resorting to intimidation and 
physical violence. There is not even a 
provision that unions claiming the pro- 
tection of that act must come before 
the Labor Board with clean hands. 
The result is that even a racketeer- 
dominated union can make use of the 
Federal complaint and election ma- 
chinery for its own purposes. And 
though the employer is bound to abide 
by the result of a Labor Board elec- 
tion, the defeated union is not. The 
present Spicer case is merely one in- 
stance in which it has refused to do so. 


This is merely the beginning of the 
strange legal immunities now enjoyed 
by union leaders. Recent decisions of 
the Supreme Court have held that 
unions are exempt from the anti-trust 
laws unless they conspire with non- 
labor groups to violate them. What un- 
restrained abuses are legally permit- 
ted is illustrated in the Hutcheson deci- 
sion last February and other decisions 
of the court in April. Under these de- 
cisions a union apparently has a legal 
right to boycott and ruin an employer 
for the crime of dealing with another 
union certified by the Labor Board. 
Under these decisions a union also ap- 
pears to have the legal right to con- 
spire to keep more efficient methods of 
production out of a State. 


Just as there will be labor conspira- 
cies in restraint of trade as long as 
such conspiracies are not penalized, so 
there will be labor abuses of all sorts 
as long as the Government compla- 
cently permits them to exist. And 
there will be defense strikes as long 
as defense strikes mean potential gains 
without entailing potential losses— 
particularly as long as the penalty for 
such strikes falls always on the em- 
ployer who, right or wrong, risks seiz- 
ure of his plant, but never on the 
unions who call such strikes. 


It is still within the power of Con- 
gress and the Administration to re- 
move the most serious part of present 
labor abuses by promptly adopting a 
firm and genuinely impartial policy. 
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Go Ahead, Retailer 


Remodeling 


Continued Building of Moderate Priced Homes in All Areas 
of the Country Is Little Affected by New Priorities Order 


The new policy announced by the 
Supply, Priorities and Allocations 
Board, under date of Oct. 9, deals 
with priorities for public and private 
construction which utilizes an appre- 
ciable quantity of critical materials, 
declares H. R. Northup, secretary- 
manager National Retail Lumber Deal- 
ers’ Association. “This policy does not 
restrict markets open to the retail lum- 
ber dealer,” he asserts. “Announce- 
ment of this new policy, he continues, 
“was apparently a bolt out the blue” 
for every one of the housing agencies. 
None of them were aware of its pro- 
posed publication, and all are expected 
to issue statements clarifying their 
position in respect to the SPAB state- 
ment. This has already been done by 
the Housing Coordinator, and the 
FHA will probably have a statement 
for release soon. We believe that the 
real purpose of the SPAB release is as 
follows: 


(1) To prevent the passage of “pork bar- 
rel” legislation now before Congress provid- 
ing for river and harbor improvements, flood 
control and power projects, which use a 
substantial amount of critical materials, par- 
ticularly structural steel. 


(2) To discourage the planning, promo- 
tion and requests for priorities in respect to 
the building of all unnecessary public or pri- 
vate projects, such as factories, warehouses, 
office buildings, etc. which use an appreci- 
able amount of critical materials. 


(3) SPAB does not say and does not in- 
tend that structures of this type can not go 
ahead if, for instance, wood trusses can be 
substituted for steel trusses, wood beams 
for steel beams, or other materials can be 
used in place of critical materials. 


(4) The term “residential construction” is 
thrown into this release because, as we have 
all known, there is a definite intent to not 
encourage the construction of higher bracket 
houses; that is, houses costing $6,000 and 
more. The erection of large speculative 
building projects outside of Defense areas 
which require a substantial amount of crit- 
ical materials will be discouraged unless the 
need can be shown. 


“We have discussed this release 
with SPAB, and we believe the follow- 
ing is a correct explanation in respect 
to the effects it will have on the 
markets of the retail lumber dealers: 


“(1) There is no specific ban on 
residential construction as such. 

(a) Where dealers, builders or 
contractors have the materials, such 
construction can go ahead. 

“(b) Where there is need for 
housing in Defense or non-Defense 
areas, such housing can go ahead, but 
priorities will not be granted for it if it 
uses an appreciable amount of critical 





There is no specific ban 
on residential building: as 
such. Where dealers, 
builders or contractors 
have the materials, such 
construction can go 


ahead. 


There is no ban on the 
type of private construc- 
tion such as is engaged in 
by dealers in farm and 
rural areas. 


Where there is need 
for housing in Defense or 
non-Defense areas, such 
housing can go ahead. 


There is no ban on re- 
habilitation and repair 
activities and programs. 











materials. Dealers, builders and con- 
tractors must eliminate all the metal 
possible. They must substitute ma- 
terials. They must fight restrictive 
building codes. It is obvious no dealer 
or builder is going to be able to get 
priorities in order to do a speculative 
building job where definite need can 
not be shown. 


“(2) There is no ban on the type 
of private construction such as is 
engaged in by dealers in farm and 
rural areas. 

“Farm production buildings, farm 
residences, and modernization jobs on 
the farm can go ahead, as it is readily 
admitted that this type of construction 
is necessary for the health and safety 
of the people. When priorities in this 
market are necessary they will proba- 
bly be granted, but again the dealer- 
builder must substitute wherever pos- 
sible. 


“(3) There is no ban on rehabili- 
tation and repair activities and pro- 
grams. 

“The same measuring stick in re- 
gard to the use of critical materials will 
be applied here. 


“(4) Dealers in metropolitan 
areas who normally sell to industries 
and for commercial and industrial con- 
struction will definitely suffer under 
this program unless this construction 
is clearly shown to be absolutely neces- 
sary and unless such construction can 
proceed without the use of a large 
amount of the critical materials. 

“We believe that our associations 
and individual dealers, through every 
means available to them, including 
their Congressmen, should point out 
the obvious facts in regard to the posi- 
tion of retail lumber dealers and the 
building industry in respect to residen- 
tial construction, modernization and 
repair activities, and farm building; 
namely: The small amount of critical 
materials used; the question of local 
employment of building tradesmen and 
retail employment itself; and the fact 
that retail yards generally are well 
stocked with most of the basic mate- 
rials required for the type of construc- 
tion that is definitely needed and es- 
sential to the health and safety of the 
American people, plus the type of ma- 
terial needed for the upkeep and main- 
tenance of industrial and commercial 
plants.” 
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REMODEL OLD BUNGALOW 


This remodeling operation under 
way in a small middle western com- 
munity will soon provide a physician 
and a dentist with larger and more 
convenient quarters than either has 
had, and at a cost much less: than the 
rentals both are paying. This use of 
old, remodeled homes conveniently lo- 
cated near the 
business centers 
of small cities 
represents a trend 
in offices for pro- 
fessional men, and 
suggests a very 
fertile field for re- 
tail lumber = an 
building mate- 


These progress 
photographs _indi- 
cate the changes 
being made in the 
front of the house. 
Old cement stair 
line is visible in up- 
per picture 


rials dealers in 
most towns and 
small cities. 

This type of 
building activity 
is particularly fea- 
sible at present, 
since it can pro- 
ceed with the use 
of a minimum 
of materials and equipment restricted 
by priorities. Aside from the oil 
burner, which was not an absolute ne- 
cessity, only about fifty feet of new 
pipe was needed. The old plumbing 
fixtures and all the old radiators are 
being used. New builders hardware is 
being applied, but the building could 
be operated without it. Most remodel- 
ing operations are sufficiently flexible 
to permit a dealer to use the materials 
he can provide regardless of what, in 
some cases, he might like to provide 
under conditions in which supply is 
not hmited. 


The physician who will occupy part 
of this structure is now located above 
a store on the main street of the 
town. Patients are required to climb 
a steep flight of 22 steps in the old 
fashioned two-story building to reach 
his small office and smaller reception 


room. He has one small room for ex- 
amining and treating patients, a cubby 
hole for his desk, a dark recess for a 
laboratory, and accommodations for 
four people in the waiting room. 

A block away in an older building 
the dentist has even less desirable 
quarters, with a waiting room that 





barely holds three people. 

Both suites represent about the best 
the town has to offer in office build- 
ings. With the new quarters the long 
stair climb will be eliminated. This 
will be a particular boon to some of the 


Comparison of 
this layout with 
new layout indi- 
cates minimum 
structural changes 
on inside of build- 
ing, and no need 
to change roof 
lines 
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physician’s patients, especially those 
suffering from cardiac and pulmonary 
disorders, and those who have difficulty 
walking. Both practitioners will have 
ample space for the handling of emer- 
gency cases without inconvenience to 
those calling for routine treatments or 
check-ups. 


Changing the structure from a bun- 
galow to two office suites was possible 
without alteration of the roof line. The 
only major outside work consisted of 
changing the location of the outside en- 
try to the basement, and providing a 
concrete foundation and stucco wall 
under the rear porch. Minor outside 
changes involved wrecking the old, 
cracked cement steps leading up to the 
front entrance, and relocating the en- 
trance on the far side of the building. 
Here, a neat stone base was con- 
structed for pre-cast cement steps and 
a pre-cast cement platform. The whole 
will be set off with a wrought iron rail- 
ing. Other minor outside changes were 
necessitated by relocating some win- 
dows, and changing the sizes of others. 


No major structural changes were 
necessary on the inside, the redistribu- 
tion of space being accomplished by 
wrecking out some partitions, and 
changing the openings in others. The 
most notable change on the inside was 
moving the stair well forward about 
three and one-half feet to provide 
headroom for an opening leading from 
the physician’s treatment room to the 
stairway leading to the basement. This 
opening was desirable in order to give 
the physician access to the basement 
without entering the dentist’s quarters. 
The new toilet is in the basement di- 
rectly below the position it occupied in 
the old layout. Merely dropping the 
toilet to the lower level instead of 
changing it to a new location on the 
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first floor saved a lot of extra plumb- 
ing expense. 

The front porch, as indicated on the 
old layout, is one step below the floor 
level of the other rooms. The con- 
struction under the porch is sound, 
and the level was raised by placing 
new floor joists over the old porch. 
Space under this porch is unexcavated 
and unheated, so space between the 
new floor joists was filled with insu- 
lating material. 

At the rear of the building a gable 
covers the pantry in the old plan, and 
the rear porch. The entry to the base- 
ment had a low roof. To include the 
space above this entry as a part of the 
dentist’s laboratory and to get enough 
space for proper ceiling it was neces- 
sary to cut off the projecting eave of 
the gable and build up the wall of the 
entry way. A low parapet was built 
at the top of this built-up wall, and a 
deck roof with a sharp pitch toward 
the old gable was provided. The con- 
struction looks well, and adequate 
drainage for the deck is assured. 

New sinks were provided in the 
laboratory tables of both the dentist 
and the physician, a wash sink was 
provided in the X-ray developing 
room, and a sink was installed at the 
end of the cabinets in the physician’s 
treatment room. About 40 new or re- 
located electrical outlets were provided. 
A new oil burning furnace was in- 
stalled, and very little relocation of 
radiators was necessary. 


The receptionist’s space will be solid 
wall construction to desk height, with 
a glass partition 30 inches high mount- 
ed above it. 

The 


layout permits direct en- 
trance from the reception room to 
all of the treatment rooms and 


AND DENTIST OFFICE 


operating rooms. 
The only room 
not directly acces- 
sible from the re- 
ception room is 
the dentist’s office, 
and this can be 
entered from the 
rear without go- 
ing through any 
of the other 
rooms. It is also 
possible for either 
practitioner 
to discharge pa- 
tients without 
sending them back 
through the re- 
ception room. 


A door has 
been provided in 
the hall to the 
dentist’s labora- 
tory to keep fumes 
from the operat- 
ing room and of- 
fice. This hallway 
is to be used pri- 
marily as a ward- 
robe for the den- 
tist. His office 
will be equipped 
with powder 
room accommoda- 
tions for the con- 
venience of wom- 
en patients. The 
receptionist has 
her own wardrobe 
closet, and the 
physician will use 
part of the cabinet 
space in his treat- 
ment room as 
wardrobe space. 
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Above:—Interior views of remodeling in progress. 
doors that led from front bed room to front porch have 
been placed in vestibule opening to —- room. Note 


awkward soil pipe placement, and awkward offset in partition 
between bath and rear bed room. Lower picture shows 
grounds in place at new floor level. New joists not yet 
in place 
Left:—New floor plan with interior stairs moved forward, 
new outside stairway to basement and conveniently located 
reception room. Hallway to dentist's laboratory serves as 
wardrobe. Receptionist has closet, and physician will use 
part of cabinets in treatment room as wardrobe. All operat- 
ing rooms can be reached directly from reception room and 
patients can be discharged without going back through 
reception room 
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Above left: "Mock-up" tank, a full sized model built of wood by the Chrysler Corp. 

Wood models of many heavy machines such as these are built before production 

dies are cast. Lower left: Barracks at Camp Grant, Ill., Rockford, Ill. Above 

right: Aerial bomb crate designed by the Forest Products Laboratory. This model 
is stronger, lighter and uses less wood than the one it replaces. 
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Lumber Provides Solution 
to Many. Defense Problems 


Familiarity with the use of lumber 
in army cantonments and _ defense 
housing projects is universal. Rela- 
tively unheralded and therefore less 
recognized are many more obscure, but 
none-the-less vital; roles being played 
by lumber in the U. S. A.’s defense 
effort. 

Tremendous lumber mill capacities 
make possibilities of a lumber shortage 
relatively remote, and many industries 
are turning or returning to forest prod- 
ucts as a solution to bottlenecks and 
priorities. 

Not the least of these is the aircraft 
manufacturing industry. Central pic- 
ture on the cover of this magazine 
shows a new molded plastics and ma- 
hogany plane in flight. Known as the 
“Flying Piano,” the wood-plastic ship 
is said to have advantages of stream- 
lining, heat resistance, etc. not known 
to its metal counterparts. Other cover 
pictures indicate the vast amounts of 
lumber being used by Army engineers 
for pontoon bridges. 

Uses for lumber in the defense pro- 
gram other than those suggested by the 
illustrations here include tent frames, 
gun stocks, battleship decks, drydocks, 
freight cars, cargo vessels and other 


marine craft, wharves, warehouses and 


newly constructed defense industry 


buildings everywhere. 





Far left: Surveyor stakes being made in 
large quantity for Army engineers. 
Top right: Airplane propellers stored in 
wooden crates. Lower right: Part of a 
spruce plywood airplane fuselage being 
sprayed with a plastic liquid. Below left: 
Airplane carrier for field repair work. 
Its 50x8 foot platform is oak floored. 
Below right: Timbers for defense, 20x20 
inches by 60 feet. 
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Letter In New Home Owner’s First Mail Brings Repeat Business 


Dealers selling materials for con- 
tractor planned and built homes are 
overlooking a proven promotion pos- 
sibility if they do not inform the home 
owner that the materials in his new 
home were supplied by their concern. 

The Boeckeler Lumber Co., Wells- 
ton, Mo., has built up a consumer 
prospect list through its contractor 
customers that has yielded many an 
order. First step is to keep a complete 


record of sales to builders and con- 
tractors. One copy goes to the sales 
department with an indication of the 
approximate date when the home will 
be completed. A personal letter from 
the lumber company reaches the new 
home owner on the first mail he re- 
ceives after moving into his new resi- 
dence. 

The message contained compliments 
him on his beautiful new home and 














Heres a Timely Tip 


The Ebenreiter Lumber Co., Sheboygan, Wis., found that its supply 
of fast-moving wallboard and plywood items exceeded inside storage 
space. A section of unused shed with the driveway side open was 
available. To use the space effectively, however, it was necessary to 
protect whatever wallboard or plywood would be stored in it by 
shielding it from rain and snow. 

Robert C. Ebenreiter, 80-year old founder and active director of 
the business, designed and installed the canvas shelter shown in the 





accompanying photograph. Two wooden rollers, turned out in the 
company mill, the Sheboygan Woodworking Co., were suspended on 
shop-made wooden brackets, and heavy waterproof canvas was at- 
tached. The assembly was then rigged so that the canvas can be 
rolled up easily, and secured in place while filling the storage bins 
or taking material from them. Sides of the canvas are prevented 
from flapping by brass catches which secure it to the vertical bin 
supports. 

















mentions the Boeckeler lumber, roof- 
ing, materials, paint, hardware and 
other merchandise included in its con- 
struction. If possible it calls attention 
to specific points about the home where 
its products may be seen. It assures 
the owner that they are well placed 
and tells him something of the service 
he may expect from these features. 

In conclusion the letter invites the 
customer to visit the store whenever 
possible and gently drops the informa- 
tion that the company is ready to serve 
him again if he ever contemplates 
building or remodeling or adding to 
his home. The letters take only a mo- 
ment to read but the Boeckeler com- 
pany knows that many of them have 
been remembered long into the future. 
Many regular customers have admitted 
that they remembered the firm name 
because that first letter struck a timely 
note and was well enough appreciated 
to be put away with other papers con- 
cerning the construction of their home. 

The Boeckeler firm has several hun- 
dred contractors cooperating with 
it in this effort and has been able 
to build up a sizable prospect list. 
According to company officials there is 
seldom a day when a complimentary 
letter of some type is not sent out. A 
gratifying amount of “repeat” busi- 
ness has been the result. 





City Yard Caters to Com- 


muters 

A new wrinkle in big city lumber 
merchandising is the commuter’s pack- 
age service offered by one of the eleven 
New York City yards of the Dykes 
Lumber Co. This one, located near 
a suburban transportation station takes 
orders from people who stop in on 
their way to work in the morning, and 
has them cut, wrapped and ready for 
the customers on their return from 
work in the evening. The yard steals 
the march on its competitors because 
other dealers open their yards too late 
and close them too early to be of serv- 
ice to neighborhood working people. 
A well-placed sign has been successful 
in drawing commuter trade. 
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They say that one out of every four 
works of fiction is a detective story. 
That suits us. We'd guess that an 
even larger percentage of business stor- 
ies have to do with salesmanship. That 
also suits us. The two, of course, are 
not alike ; since one deals with destruc- 
tive crime, and the other with con- 
structive commerce. But after the sub- 
ject matter is discounted, they do have 
something in common. 

A police story isn’t sentimental. It 
has to do with hard facts; and Good 
triumphs over Evil only because some 
hardheaded person manages to tie all 
the knots and arrange all the threads 
into the correct pattern, thus solving a 
problem. 


Sales Methods Work If They 
Please Customers 

That, in a way, is the story of sales- 
manship. It is a success story, but it 
isn’t sentimental. It, too, deals with 
facts ; and its happy ending is the prod- 
uct of honest shrewdness, understand- 
ing of people and hard labor. But there 
is one incidental difference between the 
two stories. The whodunit, for in- 
stance, has to do with a single event 
that is believed to be interesting but 
that is not necessarily presented as typ- 
ical of all crime. Nero Wolfe or Father 
Brown then works it out by a formula 
fixed up to solve that one problem. 

But rather too often a salesmanship 
story is supposed to illustrate a 
method, perhaps the only method, that 
will produce sales anywhere and every- 
where. Some of our retail friends 
object to this presumption. They fol- 
low old and familiar ways. They don’t 


A platform, on 
which a yardman 
can stand to 
reach the top, is 
formed in this 
pile by pulling 
one tier forward 
—a method noted 
in yard of Stine 
Lumber Co., 
Bryan, Ohio 


like being ticketed as mossbacks or 
worse because they refuse to chuck 
down methods that the customers ac- 
cept, for unknown methods that the 
customers would look at with suspi- 
cion. Any honest method is good if it 
works. It works if the customers un- 
derstand, like and accept it. The No. 
1 rule of selling is first to know the 
people who do the buying. 


Sells Through Contractors 
Who Don't Like FHA 


Ross O. Stine, of the Stine Lumber 
Co., Bryan, Ohio, not only has this 
big yard that was started by his father, 
but also owns a number of yards in 
neighboring small towns. The Bryan 
yard carries no paint stock, but the 
village yards do—a simple illustration 


Front of Stine Lumber Co. yard at 

Bryan, Ohio. A number of others 

are operated in neighboring small 
towns 
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of the fact that stock and sales methods 
do not depend upon yard ownership 
but upon customer attitudes. Mr. Stine 
uses the FHA when a customer wants 
it; uses it more in some places than in 
others. His Bryan contractors don’t 
like it, because they think the local in- 
spections are slow and inflexible. The 
contractors are the immediate house- 
building customer. 

“T have good contractors here in 
Bryan,” Mr. Stine said, “so I’ve never 
considered package selling. My idea 
of sound package selling would be 
to build the house first and then sell it. 
Speculative building, of course; but 
I’d have a reasonable control of it. We 
sell a good many new house jobs every 
year through contractors and like that 
business; but remodeling and repair 
are always important lines.” 

Mr. Stine’s son is associated with 
him; and his grandson, still a little 
boy, is coming on. At West Unity, 
Floyd Smith is manager of the Stine 
yard; and his son, Dennis Smith, is 
associated with him. That’s the Stine 
way of training associates; to begin 
when they are young. It’s not only the 
matter of learning stock and yard 
methods, but also of getting to know 
how customers think and act. 


Some Fear High-Pressuring by 
Outside Salesmen 


This department met Walter D. 
Bender, of the Bender Lumber Co., 
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Ohioans Find that Knowing Custom- 
ers Is Right Start If a Sales Story 
is to End Happily 


3ryan, Ohio, in the riot of roses along 
the front of the office. Mr. Bender, 
too, began talking about sales methods. 

“Wholesale salesmen,” he said, “are 
always urging me to put on outside 
men. They give me the usual line— 
that I can’t really know the potential 
business in town, staying here in the 
yard, and that salesmen would bring 
me much additional business. Maybe 
I’m wrong, but I think I can know the 
business that’s available. Anyway I’ve 
seen strong-arm salesmen lose business 
that would have come in on its own 
power, because people got suspicious of 
being high-pressured. It depends on 
the customers and what they’re accus- 
tomed todo. The two yards here know 
everybody, and everybody knows the 
yards. Yes, I’ve heard statements like 
that ridiculed. But I’ve seen outside 
salesmen tried in places much like this. 
Presently every yard was doing it, but 
no appreciable added volume was com- 
ing in and overhead was higher. Sure, 
outside selling is good in some places, 
such as larger cities. But not here. 

“T think the Bryan yards are keep- 
ing their services fully abreast of what 
local people want. I’ve got plenty to do 
learning all about the goods and serv- 
ices the Bryan people really want. 


Can Sell Because He Knows 
Goods and Believes in Them 


A long jump to the home grounds 
of another dealer who bases _ his 
methods on what he knows about his 
trade. L. D. Heaton, of the Iowa 
Builders Supply Co., Van Horne, 
Iowa, has made a reputation because 
of his success in selling insulation. 

“T find that the best way to sell these 
so called extras,” Mr. Heaton said, “‘is 
really to be sold on them, myself. If 
I honestly know a thing is good and 
that I could be convinced from a stand- 
ing start, without any professional 
knowledge on my part, that it is a good 
buy, then I can sell it. It’s never smart, 
in dealing with my customers, to begin 
with the idea that they’re afraid of 
prices. They’re willing to pay for what 
they need. They'll look upon it not as 





an expense but as an investment. So 
I follow a unit plan in selling insula- 
tion. I begin with the insulation itself. 
Then I add Curtis Silentite windows, 
weather stripping on doors, storm win- 
dows. That’s a complete and satisfac- 
tory job. Done under our direction, it 
always makes us a friend. We've 
worked hard on this business of the 
correct application of insulation, and 
we've been able to correct a few jobs 
wrongly done by others. I know that 
reputation has brought us two new 
house jobs this year ; jobs really nearer 
to other yards. We didn’t go after 
them; they came to us. 

“You might guess that, in a small 
village like this, we couldn’t sell spe- 
cially designed kitchens. But we can. 
We've sold lots of them. We sold one 
$1,200 electric kitchen just up the 
street. It’s a case of believing in it, 
knowing what it will do and being able 
to get it correctly installed. With that 
preparation, the selling isn‘t hard.” 


Sells Farm Owners on Profitable- 
ness of Good Tenant Houses 

Mr. Heaton has another advantage 
that can be credited to the attitude of 
certain customers. This is a rich farm- 
ing country and has a good many ten- 
ant farmers. Many of them are capable 
farmers who would rather invest their 
savings in stock and machinery than in 


Front of the office of the Bender 
Lumber Co., Bryan, Ohio, is made 
attractive by a mass of roses 






WALTER D. BENDER, of Bender 
Lumber Co., Bryan, Ohio 


land. To get these good tenants, farms 
must be well equipped ; and an increas- 
ing number of landlords realize that 
fact. Mr. Heaton took us out to a 
tenant farm where this year he has sold 
some $8.000 or $9,000 worth of new 
buildings. This is no owner’s play- 
thing; for the owner, Mrs. Thos. 
3arry, has nine tenant farms, has 
owned and rented them for years, and 
nearly all are equally well equipped. 

The Heaton yard has a_ fully 
equipped hardware store, and handles 
a rather full line of electric goods. A 
hardware store, formerly located up the 
street, burned a few years ago and was 
not rebuilt. “Van Horne needed a 
hardware store,’ Mr. Heaton said, 
“and we could handle this line to good 
advantage in connection with our other 
building supplies.” 
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FOREST PRODUCTS 
OPENS GREAT 


A new method of processing wood produces a material 
almost as smooth and hard as glass, as tough as mild steel 
and on a weight basis, lighter than aluminum. It has been 
developed by the U. S. Forest Products Laboratory at Mad- 
ison, Wis., and consists essentially of completely impreg- 
nating the fiber cavities and cell walls of wood ply sheets 
with a commercial phenolformaldehyde resin-forming mix 
called Bakelite Resinoid XR5995, and compressing a pile of 
the saturated sheets into a single piece. 

It differs from other platicized woods that have previously 
received publicity in that these products are merely plywood 
layers bound together with plastic (phenol resin glue) under 
heat and pressure, or woods that have been treated with 
precondensed resin, while the Forest Products Laboratory 
development, compregnated wood, uses a method to coat 
the inner walls of every wood fibre cell, so that when the 
cell walls are collapsed under pressure they are bound to- 
gether by this plastic and an insoluble resin which is formed 
within the cell walls (polymerization) when pressure is 
applied, thus creating a plastic unit from surface to surface. 

Possible uses for the material, especially in the Defense 
program are many. Because of its high plasticity when 
heated it offers possibilities of being molded into airplane 
fuselage and wing coverings. A recent gathering of aircraft 
engineers at the Forest Products Laboratory expressed great 
interest in compregnated wood for use as spar plates, which 
take the bearing stress of airplane spars where the latter 
fasten to the fuselage. 

In the commercial field it has been envisioned as a revolu- 





tionary new flooring material whose hard surface would 
need no additional finish and would be resistant to marring 
and grain raising. It is recommended in this case, that a 
compregnated wood layer be united with an uncompressed 
core to furnish the desired resiliance. Compregnated wood 
could be useful as a surface veneer for furniture, being re- 
sistant to alcohol and water. The natural beauty of the wood 
grain is not changed by the compregnating process, and the 
material has a potential finish throughout the structure that 
can be brought out by sanding and buffing. The resulting 
finish is said to be superior to any that can be subsequently 
applied. Some woods are darkened slightly but not exces- 
sively. Being highly moisture resistant it would be an ideal 
interior paneling. 

The material is more easily machined than metal. Cut 
with a brass saw the two surfaces emerge smooth and glossy 





Left: Progress views of the manufacture of compregnated 
wood at the Forest Products Laboratory, Madison, Wis. 
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as polished marble. It can be drilled, turned on a lathe or 
tooled to any shape desired. 

Two methods of impregnating raw wood layers with the 
compound have been found to be satisfactory. One consists 
of soaking green veneer direct from the cutting blades in 
the mix; the other uses dry veneer and involves immersing 
it in a tank filled with the same mix and raising the pres- 
sure to between 30 and 60 pounds per square inch. The 
former requires an hour of soaking in a 50 per cent aqueous 
solution at 100 degrees F. for green sweetgum veneer 1/32 
inch thick to take up 40 per cent of its dry weight of the 
resin forming constituents. The dry veneer method requires 
from 15 minutes to an hour in the pressure tank for 1/12 
to % inch stock and about two days stacked under non- 
drying conditions to allow for complete penetration. In all 
cases the time factors vary with the thickness, moisture con- 
tent, temperature, specific gravity and resistance to penetra- 
tion of the wood being used. 

The Laboratory has found that conifers such as pines, 
spruces, redwood and cedar, as well as hardwoods (poplars, 
gums, cottonwood and aspens) are satisfactory. 

The new product has been subjected to many tests and 
comparisons. Of the four blocks shown in an accompanying 
photo, two are compregnated wood, two of a commercial 
resin-treated compressed wood. All four were originally of 
equal size. One of each kind was water soaked for 50 days, 
and then compared as illustrated with their mates which had 
been left dry. The commercial material swelled 54 per cent, 
the laboratory product only 3.6 per cent. 

Tests to determine strength values show that “compreg” 
stacks up well with other materials. Following are strength 
properties for various materials per unit dimensions divided 
by the specific gravity ; a just comparison. 


Tensile Compressive 
Strength Strength 
Material Lbs./Sq, in. Lbs:/Sq. In. 
Duralwmimnm . ...40. 6.05.0 19,700 19,700 
SE. shins cacwnweueewawous 23,100 23,100 
REMUUEE. orig ccoruveleserreiceeteriaiee 20,000 10,000 
Compregnated wood ........ 31,000 15,500 


Specific gravity, the scientist’s basis for weight compari- 
sons, is the ratio of the weight of any given solid to the 
weight of an equal volume of water. Figuring on this basis 
the highest specific gravity obtainable by resin treating and 
compressing wood is about one-half the value for aluminum. 
All woods can be compressed to the same specific gravity, 
although some woods compress more readily than others. 

Plywood layers of different lengths may be stacked as 
shown in the photo and compressed into a board of uniform 
thickness which varies in specific gravity from one end to 
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LABORATORY’S NEW WOOD DEVELOPMENT 
POSSIBILITIES TO LUMBER INDUSTRY 


the other. Scientifically balanced airplane propeller stock 
could be produced in this way. 


As indicated before, compressed layers can be combined 
with uncompressed pieces by assembling treated plys with 
untreated ones. Under pressure the treated ones will com- 
press and the untreated ones will remain relatively un- 
changed. 

The procedure is desirable because the super smooth sur- 
faces of compregnated wood are difficult to glue to other 
surfaces. With an untreated ply for one surface of the 
material this difficulty is overcome. Treated faces on un- 
treated cores produce a stock equally satisfactory on some 
scores as an all-compressed board of the same thickness, and 
yet one that is nearly as light and cheap to construct as 
ordinary plywood. 

When a few extra layers of treated plys added in certain 
places are pressed into the whole compregnated board they 
form natural fastening plates to accommodate bolts. 


Compregnated wood is almost ready to emerge from the 
experimental stage. However the largest slab produced thus 
far is 27 inches square and one inch thick. The thickest 
piece is one reduced from a stack of plywood 6% inches 
thick to 2% inches. A larger press has been installed in the 
Laboratory however, and larger pieces will soon be produced. 





Above: The left hand pair of blocks are an ordinary resin 
treated compressed wood; the two at the right are compreg- 
nated wood. The left hand block of each pair was water 
soaked for 50 days. The compregnated block swelled only 
3.6 percent, the other block, 54 percent. Center: Treated 
plys stacked so that when compressed they will form the single 
piece which varies in specific gravity from one end to the 
other, shown below 
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LOW COST GRAIN BIN PLANS 


Right:—Midwest Plan No. 73212 for movable bin 

These drawings for a 1000-bushel movable grain bin 
were made from Mid-West Plan No. 73212. The plan 
provides for a 12-inch ventilator in the center of the roof. 
30th doors shown in the end elevation are louver type with 
1x8 boards in the slides. 1x6 drop siding is used all the 
way around. Specifications call for laying the flooring 
diagonally, or using 5¢-inch sheathing grade Douglas fir 
plywood. The roof is to be wood shingle over 1x6 sheath- 
ing placed 8 inches on center, or prepared roofing on 
3g-inch sheathing grade Douglas fir plywood. About 2200 
F.B.M. of lumber is required if no plywood is used. 

Below:—Purdue University Plan B-70-34 

The accompanying drawings show the floor plan and 
end elevation and section of a corn crib and granary (Plan 
B-70-34, Purdue University Agricultural Experiment Sta- 
tion, West LaFayette, Ind.). Joists under the grain bin 
partitions are doubled, and shiplap is applied to the studs 
between the partitions. Grain bins are 10 ft. by 8 ft., out- 
side dimensions. Flooring throughout is 2 in. by 6 in. 
T&G, with %-inch mesh tacked to the tops of the joists 
under the floor of the corn crib. As an alternate, of course, 
the corn crib floor can be concrete. 14-inch woven wire 
mesh is called for around the building, and extending two 
and one-half feet above the floor line. 
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Wholesalers Quiz Price Executive 
on Pine Ceiling 


New York, N. Y., Oct. 14.—Following 
the meeting held here Sept. 30 under the 
auspices of the National-American Whole- 
sale Lumber Association, to permit lumber- 
men to question Peter A. Stone, price execu- 
tive Lumber & Building Materials Section of 
the Office of Price Administration, as to the 
application of the “ceiling” to southern pine 
prices, questions from the floor were wel- 
comed. Of these a stenographic transcript 
was made, and it was submitted to Mr. Stone 
for editing and approved by him for publica- 
tion. Excerpts were made by the National- 
American and published in bulletin form. 
Those who wish complete copy of this should 
request it from Secretary Sid L. Darling, 
N-AWLA, 41 East 42nd Street this city. 
Following is a condensation of the bulletin: 


Q—How would exemptions with regard 
to the Defense contracts apply? A—Where 
the Army states specifically to us that the 
application of a ceiling Order would delay a 
Defense project, we have granted the exemp- 
tion. 


Buying One Size to Cut for Another 


Q—We furnished one contract for 20,000 
pieces of 2x10x10. We have to figure on 
buying probably 14-foot, so naturally we 
would be very much above the ceiling. We 
would have to get an exemption in that case, 
wouldn’t we? A—If you sold it above the 
ceiling, you would have to get an exemption, 
yes. 

Q—What procedure do you go through to 
get that exemption? A—Get the Army or 
the Navy to make the request. 


Q—If you had only 2x10x14 and the man 
required 2x10x10, could you quote him the 
2x10x14 and then cut off the 4 feet and 
ship the 2x10x10? A—You cannot sell him 
2x10x10 at more than the price set forth in 
the schedule. 


Q—Yes, but could you sell him 2x10x14 
and cut it off for him? A—If he buys 2x10- 
x14, the maximum price is the price set forth 
in the schedule for 2x10x14. If he decides 
that he wants to make 2x10x10 or 2x10x7 
out of them, he can no anything he wants 
with them. That is beyond our control. 


Q—If a customer of mine wants 2x10x10 
and I have 2x10x14, I can charge him for 
2x10x14 cut to 2x10x10, can’t I? A—WNo. 
If your customer wants to buy 2x10x10, the 
maximum price is the price set forth in the 
schedule for 2x10x10. 


Q—Can the loss of lumber be charged 
on the bill? A—I don’t see that it could. 
If there are any services and they are shown 
on the invoice to be actual services, I believe 
they would be allowed. 


Q—If a customer needs 2x10x10, the price 
on 2x10x10 and 2x10x14 is exactly the same. 
At the mill I can cut that off very cheaply. 
Am I compelled to say, You must take the 
2x10x14 and go to the expense of cutting it 
at your end? A—If a man orders 2x10x10, 
you cannot charge him more than the max- 
imum price for 2x10x10, even though you 
supplied him with 2x10x14, unless he was 
willing to pay the price for 2x10x14 which 
would be in footage more than 2x10x10. 


Q—But it wouldn’t be violating the law 
to charge him for 2x10x14? A—If you 
provided it. 

Q—I could ship him 2x10x10 if I cut it 
down—I could charge him for 2x10x14? A 


—If he asks for that, he can get it. 


Q—A defense job wanted a carload of 1x5 
clear, and we did not have 1x5. We only 
had 1x6. They were in a big hurry, and 
they asked us please to run this 1x6 to 1x5 
and ship it, which we did, and we naturally 
charged for the 1x6. We were evading the 
ceiling? A—No. 1x5 is not under the ceil- 
ing. (Laughter) 

Q—No odd sizes are under the ceiling? 
A—Except that a number of 3-inch widths 
are included. 


(Q—When there was a request by the Gov- 
ernment for common boards, would it be 
possible to bill that at a kiln-dried price even 
if the Government had not specifically asked 
for kiln-dried lumber? A—If the specifica- 
tions were for air-dried lumber, and that is 
what you had sold them, the ceiling price on 
air-dried is the one that applies. If you 
are furnishing kiln-dried lumber, and it is 
acceptable and wanted by the buyer, you 
can charge the kiln-dried price. 


Ships on Rate Not Used in Bid 


Q—The wholesaler furnishes prices on 
large projects for estimating purposes, mak- 
ing a price delivered on a freight rate. There 
may be a variation of as much as 20 cents 
in the freight rate. The contractor gets the 
contract at that figure. If we ship a portion 
from a low-rate mill, that saving goes di- 
rectly into the pocket of the contractor, and 
the wholesaler must absorb that A—If your 
actual cost is from a low-rate mill, you will 
have to invoice from a low-rate mill; and 
if from the high-rate mill you will have to 
invoice from the high-rate mill. 


Q—Very often we use an average for 
estimating purposes and we may have to pay 
a higher delivered price by buying from the 
higher-rate mill. 

Q—Think the fair thing is to have basic 
rates figured on, so that there would be more 
uniformity to quotations. A—TIn effect you 
say that a basing point system is what you 
need. There are a lot of difficulties involved. 
There is no way you can get around them 
except by a complete delivered price system, 
and that is just beyond us. 


Q—If you used an average rate and 
shipped from a low rate, it was necessary 
to pass that along to the buyer. Why isn’t 
it also logical then, if you ship from the 
longer rate, to also pass that along to the 
buyer? A—You can under the schedule. 


If Mill Refuses to Sell Mixed Car 


Q—If you want to buy a full carload of 
one item from a mill, and that price on cer- 
tain items of finished lumber should be $3 
less than if it were a mixed car. Now, when 
the mill comes back at you and says by put- 
ting a couple of other items in the car we 
can charge you $3 more and that is the only 
way in which we will sell? A—We would 
consider that mill was evading the schedule. 


Allowing for Wholesaling Costs 


(Q—Normal discount for a waolesaler is 8 
percent. You write a mill for a quotation. 
They quote you ceiling prices, allowing you 
only your 2 percent cash discount. A—We 
can’t force them to give you the discount. 
I have a suggestion here from the Secretary : 
Just do business with some other mill. 


Q—If an exporter can add $3.50 for his 
services, why is it that a domestic wholesaler 
cannot add something for his? A—Export- 
ers have shown through their records that 
there is approximately that much added ex- 
pense involved over domestic business. 


Q—I think all these gentlemen in the 
wholesale domestic lumber business can show 
that they have a cost. A—In domestic de- 
liveries we can determine what price will 
be at the delivery point. However, in an 
export case the price at delivery point has 
many variations that are indefinite and in- 
determinable which may cause extra cost. 
The exporters have, first, the expense of 
getting lumber to f.a.s. They must keep 
stocks to prevent delayed sailings, or they 
must go to the extra expense to get that 
stock. 

Q—If our Secretary there could present 
to you the cost of a domestic wholesaler, 
wouldn’t it be proper to grant him the same 
proportionate profit as you do the exporter? 
A—That would probably be true. However, 
for years it has been considered by the 
mills that the average expense of distribu- 
tion is covered by eight percent. We have 
figured that the allowance that we have made 
in the Ceiling Order is sufficient to take 
care of costs for distribution. 


Q—Do you figure costs at eight percent? 
A—We made no flat cost figure. We have 
taken the figures that they have presented 
as actual cost for distribution. 


Shipment After Effective Date 


Q—How would the price apply on ship- 
ment booked for September shipment on the 
West Coast, which was shipped into port 
for reforwarding, but the vessel does not sail 
until after Oct.? A—Where lumber had 
been delivered to the railroad for delivery 
to the dock, that of course has been delivered 
to a common carrier, and before the effective 
date the ceiling order does not apply. 


Q—Let’s assume material is bought but 
doesn’t require a rail shipment; is just wait- 
ing for a boat and that boat can’t ship until 
after the effective date. Can the fellow who 
has bought that lumber at a price higher 
than the ceiling come to you for exemption 
on it? A—He can come to us for exemption 
on any transaction. Delivery to a common 
carrier has taken place the day a bill of 
lading is issued. 


Q—In the case of water shipments, bill 
of lading is not dated until the carrier ac- 
cepts the shipment. How is that man going 
to be relieved of his contract? He goes to 
the mill and says, “Mr. Henderson’s office 
says you can only charge me so much.” The 
mill man replies. This is your contract. 
Are you going to live up to it?” A—He 
can apply to us. 

Q—A contractor has made his contract be- 
fore ceiling prices were in effect, and he 
has asked us to hold up shipment of that 
lumber. Now, must we go back and change 
our price to agree with the ceiling price? 
A—That is correct, unless it has been de- 
livered to a common carrier. 
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Charging for Services 


(QQ—Suppose you are selling a small mov- 
ing item direct from mill, say to two or 
three different customers. You have to put 
a man on to tally the car and to help 
unload. Have you any right to charge more 
than your actual expense on that car? A— 
You can charge your actual expense. 


Q—On Government bids they require you 
to certify that the bid price is not above 
ceiling. In shipping goods out of distributing 
yards, at a higher price than ceiling, you 
could safely make that certification? A— 
Actually you can because the material is not 
under the ceiling. 

Q—Is it permissible to add charges for 
carrying accounts? A—You are allowed the 
usual discount and the usual charges. The 
only thing we say is that there shall be no 
unusual charges. 


Probable Extensions and Adjustments 
Q—Are you contemplating any action in 
connection with railroad and car material ? 
A—Yes. 

Q—Are ceiling prices for western pine 
contemplated? A—We are going to try to 
do it as fast as we can. 

Q—I understand that on Nov. 3 there will 
be a change in the wage schedule in the 
South. Will our prices be adjusted accord- 
ingly to fit the cost? A—If the manufactur- 
ers make a showing that their costs have 
increased substantially and ask for a modi- 
fication, we certainly will consider it. 


ADDRESSES NORTHWEST ON 


FIR CEILING; CONFERS ABOUT 
PLYWOOD 


SEATTLE, Wasu., Oct. 9.—Peter Stone, 
chief of the building materials section of the 
Office of Price Administration, addressed 115 
lumbermen of the Pacific Northwest at a 
luncheon at the Washington Athletic Club 
here today. Judd Greenman, of the Oregon- 
American Lumber Corp., Vernonia, Ore., 
chairman of the “Stone” committee, presided 
at the luncheon. The luncheon was preceded 
by a meeting of the fir industry ceiling price 
committee, more familiarly called the “Stone” 
committee. The luncheon provided an open 
forum during which all present were invited 
to present their views. It is understood that 
recommendations are being made to the Office 
of Price Administration to clarify ambiguous 
or disputed rulings in the ceiling set-up. An- 
other meeting is expected to be held in the 
near future. 

While in Seattle Mr. Stone also conferred 
with plywood loggers and operators regard- 
ing peeler log and plywood ceilings. 


In addition to Mr. Greenman, the “Stone” 
committee consists of the following: E. C. 
Stone, vice chairman Stimson Mill Co., Se- 
attle; W. R. Fifer, Lewis & Dalin (Inc.), 
Portland, Ore.; D. W. Gossard, White 
River Lumber Co., Enumclaw, Wash.; F. A. 
Graham, Hills Creek Lumber Co., Jasper, 
Ore.; E. E. Johnson, C. D. Johnson Lumber 
Corp., Portland, Ore.; K. H. Koehler, East- 
ern & Western Lumber Co., Portland, Ore.; 
John Mauk, Mauk Seattle Lumber Co., Se- 
attle; A. E. McIntosh, West Oregon Lumber 
Co., Portland, Ore.; R. H. O’Neill, Mutual 


Lumber Co., Bucoda, Wash.; and R. E. 
Seeley, Puget Sound Associated Mills, 
Seattle. 
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Highlights of the New Tax Law 


[By J. S. Seidman, C. P. A., New York City] 


There may be a ceiling on lumber prices, 
but never on taxes. The first of the annual 
crop of tax laws for 1941 has just been har- 
vested. This one is richer than any other, 
and spreads over greater territory. Let us 
here review some of its more important cov- 
erage from the standpoint of the lumberman. 

In the income tax field, individual proprie- 
tors or partners of sawmill operations are 
called upon to pay as they never did before. 
The lowest rate is now 10 percent, compared 
with 41% percent last year. Furthermore, the 
rates step up so fast that an operator with 
$5,000 income, above exemptions, comes into 
the 17 percent class; $10,000 touches off the 
25 percent bracket; and $30,000 hits the 50 
percent mark. The maximum rate is 81 
percent on income over $5,000,000. On top 
of all this, exemptions have been cut from 
$2,000 to $1,500 for a married man or head 
of the family, and from $800 to $750 for a 
single person. 


Timber Investment Rates Reduced 


Strangely enough, profits on timber in- 
vestment or on securities or other investment 
property, held for more than a year and a 
half, will be taxed less this year than last. 
The new rate is 20 percent on profits from 
holdings of a year and a half to two years, 
and 15 percent on holdings over two years. 
In 1940, the rates were 22 percent and 16% 
percent. Correspondingly, losses will be lim- 
ited to a tax saving of 20 percent and 15 
percent. 

Sawmill employees will appreciate this 
one: Salaried people with less than $3,000 in- 
come will be spared the need of itemizing 
their deductions. Instead, they can pay a 
tax of $2 to $3 for each $25 of income, over 
exemptions, according to a predetermined 
chart that arbitrarily allows them a deduction 
of 10 percent of their income. If the actual 
deductions exceed 10 percent, they can file 
their returns in the regular way and get the 
benefit of the actual deductions. The Gov- 
ernment is thus on the short end of the stick, 
but it figures that the resulting simplicity for 
millions of taxpayers is worth the loss of 
revenue that may be involved. 


Four Calls on Lumber Corporations 


So far as lumber corporations are con- 
cerned, they will now have to answer to four 
different calls—the regular income tax, a 
new surtax, and two different excess profits 
taxes. The regular income tax and the new 
surtax will lay hold of 21 to 25 percent of 
the corporate income, if the income is less 
than $25,000. If over that, 31 percent of 
the income goes to the government. Of the 
excess profits taxes, one of them takes 35 to 
60 percent, and the other 7 to 13 percent. 
Putting all these taxes together at top rates, 
the government comes in for 76 percent of 
a corporation’s income. 

It is possible to creep out from under the 
7 to 13 percent excess profits tax by guess- 
ing right on capital stock values, a percent- 
age of which measures the exemption from 
this excess profits tax. However, the guess- 
ing match has been made more difficult, as 
now the guess must last for three years, 
whereas before the figures could be upped 
each year. Also, the rate has been increased 


from $1.10 per $1,000 of declared value to 
$1.25. The first return on this new basis is 
due Oct. 29. 


Switch in Excess Rule Hits Lumbermen 


The 35 to 60 percent excess profits tax 
represents a hiking in rates from the old 25 
to 50 percent. In addition, an internal shift 
quietly but significantly raises the tax with- 
out touching the rates. In 1940, the regular 
income tax was treated as a deduction in 
figuring the excess profits tax. The deduc- 
tion is now eliminated, or rather reversed, so 
that the excess profits tax is a deduction in 
figuring the income tax. The net effect is to 
reduce the actual allowance on capital in- 
vestment to about 5 percent. This switch 
will be costly to lumber corporations, as 
most of them probably determine their ex- 
emption according to capital investment. The 
change also makes for a higher tax where 
the exemption is figured by reference to past 
earnings. 

The new rules for figuring excess profits 
tax are retroactively applied to any unused 
amount of exemption for 1940 that can be 
taken as a credit in figuring 1941 tax. The 
result is that where lumber corporations 
thought they had a head start on the tax 
this year because they did not use all of their 
exemption last year, they will now find that 
some of their head start has gone with the 
wind. 


Incentive for Upbuilding Capital Is 
Provided 


Favorable to corporations is the change 
that permits each dollar of new capital put 
into the company since the beginning of 1941 
to be treated as $1.25 of capital in figuring 
the allowance on capital investment. In 
other words, new capital carries a 25 per- 
cent higher exemption than old. This will 
be an incentive for building up the com- 
pany’s capital. 

Estate tax rates have been increased, and 
they now run from 3 to 77 percent. It can 
almost literally be said that it costs too much 
to live, and the taxpayer can’t afford to die. 
Gift tax rates will also correspondingly go 
up, but these new rates will not be effective 
until next year. 

New sales taxes have been imposed on 
certain retail sales, old taxes on manufac- 
turers have been increased or made to apply 
to an expanded list of articles, admission 
taxes have gone up, and a use tax imposed, 
beginning Feb. 1, 1942, of $5 a year on all 
automobiles. At the same time a use tax 
of $5 to $200 will take hold on all boats. The 
import tax on lumber of $3 per thou- 
sand feet is made permanent, instead of an 
emergency measure that would, under the 
old law, expire in 1945. 

As mentioned at the outset, the law is 
merely the first of the crop. A second plant- 
ing is already under way. It will deal with 
all sorts of technical and administrative 
items, including joint returns for husband 
and wife, and deductions for alimony pay- 
ments. Ultimately, a general sales tax may 
come on the scene. We may run into short- 
ages in many fields, but tax laws will hardly 
be one of them. 





41 





October 18, 1941 


Amemcanfiumberman 


NEW ORDERS ISSUED ON METAL PRIORITIES 


SPAB Bans Construction 
Needing Large Amounts 
of Scarce Metals 


Wasuincton, D. C., Oct. 13.—The Sup- 
ply, Priorities and Allocations Board an- 
nounced Oct. 9 a new policy based on the 
fact that no construction job which is not 
absolutely necessary is entitled to a share 
of the materials urgently needed for De- 
fense, and under which no public or private 
construction projects which use critical ma- 
terials such as steel, copper, brass, bronze, 
aluminum, etc., may be started during the 
emergency unless these projects are either 
necessary for direct National Defense, or are 
essential to the health and safety of the 
people. 

This applies to public projects—Federal, 
State and local—such as the building of 
postoffices, courthouses and similar struc- 
tures; to the construction of roads and high- 
ways; to river and harbor improvements ; 
and to flood control and power projects. It 
applies to the construction of factories, lofts, 
warehouses, office buildings and all other 
commercial construction. It applies to resi- 
dential construction and to construction for 
public utilities. In effect, the new policy 
means that on all building projects hereafter 
two tests will be applied: 

1—Does this construction involve the use 
of appreciable quantities of critical materials? 

2—Is the construction directly necessary 
for National Defense, or clearly essential for 
the health and safety of the civilian popu- 
lation? 

If the answer to the first question is “yes” 
and the answer to the second question is 
“no,” priorities for the critical materials in- 
volved will not be isued. 

Where construction actually has started 
and a substantial portion has been com- 
pleted, SPAB said, efforts will be made to 
get the critical materials needed to finish the 
job. 

SPAB urged all Federal, State and local 
government agencies to refrain from issuing 
permits or other authorizations for construc- 
tion work on which priorities assistance 
would have to be denied. It also suggested 
that building codes in many cities require the 
use of excessive amounts of critical mate- 
rials, and urged that such codes be sus- 
pended during the emergency. In addition, 
SPAB suggested that extensive additional 
savings might be made through substitution 
and conservation. In many types of public 
works and buildings, the use of steel can be 
almost entirely eliminated. Reinforced con- 
crete pipes can be used in place of steel for 
water mains. Buildings erected for emer- 
gency use can be built to less stringent 
specifications than those designed for perma- 
nent use, and hence can be built with less 
steel. 

In arriving at this policy, SPAB surveyed 
the entire field of construction to see what 
quantities of critical materials are used, how 
much money is involved, how much labor is 
employed and what Defense and civilian 
needs are being met. Employment in all 
types of construction in 1941 has averaged 
about 2,400,000 men, with a peak of 3,100,- 
000 men reached in the present month. De- 
fense construction is employing 1,200,000 


workers. Non-Defense construction employs 
1,500,000, and 400,000 men are at work on 
maintenance, repairs and remodeling. 
SPAB’s studies indicate that Defense con- 
struction next year will require about the 
same number of workers that it now uses. 
The amount of maintenance, remodeling and 
repair work during the year is expected to 
be roughly equal to the volume in 1941. 
Principal reductions in employment, there- 
fore, will occur in the field of non-Defense 
construction. In that field, SPAB pointed 
out, growing shortages of critical materials 
would cause a considerable displacement of 
workers even if a policy of restricting non- 
Defense construction were not adopted. In 
areas where Defense work is being done, it 
is believed that other types of employment 
will rapidly absorb construction workers 
displaced. 





Tells Contractors SPAB Cloud 
Has Silver Lining 


Detroit, Micn., Oct. 14.—Addressing the 
fall board meeting of the Associated Gen- 
eral Contractors of America, at the Book- 
Cadillac Hotel here today, John L. Haynes, 
chief Lumber & Building Materials branch 
of the OPM Division of Civilian Supply, 
discussed the SPAB order that refers to 
stoppage of nonessential construction. A 
tremendous drain on our national stockpile 
—on our steel and copper production—more 
specifically on our next month’s supply of 
rolled shapes and reinforcing bars, he de- 
clared, is caused by Defense and Lend- 
Lease operations. “It is this situation which 
some time ago caused OPM to change its 
test of whether an allocation should be made 
or a priority granted. Accelerated tighten- 
ing-up of grants of priorities has been 
brought about, not only because of reports 
of our own economists and statisticians but 
from reports from the field as to how deliv- 
eries under the priorities system were had. 
Of late, where project priorities were 
granted, they were made applicable to the 
minimum structural frame of the building 
and to certain substitute materials for those 
more scarce. In effect, this treatment gave 
assistance to the general structure, but not 
to certain scarce materials. The owner or 
builder or rather the owner and builder 
were still at liberty to scramble. It was 
recognized that such procedure does not do 
equity—neither does it place strategic ma- 
terials where they are most urgently needed. 
As a corrective, we have more recently been 
asking the architect or the designer of an 
urgently needed structure to come to Wash- 
ington and to agree upon changes in plans 
and specifications, looking toward minimiz- 
ing the use of critical metal. But these 
measures have obviously been only of stop- 
gap character. Hundreds and hundreds of 
construction jobs are being choked, choked 
here and choked there because of the short- 
age I have been describing. I am informed 
several munitions plants under construction, 
(and by the way blessed with the highest 
of priority ratings) are having difficulty in 
obtaining among other things—structural 
steel. 

“It is with these things in mind,” he con- 


tinued, “that SPAB issued the statement of 
policy that ‘* * * no public or private con- 
struction project which use critical materials 
may be started during the emergency un- 
less these projects are either necessary for 
direct national Defense or are essential to 
the health and safety of the people.’ Busi- 
ness as usual is an impossibility. The pro- 
portion of our ouput of steel which is being 
taken for Defense is steadily rising. In re- 
cent months it has risen from 45 percent to 
57 percent. The backlog of unfilled steel 
orders is likewise rising, from 340,000 tons 
only a month ago to 600,000 tons today. The 
copper situation is much worse. As a prac- 
tical matter, does not the proposed program 
merely formalize conditions as they existed 
last week with the ragged edges trimmed 
off? I suggest that there are many bene- 
fits to A. G. C. in SPA release 9. There 
should be better deliveries, much better de- 
liveries, to that large amount of construction 
work still to be undertaken. With the mad 
scramble for materials curtailed, with some 
of the speculative builders out of the way, 
prices should be better, and the danger of 
ruinous inflationary tendencies lessened. I 
have discussed SPA 9 with Mr. Henderson. 
As you all know, Mr. Henderson is the di- 
rector of the Division of Civilian Supply 
as well as a member of SPAB. He has au- 
thorized me to state he will not see civilian 
life cut off, and that he is determined that 
necessary civilian construction shall go for- 
ward in an orderly manner. As you know, 
he is dedicated to the proposition that in- 
flation should be prevented. To you gentle- 
men who represent purchasers of about 1/6 
of the nation’s steel, I say that the so called 
dark cloud may have a silver lining.” 





Dealers Get Priority Relief 


on Steel Products 


WasuinctTon, D. C., Oct. 13.—Supple- 
mentary Order No. M-21-b provided that 
between the effective date of the order and 
Oct. 5, no warehouse should accept from a 
producer, and no producer should deliver to 
a warehouse, any of the steel products listed 
in the order in excess of one-third of the 
deliveries of any of the products which had 
been made during the first quarter of 1941, 
says H. R. Northup, secretary-manager Na- 
tional Retail Lumber Dealers’ Association, 
and he observes that, in many areas, lumber 
dealers had done little purchasing of nails 
and other steel products during the first 
quarter of the year. This order, therefore, 
was difficult in many regions. The Office 
of Production Management, Iron and Steel 
Branch, has granted priority relief to local 
dealers in wire and wire products, merchant 
pipe, etc., through issuance of an order “Di- 
rective with respect to Certain Warehouse 
Shipments.” This directive has been issued 
in an effort to further facilitate the shipment 
of many so-called “merchant steel products,” 
whose delivery had not been sufficiently facili- 
tated by the original order. Under the Steel 
Product Classification 13, “wire and wire 
products, including fence posts,” the mills 
are able, under an A-9 rating, to ship an 
amount of these products not in excess of 
70 percent of the amount of such products 
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shipped during the corresponding quarter of 
1940. The new OPM order of Sept. 26 “To 
all producers of steel” reads in part as 
follows: 

“Until further notice, for each calendar 
quarter, beginning October 1, 1941, a pref- 
erence rating of A-9 is hereby assigned to 
deliveries to be made by a producer to any 
Warehouse (as defined in Supplementary 
Order M-21-b) now conducting business as 
a Warehouse, of each of the product classes 
listed below, in an amount not to exceed the 
percentage indicated below of such class of 
products delivered by you to such Ware- 
house during the corresponding calendar 
quarter of 1940. Deliveries in excess of this 
rated quota may be made to any Warehouse, 
but only after you have filled all other orders 
bearing a preference rating, provided the 
total deliveries to that Warehouse, including 
deliveries under the rated quota established 
above, shall not be more than 10 percent in 
excess of the total amount of such class of 
products delivered by you to said Warehouse 
during the corresponding calendar quarter 
of 1940. 

% of 1940 
shipments 

Steel eligible 
Product for 

Class. Description A-9 rating 

8 Hot rolled concrete rein- 
forcing bars (unfabric’d) 80 
11 Pipe and tubes (all kinds 


(in except mechanical and 
part) pressure tubing) ........ 80 
13 Wire and wire products, 
including fence posts (in- 
cludes wire, woven wire 
fence, barbed wire, nails 
and staples, bale ties, fence 
posts and sates). .6..cses 70 
15 Tin and terne plate...... 70 
18 Galvanized sheet and strip 50 
“The tonnage of each of the above 


classes of products which you may deliver 
to any Warehouse under the A-9 rating shall 
be reduced in each quarter by the tonnage 
of such class of products delivered by you 
to such Warehouse during that quarter 
under any higher rating. In those cases 
where the total quantity of steel of all classes 
named above to which any Warehouse may 
be eligible for a rating of A-9 in any calendar 
quarter is less than 40,000 pounds, but more 
than 20,000 pounds, the rating shall be con- 
sidered to apply to all of such delivery to be 
made to such Warehouse up to 40,000 
pounds. 

“The quotas thus established are for each 
calendar quarter, and steel not shipped to 
a Warehouse in any quarter under the quota 
provided for that period may be delivered 
in a subsequent quarter only if it is deducted 
from the quota for the subsequent period. 

“No quotas for these products will be 
assigned by the Director of Priorities on 
Form PD-83-a, and no reports on Form 
PD-83-a or PD-83 need be filed by a Ware- 
house which does not handle any steel 
products other than those listed above.” 





Army Orders Plywood Boats 


3UFFALO, N. Y., Oct. 14—Penn Yan 
3oats (Inc.), Penn Yan, N. Y., has been 
awarded a United States Army contract for 
sixty 18-foot pontoon power tugs used by 
the Army Engineering Corps for work boats. 
The first hulls will be completed by Novem- 
ber. The hulls are to be of Vidal Moulded 
Weldwood, furnished by the United States 
Plywood Corp. 
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OPM Expects Rise in Defense and 
Farm Construction 


WasHINcTon, D. C., Oct. 14.—With non- 
Defense building to be restricted, Defense 
officials are hopeful that municipalities will 
revise their building codes as a means of 
expediting construction on Defense projects. 
It was pointed out in one official quarter 
that timber could be used in some cases to 
replace steel in the construction of certain 
types of bridges and factories. Defense offi- 
cials hope that the volume of Defense con- 
struction will take up much of the slack 
brought about by cutting off much of the 
non-Defense building. The Office of Produc- 
tion Management says that the effect of the 
SPAB order will be to reduce the overall 
volume of construction by approximately 
one-fourth. In residential housing, the prin- 
cipal reduction in construction will be in 
higher-priced homes, and the principal dis- 
locations will occur in non-Defense areas. 
The OPM economists pointed out that farm 
construction may rise. Home construction 
will continue in Defense areas, and the Pri- 
orities Division is prepared to grant pri- 
orities aid for critical materials in Defense 
areas in 44 States and several territories. 


Defense Housing Program Continued 

Defense Housing Coordinator Palmer 
stated that the Defense housing program 
would go forward about as planned. In the 
12-month period which began last July 1, 
525,000 homes are called for in the pro- 
gram, he said, with a contemplated expen- 
diture of $1,775,000,000. This compares with 
expenditures for all housing during 1940 fig- 
ured at $2,335,000,000. So far, of the 585,000 
total, OPM has approved about 300,000. In 
publicly-financed homes, the number now 
being built or completed stood last week at 
92,709. A total of 40,683 were ready for 
occupancy, and Federal funds have been al- 
lotted for 121,885. It was expected that the 
House will be given an early opportunity 
to act on the new Lanham Defense Housing 
Bill, authorizing an additional $300,000,000. 
The OPM Bureau of Research and Statistics 
reported that as of Sept. 1, the value of De- 
fense construction which was completed, in 
progress and scheduled, amounted to $9,669,- 
867,000. Of this figure, construction valued 
at $3,444,713,000 was in place. Military con- 
struction was valued at $315,169,000, and 
non-military Defense construction came to 
$5,354,698,000. 


New Defense Building Approved 


President Roosevelt has determined that 
a need exists for 1,400 homes for families 
of industrial Defense workers and enlisted 
personnel in five localities. In addition, 
he approved provision of 50 dwelling units 
and the construction of a trailer park under 
the temporary shelter program of the Divi- 
sion of Defense Housing Coordination. The 
localities and number of homes scheduled are 
as follows: Pittsfield, Mass., 100 units; As- 
toria, Ore., 100; Portland, Ore., 400; Tex- 
arkana, Texas-Arkansas, 400; Tacoma, 
Wash., 400. The trailer park is to be in 
Seneca County, N. Y., and the 50 temporary 
shelter units in Pascagoula, Miss. 

The United States Housing Authority has 
approved contracts for construction of De- 


fense housing projects as follows: Biloxi, 
Miss., 175, awarded to R. P. Farnsworth and 
Co. (Inc.), New Orleans, La., $596,319, 
frame construction throughout; Baltimore, 
Md., 500, to J. Slotnik Corp., Boston, Mass., 
$1,437,395, both frame and brick walls; Chil- 
dersburg, Ala. 100, to Algernon Blair, 
Montgomery, Ala., $263,423, frame construc- 
tion throughout, one-story, demountable, 
twin houses; Baltimore, Md., 200, to John 
K. Ruff Co., Baltimore, Md., $582,800, frame 
with concrete first floors; Baltimore, Md., 
300, to National Excavating & Structures 
Co., New York City, $1,119,000. 

The Public Buildings Administration of 
Federal Works Agency announced award of 
the following contracts: Pendleton, Ore., 85 
units and management and maintenance 
building, to Hazen & Clark, Spokane, 
Wash., $311,000; Wichita Falls, Tex., 175, 
to J. J. Bollinger Construction Co., Okla- 
homa City, Okla., $675,740; Baltimore, Md., 
696, lump sum contract to Cauldwell-Win- 
gate Co., New York City, $3,103,800. 

In addition, the President approved addi- 
tional loans for development of 681 homes 
for low-income families of seven communi- 
ties, totalling $2,754,900. The list of ap- 
proved projects is as follows: Brownsville, 
Tex., 47 units, $180,000; LaGrange, Ga., 100, 
$365,400; Mesa, Ariz., 58, $222,300; Mont- 
gomery County, Pa., 60, $286,200; New AIl- 
bany, Ind., 146, $564,300; Portsmouth, Va., 
174, $821,700, and Waycross, Ga., 96, 
$315,000. 

The USHA has approved bids covering 
construction of low-rent housing projects as 
follows: Toledo, O., 212, to J. H. Berkebile 
& Sons, Toledo, $849,200; Los Angeles, 
Calif., 164, to E. C. Nesser Co., Los Angeles, 
$542,800, frame construction with concrete 
first floor; Black Diamond, King County, 
Wash., 50, to Brady Construction Co., Se- 
attle, Wash., $136,700, frame construction 
throughout; Galveston, Tex., 228, to Mc- 
Gough Bros., Houston, Tex., $729,700; Den- 
ver, Colo., 76, to Mead & Mount Construc- 
tion Co., Denver, $212,000. 





New Priorities Offices 


WasurinectTon, D. C., Oct. 14.—The Pri- 
orities Division has now opened eleven addi- 
tional field offices, listed below, with the 
names of their district managers, bringing 
the total to twenty-seven: 

Indianapolis, Ind., Circle Tower Build- 
ing—Albert O. Evans. 

Minneapolis, Minn., Rand Tower Build- 
ing—Willard F. Kiesner. 

Portland, Oregon, Bedell Building — J. 
Fred Bergesch. 

Salt Lake City, Utah, Utah Oil Building 
—Ralph E. Bristol. 

Houston, Tex., Federal Reserve Bank 
Building—George L. Noble, Jr. 

Buffalo, New York, M & T Bank Build- 
ing—Paul R. Smith. 

Jacksonville, Fla., Hildebrandt Building 
—George H. Andrews. 

Charlotte, N. C., Liberty Life Building— 
J. E. MacDougall. 

Baltimore, Md., Baltimore Trust Build- 
ing—Theodore M. Chandlee. 

Richmond, Va., Federal Reserve Bank 
Building—Fred P. Wilmer. 

San Antonio, Tex., 415 W. French Place 
—Carl L. Pool. 
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NEWS FROM THE CAPITAL 


MATERIALS SHORTAGES CAUSE 
UNEMPLOYMENT 

WasuincTon, D. C., Oct. 14.—Unemploy- 
ment stood at 4,500,000 in September, a drop 
of 800,000 from August, reports WPA. The 
September drop was below seasonal expecta- 
tions, however, being less than half the de- 
cline registered for the same period a year 
ago. At the same time, a seasonal decline of 
1,500,000 was reported in the nation’s total 
labor force, attributed in large measure to 
the reopening of schools. This large reduc- 
tion in the labor force would have resulted 
in a much sharper drop in unemployment in 
September had it not been for the fact that 
there was also a reduction of 700,000 in the 
number of persons actually employed. The 
decrease in employment was contrary to sea- 
sonal expectations, total employment having 
increased by 300,000 during the same period 
a year ago. A factor in the decline in em- 
ployment was the delayed, or short harvest, 
in those farming areas where severe drought 
conditions have prevailed. Finally, there was 
evidence. of dislocation in industrial activi- 
ties, resulting from shortages of materials. 
The report warns that a reversal in this 
downward trend of unemployment may be 
expected within the next few months, and 
that it probably will climb upward as sea- 
sonal influences and the effects of priorities 
in strategic materials are felt. 


CLARIFIES "HOT GOODS" PRO- 
VISIONS OF WAGE-HOUR LAW 


The “hot goods” clause in the Wage-Hour 
Law has caused all manufacturers a great 
deal of difficulty in attempting to interpret 
it correctly, and after much urging on the 
part of industry representatives, Administra- 
t.r Fleming has issued a clarification that 
follows in part: 

Where the manufacturer has paid prices 
adequate to enable the contractor to pay 
the wage and overtime compensation 
called for by the Act and leave himself 
a fair profit, we have always recognized 
that the primary cause of the violation is 
the contractor. But, where the manufac- 
turer has paid prices which are not suf- 
ficient, it is clear that we should pursue 
the manufacturer. 

Yet, even though the manufacturer has 
paid enough for his wood to enable the 
contractor to pay the wages the law re- 
quires, he is still faced with the possi- 
bility that he may be receiving “hot 
goods” with which he may be “stuck.” 
He must, therefore, take further precau- 
tions: First, There is no reason why the 
contract should not be written to provide 
that the supplier shall pay each of his 
employees the minimum wage and over- 
time compensation required by the Act; 
and that if he fails to comply with those 
provisions, the contract will be terminated 
forthwith, and will not be continued un- 
less wage restitution is made to the em- 
Ployees concerned. Second, Most chemi- 
cal companies, lumber dealers, and pulp- 
wood companies, which buy large quan- 
tities of wood, employ woodsmen, buyers, 
foresters, and other representatives who 
are constantly in the field. There is no 
reason why these men should not at the 
same time “spot check” the contractors’ 
operations to see whether they are com- 
plying. They would report such findings 
to their companies. Unless this is done, 
the manufacturer can not claim he had 
no knowledge or reason to believe that 
the goods he was thereafter receiving 
from that contractor were “hot.” He can 
not in such circumstances expect this Di- 





vision not to take action against him. 
This is the kind of “policing’”’ we have a 
right to expect. 

It is not difficult to determine whether 
piece rates are adequate to yield at least 
30 cents an hour. If the piece rate is 
fixed at a point where 85 percent of the 
average run of workers will earn 30 cents 
or more, I think the rate would be fair. 
But it is then necessary that, as to the 
other 15 percent, the employer shall sup- 
plement their piece rate earnings to bring 
them up to 30 cents an hour. 

If these steps are taken in good faith, 
the Division will regard the manufacturer 
as having done all that he should be ex- 
pected to do to protect himself against 
liability under the Fair Labor Standards 
Act. If violations by the supplier con- 
tinue thereafter, we will recognize that 
our action should be against the supplier 
and not the manufacturer. 





PROPOSED STUDY OF TAX STRUC.- 
TURE WINS WIDE APPROVAL 


Active support over the country has been 
evidenced for H. R. 5196, now before the 
ways and means committee of Congress, call- 
ing for the establishment of a commission 
for study of the tax structure of the nation, 
former Gov. Myers Y. Cooper, Cincinnati, 
president of the National Council of Real Es- 
tate Taxpayers told a meeting of the Coun- 
cil’s board of officers just concluded in 
Chicago. The bill, introduced by Congress- 
man Homer D. Angell, of Oregon, and 
sponsored by the Taxpayers Council, pro- 
poses the establishment of a commission 
directed to study present overlapping and 
pyramiding of the tax structure of Federal, 
State, and local governments and the eco- 
nomic and social effects of the present tax 
structure upon home and farm ownership 
and upon governmental financial stability. 
The bill further authorizes the commission 
to recommend a program to integrate and 
unify our entire tax structure according to 
a pattern “consonant with the modern demo- 
cratic principles of the nation.” Sponsoring 
the National Council of Real Estate Taxpay- 
ers are National Association of Building 
Owners and Managers, National Grange, 
Mortgage Bankers Association of America, 
National Association of Real Estate Boards, 
and National Apartment Owners Associa- 
tion. 





REFUSES CEILING DIFFERENTIAL FOR 
SHORT-HAUL MILLS 


WasuinctTon, D. C., Oct. 13.—A request 
for an over all increase of $2 per 1,000 
board feet in the established maximum prices 
for No. 2 grade southern pine lumber pro- 
duced in Virginia and North Carolina was 
refused Oct. 3 by Leon Henderson, Admin- 
istrator, Office of Price Administration. 
Freight rates from Virginia and North Car- 
olina mills to such major industrial centers 
as New York, Philadeluphia, and Baltimore 
are from $2.50 to $5 less than freight 
charges to these centers from Georgia mills. 
Under the OPA price schedule, ceiling prices 
at mills are the same in all southern States 
for given grades of lumber. The Virginia 
and North Carolina mills asked that they 
be permitted to take advantage of this dif- 
ference in freight rates by adding $2 per 
1,000 board feet to the ceiling price in their 
States. They also contended that their costs 
were higher than in other States. Mr. Hen- 


derson noted that many sales are now being 
made by mills at prices below the maxi- 
mums. An increase accorded to one area 
would result in similar requests from num- 
erous other areas. 





TO BUY FOR "LIBERTY" SHIPS 


WasurinctTon, D. C., Oct. 13.—The newly 
created Procurement Section of the U. S. 
Maritime Commission’s Construction Divi- 
sion will handle purchase of all materials 
for the construction of emergency cargo ves- 
sels known as the Liberty Ships, additional 
to 312 originally ordered, as well as much 
of the material for other ships. Appointed 
as section chief is C. E. Walsh, Jr., who has 
been associated with the Bethlehem Steel 
Corp. 





NO INTERCOASTAL LUMBER 
PRIORITIES 


Wasuincton, D. C., Oct.—With about 
30,000,000 net board feet of space said to 
be available, no priorities for lumber to be 
moved eastbound in the intercoastal trade 
during November will be given, it was an- 
nounced by the Maritime Commission. The 
Commission advised shippers who require 
space to make their own arrangements with 
the carriers. 





RECOMMENDS WOODEN OIL 
BARGES TO SENATE COMMITTEE 


Construction of wooden barges in Port- 
land, Ore., large enough to carry between 
30,000 and 35,000 barrels of petroleum prod- 
ucts at the rate of one every three days has 
been proposed in Washington at a_ hearing 
of the Senate committee investigating oil 
and gasoline shortages on the Atlantic Sea- 
board. 

It was reported that a group of Portland 
companies is now prepared to build wooden 
barges which could be used to carry petro- 
leum products from California ports to the 
East coast via the Panama Canal. 

One of these companies is now prepared 
to turn out the first of the barges within the 
next 100 days and one every three days 
after that. The West Coast Lumbermen’s 
Assuciation, the industries committee of the 
Portland Chamber of Commerce and others 
have been trying to persuade Washington 
authorities that wooden barges can be built 
quickly along the Columbia and Willamette 
rivers without heavy consumption of steel. 





TO PUT CEILING ON ASPHALT 
ROOFING AND RAGS 


Wasuincton, D. C., Oct. 14.—Ceiling 
prices are being prepared for asphalt roofing 
products and building paper, Leon Hender- 
son, OPA administrator, announced today. 
Representatives of forty manufacturers ot 
asphalt roofing and shingles have been in- 
vited to meet with OPA Oct. 15 to discuss 
the proposed schedule. The industry has been 
operating at the highest rate in its history. 

At the same time the administrator dis- 
closed that maximum prices also will be es- 
tablished for old rags, a basic raw material 
in the manufacture of roofing and other im- 
portant industrial products. Prices of old 
rags have gone up to double the average for 
the past ten years; brokers and dealers in 
these are to meet with Mr. Henderson 
Oct. 16. 
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You shippers and receivers of 
freight and all freight car handlers 
can do your share in relieving the 
burden on the nation's transporta- 
tion system by complying with the 
following suggestions. These ap- 
ply to all types—box cars, tank 
cars, coal cars, refrigerator cars, 
and all others. The railroad serv- 
ing you will be glad to co-operate 
with you in every respect. 


1. Cars should be unloaded 
promptly on arrival, day or 
night. 


2. Utilize all possible warehouse 
space, and do not use box 
cars for storage. 

3. Load cars to maximum ca- 
pacity. 

4. Operate freight handling 
forces on a six-day or seven- 
day week when this will 
shorten the standing time of 
cars. 

5. Do not take advantage of the 
free time unless absolutely 
necessary, but unload in 24 





HELP PREVENT CAR SHORTAGE 


hours or less. 


6. Do not order cars until ready 
to load. 

7. Avoid ordering more cars 
than needed at the time. 

8. Consolidate loadings wher- 
ever possible. 

9. Improve unloading facilities 
where possible or feasible. 

10. Attempt to prevent bunching 
of inbound shipments. 

11. Notify your railroad agent 
immediately when a car is 
empty. 

12. Notify your railroad agent 
immediately when a car is 
loaded and ready for move- 
ment. 


The Interstate Commerce Com- 
mission is pushing this program as 
a Defense measure—your full co- 
operation is required and earn- 
estly solicited. 


INTERSTATE COMMERCE 
COMMISSION, 


Bureau of Service 








STUDIES CAR SUPPLY 


New York, N. Y., Oct. 15—The Defense 
program during the next few weeks will 
provide a severe test for the nation’s trans- 
portation facilities and larger shipments of 
goods next year may create a temporary 
transportation shortage by October, 1942, 


unless new facilities can be provided or new 
operating efficiency can be achieved, the 
National Association of Manufacturers re- 
vealed. It has just issued a report apprais- 
ing the nation’s transportation facilities 
against the demands of the Defense program. 


ORDERS AND DELIVERIES OF FREIGHT CARS 
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The association found the bulk of the burden 
rested upon the railroads, normally carrying 
two-thirds of the freight traffic of the coun- 
try, and that the entire Defense program 
may be impaired in 1942 unless freight car 
and locomotive builders can secure a con- 
sistent flow of steel. Inability of the railroad 
freight car builders to secure steel, the asso- 
ciation said, is the most disturbing factor in 
the transportation problem. “The railroads 
themselves were somewhat slow in placing 
orders until the latter half of 1940,” the 
report said. “By placing large orders within 
a limited time the railroads have added to 
the problem of the steel industry.” The 
association found one of the most serious 
handicaps to quick movement of freight was 
the idleness of cars. The average freight 
car, it found, moves 24 hours out of every 24. 
This idle time it said, reflects the months 
when much freight equipment stands idle. 
It also includes delays in loading and un- 
loading and time spent in classification yards. 
The problem is one where shippers can be 
of considerable assistance and one that has 
the attention of Government, trade associa- 
tion and civic leaders throughout the coun- 
try. “It is only the concentration of demand 
in a few weeks in the autumn that causes 
trouble,” the report said. “Estimates of this 
year’s peak have reached as high as 1,000,000 
carloadings a week, but it is difficult to see 
where such heavy traffic is going to develop. 
Based on the usual seasonal relationships, a 
peak of 950,000 to 960,000 seems more prob- 
able.” 





Railroads Can Not Build Cars 
Fast Enough to Meet Needs 


WasuincTon, D. C., Oct. 14.—The key 
to increasing rail freight capacity this fall 
above the current rate of operation rests 
almost entirely upon improving the efficiency 
of freight car utilization through shipper 
and railroad action, said the Department of 
Commerce. The extent to which the freight 
car supply can be augmented through new 
construction and repair, it is pointed out, is 
necessarily limited. Judging by the antici- 
pated volume of industrial production and 
national income, shipper requirements for 
1941 will be approximately 44,000,000 car- 
loadings, or 20 percent above the 1940 total. 
It is estimated that peak demand in October 
will be upwards of 1,000,000 carloadings 
weekly which compares with recent weekly 
levels ranging between 875,000 and 914,000. 
While that peak normally gives way to rapid 
seasonal decline in November and Decem- 
ber, usually high traffic levels are expected 
to be sustained longer than customary this 
year. Largely because of material short- 
ages, the current additions to the country’s 
freight car supply continue to fall below 
the railroad program. It is anticipated, 
however, that that obstruction will be re- 
duced or eliminated in the near future by 
the high priority rating granted last June. 
The serviceable supply is slightly more than 
1,590,000, instead of 1,617,000 established by 
the program announced by the carriers 
earlier this year. 
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Reports on Building 


Rents Up Only 2 Percent 
from Last Year 


MINNEAPOLIS, MINN., Oct. 15.—The “real 
income” of Mr. and Mrs. American Public 
during August, for the first time since the 
Defense program was launched, failed to 
show an increasing rate of gain over the 
year before, according to Investors Syndi- 
eate. “Real income” was $1.30 in August, 
1941, compared with $1 in August, 1940. 
Cash income from all sources reached rec- 
ord new high levels; but mounting living 
costs were notably taking toll of the former 
value of the consumer’s dollar in goods and 
services. While August cash income, from 
all sources, stood at $1.39 compared with $1 
in August, 1940, the cash outgo totaled $1.06, 
compared with $1 in the same month a year 
ago. During August average wage envelope 
contained $1.51; average salary check called 
for $1.24, other income, which includes farm 
income, rents, royalties, and profits received 
by businesses, was $1.40 and investment in- 
come was at the rate of $1.11—against $1 in 
the previous August. Food during August 
cost $1.08, clothing, $1.06 and rents were 
$1.02, while miscellaneous items required 
$1.10—as against only $1 in the same month 
last year. 





Southern California Busy 


Los ANGELES, CALiF., Oct. 11.—Septem- 
ber building construction in southern Cali- 
fornia, compiled from the permits of 69 com- 
munities, totaled $18,665,822, only $194,469 
less than for September, 1940, despite 
priorities and higher prices. Los Angeles re- 
corded $5,736,436, as compared with $6,574,- 
512, but holdover permits will add consid- 
erably to October totals. While Defense 
projects admittedly figured prominently, 
there has also been a substantial amount of 
home construction. Of the $5,736,436 build- 
ing-permit valuation for September, $3,963,- 
540 represented housing, including $325,014 
for apartment houses and $3,414,066 for sin- 
gle-family dwellings. Single-family home 
construction set a 14-year record in Septem- 
ber. 





Chicagoland Builds 


Ninety towns in the unincorporated areas 
of Cook, Kane and Lake Counties, and the 
city of Chicago, all reported for September 
substantial gains in building permits issued 
in comparison with the same month of 1940. 
In the suburban towns, home building gained 
54 percent over last year; in Chicago, 55 
percent, and in the entire region, 50 percent. 
Suburban average cost of the new homes in 
September was $6,676; in August it was 
$6,264. The September figure was about the 
average for the year thus far. In the un- 
incorporated areas the average took a sub- 
stantial jump in September, when the amount 
was $3,766, as compared with $3,334 in Au- 
gust. In Chicago the average cost of homes 
went down in September almost exactly the 
same amount as it went up in the unincor- 
porated areas—$434 down in Chicago, $432 
up in the unincorporated areas! The Chicago 
figures are $5,265 for September, and $5,699 


for August. Repairs, alterations and addi- 
tions to homes in September amounted to 
$406,489 in the suburban towns. This com- 
pares with $364,970 in September, 1940, and 
$396,766 in August of this year. 





Studies Sources of Funds for 
Home Building 


Paul Endicott, Pomona, Calif., president 
United States Savings and Loan League, 
Chicago, points out from a study of home 
ownership that 1,323,808 new family units 
were provided in non-farm areas of the 
United States during the two and a half 
years ended June 30, 1941. Of this number, 
1,121,000 were one-family and two-family 
units. Where the money came from with 


which to build them was one of the prin- 
cipal questions explored by the League. 
Lending institutions’ or individuals’ funds 
without any Government guarantees or as- 
sistance provided money for 744,606. Sav- 
ings, building and loan associations did a 
substantial part of this lending. FHA in- 
sured loans of private lending institutions 
financed 395,456 units. Public funds built 
183,746. “In the first six months of 1941,” 
Mr. Endicott continued, “stimulated in many 
sections by Defense industries, the production 
of new family units in the country’s non- 
farm areas rose to 318,808; 51.8 percent were 
built without any Government assistance; 
31.3 percent by private funds insured by 
FHA; and 16.9 percent by public funds. In 
the last group, 74 percent of the new units 
were for families of Defense workers, and of 
officers and enlisted men. During the Janu- 
ary-through-June, 1941 period 87.8 percent 
of the units newly supplied were one- and 
two-family. 


WHOLESALER ADDS SPECIALIST TO 
ROUND OUT SERVICE 


To complete and round out the service 
which it offers, George J. Silbernagel, 
wholesale lumber organization of Chicago, 
announces the addition of A. C. Webb to its 
efficient and well balanced staff. Mr. Webb 
has become associated with the firm, spe- 
cializing in the handling of, primarily, yel- 
low pine, but in addition he has had exten- 
sive experience handling oak flooring, maple 
flooring, northern and southern hardwoods, 
cypress and other items. With the addition 
of Mr. Webb, the firm is now presenting a 
full line to meet all the needs of the cen- 
tral market. 

First hand knowledge of the species he 
represents comes naturally to Mr. Webb. He 
is a native of Arkansas and literally grew 
up in the lumber business, as well as having 
many relatives who were, and are, active 
in the Southern lumber industry. Prior to 
his association with George J. Silbernagel, 
Mr. Webb was with Biddle Purchasing Co., 
at Chicago and Meridian, Miss., for about 
six years. For the last nine months he was 
manager of the company’s office in Meridian. 

A wide acquaintance among the southern 
operators, and a knowledge of their produc- 


tion problems and facilities furnishes Mr. 


Webb with a background which will enable 
him to offer a complete service to meet 
the needs of the trade. Last February an- 
nouncement was made that George J. Silber- 
nagel had decided to add a wholesale lumber 
department to an organization outstanding 
in the millwork field. For a number of years 
Mr. Silbernagel had been supplying lumber 
on a commission basis to many friends in the 
trade. He then decided to expand his or- 
ganization to do regular wholesaling, and at 
that time he brought into association with 
him C, F. Mimnaugh, a mill sales executive 
of wide experience in Ponderosa and sugar 
pine and fir. Now, with the addition of 


A. C. Webb, the firm is able to offer cus- 
tomers the service of specialists in every 
field. 

Incidentally, Mr. Silbernagel is president 
of Geo. Silbernagel & Sons Co., Wausau, 
Wis., where he has charge of national sales 
distribution, and he is also exclusive repre- 


sentative, in midwestern territory, for the 
fir doors produced by the Washington Door 
Co., Tacoma, Wash., and fir columns and 
mouldings manufactured by the Washington 
Manufacturing Co., Tacoma, Wash. 

C. F. Mimnaugh, who became associated 
with the firm at the first of the year, has a 
personal knowledge of the facilities of west- 
ern mills, knows their raw material and what 
they can best supply, and keeps closely in 
touch with what stocks they have available. 
In short, when a customer has a special 
need, Mr. Mimnaugh can meet it. 

Buyers who wish to obtain advantage 
of this service can be assured that with the 
new addition to its staff, George J. Silber- 
nagel will properly care for their require- 
ments in all western, southern or northern 
species. Offices of this firm are located at 8 
So. Michigan Avenue, Chicago, and either 
Mr. Silbernagel, Mr. Mimnaugh, or Mr. 
Webb may be reached by calling Randolph 
0540. 


Manufacturing Old Style 
Square Cut Iron Nails 


WAREHAM, Mass., Oct. 15.—An old New 
England firm, The Tremont Nail Co., hu- 
morously described back in 1819 as “a mill 
builte on a stream tyed to a tree to prevent 
it from being washed away by the Springe 
freshet,” has gone back to making the kind 
of nails made in early Colonial days, J. S. 
Kenyon, president of the company announced 
here today. 

“We're turning the clock back more than 
a hundred years for this addition to our 
business because we believe our forefathers 
made better nails,” Mr. Kenyon said. “The 
nails will be square cut out of genuine 
wrought iron just as they were in the old 
days.” Tests show these old nails had 
greater resistance to corrosion and 72 per- 
cent more holding qualities than ordinary 
nails. 

Mr. Kenyon went on to say that his com- 
pany was now large enough to quell any 
fears that spring rains might wash it off 
downstream. 
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Left to right: Joe Lane, Kansas City, Mo., at grounds of school which he 

attended as a boy, and where Golden Jubilee Concatenation was 

held; J. F. Judd, Longview, Tex., oldest living member, and W. M. 
Wattson, secretary of the order 


Hor Sprincs NATIONAL Park, ArK., Oct. 
11—The Golden Jubilee, fiftieth annual, 
meeting of International Concatenated Or- 
der of Hoo-Hoo was held here Oct. 8-10. 

Because Governor Homer M. Adkins of 
Arkansas was unable to be present, his ad- 
dress of welcome was delivered by Murray 
McCloud of Little Rock. The response, 
which was to have been delivered by Julius 
Seidel, Seer of the House of Ancients, was 
delivered instead by Mel M. Riner, also a 
former Snark of the Universe, as Mr. Seidel 
was unable to be present because of illness. 

Mr. Dulany then informally reviewed the 
history of Hoo-Hoo, and its decline and 
revival, which was accomplished by sur- 
mounting numerous difficulties. Now, stated 
Mr. Dulany, the road is clear for continued 
progress. He also pointed out the fact that 
the organization should function in aiding 
the industry to meet changing conditions. 


Review Activities 


Following this talk, reports of the secre- 
tary, the treasurer, the executive committee, 
and others, were presented to the group. 
These reports reviewed national and local 
activities, and showed that the affairs of the 
organization were in good shape. 

During the evening Arthur A. Hood, 
Johns-Manville, New York City, addressed 
the assembly at a buffet supper given by the 
Arkansas Association of Lumber Dealers. 
Speaking to this joint group, Mr. Hood ex- 
plained that it was his work to learn of 
future construction trends, and to determine 
how the manufacturer may best cooperate 





Group picture of six of the kittens, taken at the time of the Concate- 
nation 
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Left to right: M. J. McDonald, Port Arthur, Ont.; Chas. Glore, Centralia, 
Ill.; Mel M. Riner, Kansas City, Mo., and A. A. Hood, New York, N. Y., 
standing in front of Hoo-Hoo monument at Gurdon, birthplace of the 


International Concatenated Order of Hoo-Hoo 


Hoo-Hoo Celebrates Golden Jubilee Anniversary 


with the dealer. Mr. Hood pointed out the 
vast importance of the present Defense pro- 
gram to business, but he stated that it was 
small compared to the period that would oc- 





C. C. Sheppard, Clarks, La., addressed the 
delegates on the subject, “Hoo-Hoo: Tell Lum- 
ber's Story to the Public” 


cur with the Dawn of Peace, due to the fact 
that the twenty-three to twenty-six million 
men in the various services or now employed 
in Defense work would. have to be absorbed 
by private industry. 

He suggested that the best thing for the 
individual was to put his own business house 
in order, to adapt methods to meet changing 
conditions. One of the first problems to be 


solved, he stated, was the one presented by 
overhead expenses which are now involved 
in the construction of a home or building of 
any kind. Mr. Hood suggested that the 
dealer should take over the complete servic- 
ing of any construction job as a solution 
to this problem. 

Thursday, Oct. 9, was set aside as Pil- 
grimage Day to the Birthplace of Hoo-Hoo, 
Gurdon, Ark. 

Chairs had been set out in Hoo-Hoo park 
where the Hoo-Hoo monument is located, 
and Chase G. Stephens, secretary of Gur- 
don Board of Trade, delivered the address 
of welcome. 

George W. Dulany, Jr., addressed the 
meeting, telling how Hoo-Hoo was organ- 
ized. A. A. Hood also addressed the meet- 
ing, and during his talk read the Code of 
Ethics of Hoo-Hoo and invited residents of 
Gurdon to join with the order in its en- 
deavor to bring about a full realization of 
this Code. C. R. Black was called upon 
by the Snark, and said that lumbermen had 
always beem builders of homes—since the 
first board had been cut, and the thought of 
being builders of homes had been carried out 
in all Hoo-Hoo activities. 

The entire party, which had been joined 
by the Rotary Club of Gurdon, was then 
taken to a demonstration plot belonging to 
the Gurdon Lumber Co. where selective log- 
ging was being done. 

After lunch the party reboarded the busses 
and were taken back to town where the 
members of Hoo-Hoo conducted a concatena- 
tion in the High School Gymnasium. 

There were seven kittens initiated at the 





Left to right: "kittens" pinning welcoming badges on Lynn Gardiner, 
Boston, Mass., and E. E. Woods, Kansas City, Mo. 
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Don S. Montgomery, new Snark of the Universe, 
by a roadside marker on a State highway 
entering Gurdon 


Golden Jubilee Concatenation, all executives 
of the Gurdon Lumber Co. The kittens 
were G, T. Haynie, H. H. Cabe, J. B. Over- 
ton, A. C. Neal, C. A. Horne, H. B. Carle- 
ton, and T. G. Stephens. 

That evening the Golden Jubilee Banquet 
was held in the Ball Room of the Arlington 
Hotel. J. Carthell Robbins, of Stuttgart, 
Ark., a vice president of the Southwestern 
Lumbermen’s Association, entertained the 
diners in his own inimitable way. 

Friday morning’s session of the Jubilee 
meeting of Hoo-Hoo started promptly on 
time. After a few opening remarks Mr. 
Dulany, who occupied the chair, introduced 
C. C. Sheppard of Clarks, La. who reported 
the Public Relation Program of the Na- 
tional Lumber Manufacturers’ Association. 
In beginning his talk, Mr. Sheppard said 
that he began work in the lumber business 
45 years ago and his first “boss” was the 
father of the present Snark of the Universe. 
He told of the many changes in the industry 
during this period, and how the public had 
been misinformed, in some cases wilfully, by 
established organizations who were trying to 
break down the American system of private 
enterprise. 

He read results obtained from a survey 
made during April and May, 1941. The sur- 
vey was made by classes, occupation and 
age; by location, as to urban or rural, and 
by geographical location, so that the results 
were an accurate cross section. 

A large portion thought lumber was too 
high priced, as they did not know that 40 
years ago lumber was manufactured at an 
average cost of $11.00 per thousand as com- 
pared with an average cost of $30.00 per 
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thousand today. Forty-six percent of the 
people interviewed stated that it was easier 
to do business in other retail establishments 
than in a retail lumber yard. Mr. Sheppard 
stated that every lumberman must do his 
bit to overcome mistaken public opinion. 


Future Industry Problems 

A. A. Hood, Johns-Manville, of New York 
City, spoke on the problems of the men of 
tomorrow within the industry. He said the 
principal problem of the industry was one of 
proper distribution in the construction of 
homes, farm buildings and other small con- 
struction work. This could be solved in one 
of two ways: by government control, or by 
private enterprise. All materials used in con- 
struction work were dependent upon each 
other, and since lumber is the backbone, 
dealers are the logical sources of leadership. 
He said the dealer should coordinate all 
factors not on his own payroll to “manu- 
facture” the best possible home for his 
customer. 

Mr. Hood said this would come about by 
education, and in view of the fact that one 
out of every four students graduating from 
schools would enter some phase of the con- 





Dorothy Atwood Yarnell, whose grandmother 
was the only woman member of Hoo-Hoo. Miss 
Yarnell spoke at the Friday luncheon 


struction field, some plan of education should 
be evolved that would teach these students 
salesmanship “distribution,” along with con- 
struction. Mr. Hood stated that salesman- 
ship was the salvation of private enterprise. 

At the close of Mr. Hood’s talk Mr. Du- 
lany stated he would urge the new Supreme 
Nine to make the educational program of 
Mr. Hood and the NLMA Public Relations 
Program the main objectives of Hoo-Hoo. 

The meeting adjourned to a private din- 
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Geo. Dulany, Jr., retiring Snark of the Uni- 
verse, by the same marker. These are on the 
roads entering Gurdon 


ing room in the Arlington Hotel where they 
had the pleasure of hearing Miss Dorothy 
Atwood Yarnell of Little Rock, Ark., tell 
about her grandmother, Mrs. Anna Smith, 
then of Smithton, Ark. and president of the 
Smithton Lumber Co.—the only woman to 
be made a member of Hoo-Hoo. 


Hold Last Session 


E. E. Woods, chairman of the administra- 
tion committee, reported it had examined 
the records of the order and highly com- 
mended T. M. Partridge, treasurer, and 
W. M. Wattson, secretary, for their very 
able and efficient handling of Hoo-Hoo af- 
fairs during the year. 

“Jack” McCarthy, chairman of the nomi- 
nation committee read the recommendations 
which were accepted and voted by acclama- 
tion. The following are members of the 
Supreme Nine for the Hoo-Hoo year ending 
Sept. 9, 1942: Snark of the Universe, Juris- 
diction No. 2, Don S. Montgomery, No. 
30285, Milwaukee, Wis.; Senior Hoo-Hoo, 
Jurisdiction No. 3, Hal R. Dixon, No. 44248, 
Spokane, Wash.; Junior Hoo-Hoo, Juris- 
diction No. 5, M. J. McDonald, No. 27358, 
Port Arthur, Ont.; Scrivenoter, Jurisdiction 
No. 9, P. A. Hayward, No. 44855, Chevy 
Chase, Md.; Bojum, Jurisdiction No. 1, H. 
Morton Jones, No. 42095, Buffalo, N. Y.; 
Jabberwock, Jurisdiction No. 6, Kenneth 
Smith, No. 34094, San Francisco, Calif. ; 
Custocatian, Jurisdiction No. 8, Ray E. 
Saberson, No. 12075, St. Paul, Minn.; Ar- 
canoper, Jurisdiction No. 7, C. R. Black, 
No. 34769, Corning, Ark.; Gurdon, Juris- 
diction No. 4, F. Lisle Peters, No. 33193, 
Lake Charles, La. 





Shown here is a general view of the picnic grounds, taken during the 


Hoo-Hoo pilgrimage to Gurdon 


J. P. Allen, Centralia, Ill., leaving serving table at picnic which was 


held near Gurdon 
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Associations’ Plans and Activities 


Carolina-Virginia Hardwood 
Club Reorganizes 

RaAeicH, N. C., Oct. 11.—Reorganization 
of the Carolina-Virginia Hardwood Club 
was effected at a recent meeting. Hence- 
forth, the organization will be known 
as the Carolina-Virginia Lumbermen’s Club, 
membership rules allowing the admission of 
wholesalers, as well as manufacturers of soft- 
woods and other forest products. 

Officers of the new club are as follows: 
President R. A. Huffstetler Lexington Lum- 
ber Co., Columbia, S. C.; First vice presi- 
dent A. G. Beaman, Addington-Beaman 
Lumber Co. (Inc.), Norfolk, Va.; Second 
vice president T. B. Bledsoe, Brown-Bledsoe 
Lumber Co. (Inc.), Greensboro, N. C.; 
Secretary T. J. Wright, Jr., Norfolk, Va. 

Monthly inventory and _ statistical work 
previously done by the Carolina-Virginia 
Hardwood Club was ordered discontinued. 





Preliminary Plans for LISA Dance 
Are Announced 


MineoLa, N. Y., Oct. 14.—Preliminary 
plans for the Long Island Salesmen’s Asso- 
ciations’ sixteenth annual dinner dance are 
already well under way. The dance will 
again be held at the Garden City Hotel, and 
the date has been determined as Nov. 22. 
The announced price of the tickets is $4.00 
per person. Al Scott is chairman of the 
committee in charge of the arrangements. 
The committee is contemplating various ideas 
as an incentive for attendance of many of 
the dealers, members and friends who do not 
dance, with the hope of getting a banner 
turnout. 





East Arkansas Lumbermen Have 
Large Meeting 


West Mempuis, ArkK., Oct. 7.—The larg- 
est district lumbermen’s meeting ever held 
in the state of Arkansas was held here this 
evening with over 100 lumbermen attending. 
The meeting was sponsored by the East 
Arkansas Lumbermen’s Club affiliated with 
the State association. 

“Jack” W. Rich, of Wallin-Dicky & Rich 
Lumber Co., West Memphis, Ark., and also 
president of the Arkansas Association of 
Lumber Dealers presided, and was respon- 
sible for the excellent turn out and program. 

The first speaker introduced by the chair 
was Mr. Henderson, an attorney from Lit- 
tle Rock, and the father of the present sec- 
retary of the State lumbermen’s asso- 
ciation. Mr. Henderson made a plea for 
the united effort of all lumbermen to get 
behind the Government Defense program; 
saying it was a privilege to defend the Amer- 
ican way of life. He said a lumbermen’s 
business was not just providing houses, but 
homes, and homes were the real foundation 
of our American Democracy. 

Arthur Fields of Memphis, state manager 
of OPM, was introduced and told how pri- 
ority rules would affect lumbermen. He 
urged those present to place their manu- 


facturing facilities at the disposal of the 
Defense authorities. 

E. E. Woods, secretary of the Southwest- 
ern Lumbermen’s Association was then called 
on. Mr. Woods pointed out that, as yet, 
priority had not “hit” the lumber business 
outside of metal products. In view of the 
fact that it would take but 1.3 percent of 
the steel output of the country to provide 
the necessary steel that will go into the 
600,000 homes estimated to be built within 
the next year, Mr. Woods suggested that 
some other industry release that small por- 
tion. This plea was made in behalf of the 
many people directly affected by the ruling, 
and because lumber is the second industry 
of importance in the entire country. 

Mr. Woods mentioned the shortage of 
nails which had not, as yet, been acute 
among those present, but it was pointed out 
that J. Douglas Brown, chief Priorities 
Branch, Labor Division, Office of Production 
Management, had assured the AMERICAN 
LUMBERMAN it had been cognizant of the 
difficulties experienced by the lumber trade 
in securing nails and a supplemental order 
M-21-b, was intended to alleviate this situ- 
ation (see page 36, Oct. 4, 1941 issue of 
AMERICAN LUMBERMAN). 


of the curricula in architectural and engi- 
neering colleges of this country. 

“The absorption of knowledge concerning 
the physical and mechanical properties of 
wood by tomorrow’s designers and_ speci- 
fiers,’ continued Mr. Berckes, “should be of 
great value to the lumber industry as well 
as the investor in all types of buildings. 

“We will retain Mr. Hansen’s services on 
a part-time basis,” stated Berckes, “because 
his duties at Tulane require his presence 
only during the afternoon classes. In the 
mornings he will work with us in the devel- 
opment and preparation of essential technical 
literature, and as a consultant on the many 
problems that are presented daily to our 
staff.” 





Construction Industry Conference 
Will Meet in Washington 
WasuinctTon, D. C., Oct. 14—With a 
seven and one-half billion dollar Defense 
building program underway, leading con- 
struction industry representatives are laying 
plans to attend the fifth annual Construction 
Industry Conference in Washington, Nov. 
6 and 7. Held under the auspices of the 
Construction and Civic Development Depart- 








Largest truck in the 
world, one of 69 fifty- 
ton Mack-Dumpers to 
be used in moving 
over 35,000,000 cubic 
yards of rock and 
earth in the Panama 
Canal Third Locks 
System defense proj- 
ect, takes greetings 
from chorines of the 
Broadway hit, “Pan- 
ama Hattie," to work- 
ers on the canal 





Southern Pine Field Engineer 
Joins Tulane Faculty 


New Organs, La., Oct. 11—H. J. Han- 
sen, field engineer of the Southern Pine 
Association since 1937, has been appointed 
to the engineering faculty of Tulane Univer- 
sity of New Orleans, it was announced by 
H. C. Berckes, secretary-manager. In his 
new capacity, which began officially with the 
opening of the 1941-42 classes, Mr. Hansen 
will act as instructor on modern timber de- 
sign, testing materials, hydraulics and_ soil 
mechanics. In commenting on this appoint- 
ment, Mr. Berckes stated that “the lumber 
industry has long recognized the need for 
more training in wood technology as part 


ment of the Chamber of Commerce of the 
United States, the conference will be ad- 
dressed by Defense officials, industrialists 
and labor representatives. 

Central theme of the conference will be 
“Construction Faces Defense,” which will 
provide a title for the initial address sched- 
uled to be delivered by William H. Har- 
rison, director, production division, OPM. 
Other speakers will include Thomas S. 
Holden, president, F. W. Dodge Corp., New 
York, whose topic will be “Civilian and De- 
fense Needs,” and Kirk Fox, editor, Success- 
ful Farming, Des Moines, Iowa, who will 
discuss “Maintaining Our Farm Production 
Plant.” 

The afternoon session of the same day 
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will be devoted to the subject, “Economical 
Use of Critical Materials,” analyzed from 
the viewpoint of Government by Dr. Hugh 
L. Dryden, chief, division of mechanics and 
sound, National Bureau of Standards; from 
the viewpoint of design by a private archi- 
tect and a private engineer, and from the 
viewpoint of the manufacturer. To be con- 
sidered also will be “Government Price 
Control,” by Peter A. Stone, price execu- 
tive, lumber and building materials section, 
OPA. 

The concluding session of the conference 
will be occupied principally with a panel 
discussion on “Allocations and Priorities.” 
Under the chairmanship of V. P. Ahearn, 
executive secretary, National Sand & Gravel 
Association, Washington, D. C., the discus- 
sion will be opened with a statement by 
Donald M. Nelson, director of priorities, 
OPM, and will feature as its participants 
Sullivan W. Jones, head of housing priori- 
ties, OPM; an outstanding speaker on repair 
maintenance and supply, and John H. Mar- 
tin, director of training, priorities division, 
of the OPM. 





Southern Group Meets to Discuss 
Problems 


ASHEVILLE, N. C., Oct. 14.—Southern 
lumber association executives recently met at 
Asheville for the first of a series of meet- 
ings of representatives. Called together to 
discuss price control legislation, and the sub- 
ject of priorities in behalf of their industry, 
the group formed a Lumber and Supply 
Dealers’ Council for the Southern states, 
east of the Mississippi River, but including 
Louisiana. Membership is to be composed 
of the president, the secretary and the na- 
tional director of each state association. 

In the event a state does not have an as- 
sociation but contains a city or metropolitan 
association of dealers, its officers would be 
admitted to membership in the proposed or- 
ganization. 

Ben T. Day, president of the Carolina 
Lumber & Building Supply Association 
(Inc.), presided at the Asheville meeting, 
assisted by E. M. Garner, Carolina associa- 
tion secretary. 





Safety Council Wood Products 
Section Meets 


As a part of the National Safety Congress 
and Exposition, held at the Stevens Hotel 
in Chicago, Oct. 6-10, the Wood Products 
Section met on Oct. 6-8, and devoted its time 
to discussion of current problems within the 
industry. Panel discussions and talks by 
leaders in the field occupied the time of the 
assembled delegates. 

The Wood Products Section covered such 
subjects as the importance of man-power pro- 
tection, prevention of foot and leg injuries in 
the wood products industries, safety super- 
vision in scattered logging operations, neces- 
sary controls to prevent accidents from wood 
failures, maintenance problems on exhaust 
systems, importance of personnel training in 
the safety program, and allied topics. The 
speakers presented were a_ representative 
cross-section from the field of national safety. 

One point emphasized by V. S. Karabasz, 
associate professor of industry, production 
management division, Univ. of Pennsylvania, 
Philadelphia, Pa., was that the skilled indus- 
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trial worker, irreplaceable by lend-lease edict, 
not available through congressional appro- 
priation, must be preserved so his skill can 
be utilized to greatest advantage in the De- 
fense effort. 

“Industry has never been conscious of the 
tremendous savings possible through effective 
training programs,” Mr. Karabasz said. “The 
difference between what men produce and 
what they could, and willingly would pro- 
duce if they were adequately trained, repre- 
sents a gigantic industrial loss.” 





September Sales by Yards 
Gain 28 Percent Over 1940 


Sales of all independent retailers advanced 
22 percent in September, 1941, over the same 
month last year—according to preliminary 
Census data released in the first of a new 
series of reports to be based on returns from 
about seventy percent of all firms in thirty- 
four States. The increase over September 
of 1940 sustains the level of sales reported 
earlier in the year, but total was 3 percent 
below that for August, 1941. A sensational 
rise in jewelry sales reflected advance buy- 
ing to avoid tax levies effective Oct. 1. 

Lumber and building material dealers re- 
ported a September gain of 28 percent over 
the same month last year, and furniture 
stores showed a gain of 29 percent. Com- 
pared with August of 1941, lumber dealers’ 
sales showed a gain of 4 percent, while there 
was a decline of 15 percent in furniture 
volume. 


49 


Coming Conventions 


Oct. 22-25—Pacific Logging Congress, 
Olympic Hotel, Seattle, Wash. Annual. 

Oct. 283—Northwest Missouri Lumbermen’s 
Association, Robidoux Hotel, St. Joseph, 
Mo. Fall meeting. 

Oct. 30, 31-Nov. 1—Lumber Merchants’ As- 
sociation of Northern California, Del 
Monte Hotel, Del Monte, Calif. Annual. 

Oct. 30—New England Lumbermen’s Asso- 
ciation, Carpenter Hotel, Manchester, 
N. H 

Oct. 30—Pacific Division, National Wooden 
Box Association, Palace Hotel, San 
Francisco, Calif. Tri-annual. 

Oct. 31—Western Meeting, National 
Wooden Box Association, Palace Hotel, 
San Francisco, Calif. Annual. 

Nov. 14—Appalachian Hardwood Manu- 
facturers (Inc.), Netherland-Plaza Ho- 
tel, Cincinnati, Ohio. Annual. 

Nov. 5-7—Associated Cooperage Industries 
of America (Inc.), St. Charles Hotel, 
New Orleans, La. Semi-annual. 

Nov. 10-14—National Lumber Manufac- 
turers’ Association, American Forest 
Products Industries (Inc.), Timber Engi- 
neering Co., Blackstone Hotel, Chicago. 
Annual Meetings. 

Nov. 14—Maine Retail Lumber Dealers’ 
Association, Augusta House, Augusta, 
Me. Annual. 

Dec. 4—New Hampshire Retail Lumber- 
men’s Association, Carpenter Hotel, 
Manchester, N. H. Annual. 

Dec. 6.—Massachusetts Retail Lumber 
Dealers’ Association, Hotel Statler, Bos- 
ton, Mass. Annual. 

Dec. 10-12—-Western Forestry & Conserva- 
tion Association, Portland Hotel, Port- 
land, Ore. Annual. 

Jan. 28-30—Southwestern Lumbermen’s As- 
sociation, Municipal Auditorium, Kansas 
City, Mo. Annual. 





National Lumber Manufacturers Set 
Date for Annual Meeting 


Wasuincton, D. C., Oct. 11.—The 1941 
annual meetings of the stockholders, sub- 
scribers and directors of the National Lum- 
ber Manufacturers’ Association, American 
Forest Products Industries (Inc.), and the 
Timber Engineering Co. will be held in the 
Blackstone Hotel, Chicago, during the sec- 
ond full week in November and will occupy 
a period from Nov. 10 through Nov. 14. 

These meetings assume unusual import- 
ance this year. War-time conditions which 
face the forest products industries have given 
rise to a variety of complicated and difficult 
problems. It is probable that the most im- 
portant business facing this series of meet- 
ings will be the adjustment of collective in- 
dustry activities to circumstances which indi- 
cate that during 1942 more than 70 percent 
of all construction activities will be on be- 
half of the Government, compared with 45 
percent for 1941. 

The first three days of the week—Nov. 10, 
11 and 12—will be devoted to business meet- 
ings of the Forest Conservation, Standard- 
ization, Public Information, Trade Promo- 
tion, and Nominations and Recommendations 
committees. 

The general open meeting of the Board of 
Directors of NLMA will be on Thursday, 
Nov. 13. The annual business meetings of 
the stockholders and directors of NLMA 
and subscribers and directors of AFPI are 
scheduled for Friday, Nov. 14. 

In detail meeting arrangements are as fol- 
lows: Monday, Nov. 10, Committee on For- 
est Conservation, 10 A. M., Manufacturers 
Standardization Committee, 10 A. M.; 


Tuesday, Nov 11, Committee on Forest Con- 
servation, Manufacturers Standardization 
Committee, Committee on Public Information 
(AFPI), 10 A. M.; Wednesday, Nov. 12, 
Committee on Trade Promotion, 10 A. M., 
Committee on Nominations and Recommen- 
dations, (NLMA) 10 A. M., Timber Engi- 
neering Co., Stockholders and Directors, 2 
P. M.; Thursday, Nov. 13, General Open 
Meeting, Board of Directors, Trade Promo- 
tion Committee, 10 A. M., Committee on 
Nominations and Recommendations (AFPI), 
8 A. M., and Friday, Nov. 14, Stockholders 
and Directors N.L.M.A. Annual Business 
Meeting, Subscribers and Directors, (AFPI) 
Annual Business Meeting. 

The general meeting of the National Board 
of Directors on Nov. 13, will be open 
to all committees and to interested manu- 
facturers and distributors of lumber and 
timber products, and will consider “Lumber 
Industry Problems Arising out of National 
Defense,” including supply, priorities, taxa- 
tion, tariff and shipping problems of these 
industries. 

On Thursday evening the Board of Di- 
rectors will entertain the guests of the asso- 
ciation at dinner. No other evening meet- 
ings are contemplated. 

The Advisory Committee of Managers of 
the affiliated associations will meet during 
the week. 

It is expected that the Forest Products 
Laboratory Subcommittee of the National 
Committee on Trade Promotion will confer 
with officials of the Forest Products Labor- 
atory in Madison, Wis, on Nov. 14 and 15. 
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ABOUT 
REDWOOD 
SUPPLIES 


* * During the weeks past we have not been 
able to accept many yard orders for Redwood 
lumber, siding or trim. Since the shortage 
has affected your business, we believe you 
should know who is buying CRD’s output, 
for what purposes it is being used, and what 
you may expect of Redwood stocks and de- 
liveries in the months to come. 


* &It is a prime consideration in CRD 
sales policy to see that regular customers 
are served first. We do not solicit or accept 
new business at the expense of yards who 
buy consistently from CRD ... thus doing 
our part in seeing that CRD Redwood is 
available to builders at their accustomed 
sources. 


** How did this shortage come about? 
Only about 2 per cent of the twenty-three 
billion feet of U.S. soft wood produced each 
year is Redwood. In spite of this small foot- 
age, Redwood goes into a greater variety of 
uses than any other species. Reason: Red- 
wood ranks more highly in a greater number 
of desirable characteristics than any other 
wood. Consequently, with the speedup in 
our defense tempo, Redwood has had great 
demands made upon it from a number of 
fields proportionate to the multiplicity of 
its uses: 


*& * The Army called for Redwood for do- 
mestic training centers ... even without a 
paint coating it would hold both its shape 
and surface. Redwood was needed for tropi- 
cal construction, because of its resistance to 
termites and decay. 


epyooD?” SPEAK FRANKLY 


*& * The Navy needed Redwood for coast 
defense and island construction for the same 
reasons .. . and in airplane runways, where 
it is used for expansion joints. 


* * Defense Industry has made huge de- 
mands on Redwood. Vats for heavy chem- 
icals, cooling towers, tanks for the processing 
of many products from food to smokeless 
powder. Redwood tanks were needed for 
storing and processing the corrosive sour 
crude oils of the mid-Continent fields. All 
these have eaten heavily into both regular 
stocks and new production. In addition, new 
industrial plants built under high priority 
ratings indicative of their urgency, have re- 
quired Redwood lumber. 


* * The production rate at CRD mills has 
been sharply accelerated. Extra shifts have 
been added in every mill. Old equipment has 
been recalled for service. Every productive 
facility has been pressed into use. As a result 
we are today producing Redwood at a higher 
rate than at any time in the last fifteen years. 


* * The effect of this great lift in productive 
capacity is enabling CRD to meet the double 
job imposed upon it by defense demands. 


* * Already a limited amount of CRD 
Redwood has been released for regular 
yard trade. There will be more in each suc- 
ceeding week although it will in all prob- 
ability be some time before we are able to 
supply an amount sufficient for all your 
needs. In the meantime we ask for your 
understanding and co-operation. 


CALIFORNIA 
REDWOOD 
DISTRIBUTORS, Ltd. 


35 EAST WACKER DRIVE, CHICAGO 
122 EAST 42nd STREET, NEW YORK CITY 
810 CARONDELET BUILDING, NEW ORLEANS 


- 
* 
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NEWS FROM THE SOUTH 


Appoint Southern Jobbers for 
Waterproofing Compounds 


ATLANTA, Ga., Oct. 14.— Through their 
southern representative located here, the 
Ranetite Manufacturing Co., 1917 S. Broad- 
way, St. Louis, Mo., manufacturers of 
waterproofing and dampproofing compounds, 
chemicals and coatings, have opened two 
new large jobber accounts. They are John 
Lucas & Co., 101 S. Franklin St., Tampa, 
I‘la., and the Hall-Stanley Co., 2164 N. 
Miami Ave., Miami, Fla. Both will supply 
dealers throughout the South with as many 
as fifteen varieties of Ranetite products. 





Adopts Selective Logging 

Satispury, N. C., Oct. 13—A program 
of selective logging is being undertaken by 
the Lumber River Pine Corp., according to 
W. Scott Shepherd, manager. The company 
has employed a graduate forester, Joe Wiley, 
to whom the handling of this program has 
been entrusted. The plan contemplates co- 
operative management of farm plots and 
other adjoining forest units as well as man- 
agement of the company’s own forests. The 
first selective-cutting job, requiring removal 
of 250,000 feet of timber, was launched in 
August. 





Replies Still Coming In to A. L. 
Ad Run in 1938 


A. J. Brown, of the pine sales department 
of the Kirby Lumber Corp., Houston, Tex., 
writes that he has just received a clipping 
of the Kirby advertisement that appeared in 
the Feb. 26, 1938 issue of the AMERICAN 
LUMBERMAN enclosed with a letter request- 
ing a copy of a book offer by the Kirby 
Lumber Corp. in that ad. Says Mr. Brown, 
this clipping is evidence of “the fact that 
the AMERICAN LUMBERMAN probably sees 
service over a far longer period of time 
than either of us ever suspected.” 





District Foresters Organize 


Swarnsporo, Ga., Oct. 14.—Wayne G. 
Miller, secretary of the Forest Farmers’ 
Association Co-operative, of Valdosta, was 
here recently to help in the organization of 
the Ohoopee District Forestry Committee. 
The meeting was presided over by Otis G. 
Price. Delegates from Emanuel, Jefferson, 
Washington and Glascock Counties were 
present. C. I. Hall, of Swainsboro, was 
asked to serve as secretary. 





East Texas Reforesting 


Auto, TEx., Oct. 13—More than five mil- 
lion forest trees are being grown in a State- 
owned nursery near here under the direction 
of Chris Nelson, Jr., nurseryman of the 
Texas Forest Service. These miniature yel- 
low pine trees are seedlings, now nearly a 
foot high. They will soon be ready for re- 
planting, in the creating of new commercial 
forests in East Texas, it was stated by Mr. 
Nelson. “The nursery is planned for the 
annual production of ten million one-year-old 


seedlings,” Mr. Nelson said. ‘Trees are sold 
at the cost of producing them. No stock is 
grown or sold for ornamental purposes. The 
cost on trees will vary from $2 to $3.50 per 
thousand, depending on _ species. About 
1,500,000 of the pines have been earmarked 
for use by the commercial timberland own- 
ers,’ Mr. Nelson said. “One lumber com- 
pany and one paper mill have already or- 
dered a third of these.” 





New Purchases by Army at About 
Ceiling 

Mempnuis, TENN., Oct. 11.—Thirty-five 
million feet of softwoods have just been 
bought by the Army Quartermaster at a 
three day bidding session at Hotel Peabody, 
attended by representatives of 160 lumber 
manufacturers. Prices averaged better than 
at the letting two weeks earlier and were 
just about at ceiling levels. Exact net pro- 
ceeds to the lumberman was difficult to de- 
termine because prices were for delivery at 
specified points and freight costs varied. The 
following accepted bids will give an index 
to the prices paid. 





For delivery at the Illinois Ordnance 
Plant, Marion, IIl1.: 
All No. 2 
Se6-16. 16. 16 GSES). i ccicsccn $32.75-$34.75 
DEO Boers sce as breniw wo eleets 34.75- 35.00 
BE gs (echa ow eiree. was ol alee oronmtereietn 37.00- 37.50 
EM digte scone wae aeoleamacs .... 41.00- 41.50 
Oe kk oie ealeuseae Wa eae anes 43.75- 44.75 
No. 1 dense structural— 
SUPE on 6 Kee as anb-e ioe: eats 50.75 
Sxt2-20 ft. 1ONMER. «0.06 cecvcee f 35.00- 56.00 


For delivery at Huntsville, Ala.: 


3x10, 3x12, and 3x14, dense No. 1 
OOD no caine sais ataneigaie Waele eo 57.00 

3x8, 3x6 and 4x6, dense No. 1, struc- 
CU ko sie SEC aA oLpub Oe ele oe 

4x12 dense structural No. 1......... 54.00 

For delivery at Biloxi, Miss.: 

1x6 Np. 1, tongue and grove, random 
DRE io ois sco acww eeacien $37.75 to $39.25 


(This item it was estimated would net 
manufacturers from $35.50 to $36 at mill.) 
2x6 No. 1 (207,000 feet) 22 feet long. .$47.50 


2x6 No. 1 (453,000 feet) 16 feet long.. 38.75 
2x6 No. 1-18 feet (169,500 feet)...... 41.50 
For delivery at Doyline, La.: 

No. 2, S4S— 

NN sakre ous encane sincere parses ing aeiecnon asta $39.00 
MRAM vaca vuciat wat carn castereeoiaoal Scene wicuniis Ni eceraS 36.50 


For delivery at Routon, Tenn.: 

1x4 end matched R&better flooring. .$44.00 

ro eS ee ae ee ee 30.00 

2x6, 16- 20, No. 2 33.50 
Earliest delivery date demanded was two 

weeks. Other deliveries were as late as the 

middle of November. 





Mississippi Forestry Group Meets 
at Jackson 


Jackson, Miss., Oct. 11.—The annual 
meeting of the Mississippi Forestry and 
Chemurgic Association was held at the Ed- 
wards Hotel, Jackson, Miss., recently with 
President E. Coney Weston, Bay St. Louis, 
presiding. 

The program included a well-rounded meet- 
ing with various phases of forestry dis- 
cussed by prominent leaders. 

This was the fourth meeting of the newly 
organized association, which was reorgan- 
ized in 1938 by a group of public spirited 
citizens who set up a number of strong ob- 
jectives towards a long range forestry pro- 
gram for the state. 


Florida County Plans Forest and 


Farm Festival 

LANE City, Fva., Oct. 7.—The Slash Pine 
Forest and Farm Festival, Columbia coun- 
ty’s big annual fair event will be held Nov. 
3 to 8 and will be housed in immense tents 
designed especially for the purpose, it was 
decided by the fair board of directors of 
Columbia County Resources, (Inc.), and in- 
corporated department of the Lake City and 
Columbia County Chamber of Commerce. 





Company President Recovering 


from Injuries 

CLeveLANnD, S. C., Oct. 15—W.. T. 
Latham, president of Saluda River Lumber 
Co., Cleveland, S. C., is back at his desk 
after recovering from an automobile accident 
which occurred last July, but is still under 
his physician’s instructions to take things 
easy for awhile due to blood clots in his 
right thigh, which was badly injured and 
bruised in the accident. 

On Sunday, October 12, only a few days 
after his return to Cleveland from the hos- 
pital, Mr. Latham suffered the loss of his 
residence by fire. Not present at the time 
of the fire, but returning in time to see the 
smouldering ruins, Mr. Latham realized that 
all his personal belongings, including his 
wardrobe other than the clothes “on his 
back,” were gone. He was overheard to 
remark that for once in his life he was going 
to have “an entire new outfit of clothes from 
inside out, and with several changes at 
that.” 
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HOUSE PLANS 


redrawn at low cost. 





A Redrafting and personal plan 
service for lumber yards which 
do not employ full time dratfts- 


men. 





All work under supervision of 
men with practical lumber and 


millwork experience. 





Try our service without cost to 
you. Tear out coupon and use 
for personalized plans for your 


next prospect. 


(Good only Nov., Dec., 1941) 


Lumberman’s Plan Service 
Box 211, Peoria, Ill. 


Sep memes ese Se SS BS Bee eee 

- This coupon good for one special plan of 
basement, first floor and two elevations, re- 

i drawn from stock plan book. (Send sketch 

: and complete specifications.) 

NE lars sad icatynwiewahomenane seem onswared 

i eae ae nerd an cacs eran asnsa tale 

| 
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YARD, MILL and OFFICE 


Newsy Notes of Persons and Places 








John Halloran, Jr., of the Halloran-Ben- 
nett Lumber Co., Phoenix, Ariz., spent a 
late fall vacation in Los Angeles, Calif., dur- 
ing the early part of October. 

R. Gutierrez, manager, Redwood Export 
Co., San Francisco, Calif., recently returned 
from a two months’ trip through the Central 
Americas, Panama and Mexico. 

L. C. Hammond, president, Hammond 
Lumber Co., San Francisco, Calif., and Mrs. 
Hammond returned recently from a vaca- 
tion trip to Missoula, Montana, the birth- 
place of Mr. Hammond. 

Myron D. Savage has been appointed 
sales manager for the home insulation divi- 
sion of the City Home & Lumber Co. (Inc.), 
La Crosse, Wis. He will have his head- 
quarters at the company’s office. 


The Hawkins Lumber & Warehouse Co. 
(Inc.), Boston, Mass., has taken title to a 
piece of land adjoining its wholesale dis- 
tribution yard in the Charlestown area, 
upon which a new and modern warehouse is 
being erected. 


LeRoy H. Stanton of E. J. Stanton & 
Son (Inc.), Los Angeles, Calif., has re- 
turned from a three weeks’ business trip to 
the east, middlewest and south, part of which 
Was spent in attendance at the NHLA con- 
vention in Atlanta. Ga. 


The Western Mineral Products Co., 
Omaha, Nebr., insulation material manufac- 
turers, has opened a Milwaukee, Wis., branch 
at 525 West Oregon St. under the direction 
of Leo Hall. It will start producing Zonolite 
by the middle of October, it was announced. 


Recent visitors in Boston lumber offices 
include J. H. Bartram, head of the Nipis- 
sing Lumber & Timber Co. of Toronto, 
Ont., and J. H. Rheinlander operating a 
spruce sawmill at Washburn, Me. Both 
declared that demand for spruce for Defense 
projects exceeded supply by a wide margin. 

Mrs. Joseph Keys, president of Black- 
wood Lumber Co., East Laport, N. C.,, left 
the early part of the week for a two weeks’ 
rest and vacation on her estate located on 
Pamlico Sound, N. C. Mrs. Keys made 
plans to do considerable fishing and hunting 
during her stay away from the lumber in- 
dustry. 


B. D. Crum, Crum & Kepner, Cleveland, 
Ohio, and Mrs. Crum left Oct. 10 for a 
three weeks’ visit with relatives in the 
South. While in the South Mr. Crum also 
plans visits to a number of the mills in 
Mississippi, Louisiana and Texas, thereby 
gaining first hand knowledge of conditions 
at the mills. 


Isadore Fruman, president, The National 
Lumber Co., Baltimore, Md., announces the 
marriage of his son and daughter, both of 
whom are engaged with him in the business. 
His daughter, Florence, was married to Ray- 
mond Sykes on Sept. 20, and his son, 
Leonard, is to marry Miss Noami Dahne on 
Nov. 2. 


W. Yale Henry, prominent Tacoma, 
Wash., lumberman, and W. L. McCormick, 
of Weyerhaeuser Timber Co., have been 
elected president and vice president, respec- 
tively, of the Tacoma Lawn Bowling Club. 
James Dickson, of Cascade Timber Co., was 
elected to the club’s executive board and 
is also an executive member of the North- 
west Lawn Bowling Association. 


Homer Cook has resigned as Willapa 
Harbor representative for Pacific Highway 
Transport, after 14 years of service with 
that concern, to become operations superin- 
tendent for the truck logging department of 
the Willapa Harbor Lumber Mills. He will 
be in charge of a fleet of logging trucks that 
the company has just placed in operation 
hauling logs from its Camp No. 4 to its 
mill at Raymond, Wash. 


Clyde S. Martin, chief forester for the 
Weyerhaeuser Timber Co., and Axel H. Ox- 
holm, managing director of the Pacific For- 
est Industries, both of Tacoma, Wash., and 
H. J. Andrews, assistant regional forester of 
the Portland, Ore., office of the United 
States forest service, participated in a panel 
discussion in Seattle on Oct. 10 on “How 
Can Sustained Yield Be Attained on the 
l‘orest Lands of Western Washington.” 

Fifty Wisconsin representatives, salesmen 
and contractors of the Eagle-Picher Lead 
Co., attended the semi-annual Wisconsin 
meeting at Hotel Foeste, Sheboygan, Wis., 
on Oct. 9. Sales problems and cooperation 
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with Defense were topics discussed. The 
Eagle Insulation & Roofing Co., local com- 
pany representative, was host to the meeting 
which concluded with a banquet for repre- 
sentatives and their wives. 


Howard Ketcham, proprietor of the firm 
bearing his name, has advised the AMERICAN 
LUMBERMAN that after fifty-three years of 
continuous service in the lumber business 
at 3rd and Girard Ave., Philadelphia, Pa., 
he retired Oct. 1, and has passed the busi- 
ness over to his sons, H. Stanley Ketcham 
and G. Walker Ketcham. Both of the broth- 
ers have been associated with Mr. Ketcham 
for a long period of years. 

Two Shelton, Wash., youths, sons of Mr. 
and Mrs. Lantz Wiss of this city, constitute 
one of the rare “brother acts” now serving 
in the United States Navy. They are Don- 
ald and David Wiss and their father is a 
logging operator, with headquarters here. 
Donald is an ensign and is an instructor for 
flying cadets. David is a flying cadet. They 
took their two years of preliminary training 
at the University of Washington, where 
Donald was a member of the freshman crew 
in 1938 and David was a member of the 
freshman track team in 1939. 

Henry M. Hink recently succeeded the 
late J. M. Carson as president of the San 
Diego Lumber Co., San Diego, Calif. H. C. 
McGahey was elected vice president to suc- 
ceed Mr. Hink. Mr. Hink had recently suc- 
ceeded Mr. Carson as president of Dolbeer 
& Carson Lumber Co., pioneer redwood 
manufacturing firm. 

Among the lumber industry’s visitors to 
Atlanta, Ga., last week-end to attend the 
Notre Dame-Georgia Tech football game 
were Joe Foley, acting president of Brooks- 
Scanlan Corp., Foley, Florida, also Mrs. 
Joseph Keys, president, and Bert Ingles, 
sales manager of the Blackwood Lumber 





Company Buys Plane to 


Cuinton, Ia., Oct. 14.—Executives and 
sales representatives of Curtis Companies, 
Inc. woodwork manufacturers, now have at 
their disposal for business trips an airplane 
recently purchased by that firm. It will be 
in charge of a company pilot. 

Curtis operates woodwork plants in sev- 
eral states and has distributors and dealers 
throughout the United States and Canada. 
The plane will be used for quick trips to 





Speed Business Trips 


sales conferences and business meetings and 
is expected to permit closer cooperation 
within the organization and with its dealers. 
The plane is a 225 horsepower Beechcraft 
with a cruising speed of 155 miles per hour. 
G. L. Curtis, president of Curtis Companies, 
commented on the developments in transpor- 
tation and methods of woodwork manufac- 
ture that have taken place during the 75 
years that the company has operated. 


Curtis executives will 
find this piane a 
speedy medium of 
transportation. In 
keeping with the 
times, this company 
streamlines the trans- 
portation of its mem- 
bers as well as the 
production of its 
product 





beside me ats SO se see 





SL ales SPA ese 








October 18, 1941 


Co., East Laport, N. C. It is a known fact 
that Mr. Foley was “rooting” for his alma 
mater, Notre Dame, but it is rumored that 
Mrs. Keys and Mr. Ingles were divided in 
their cheers. 

W. W. Croushorn, secretary-treasurer of 
Carr Lumber Co., Pisgah Forest, N. C., has 
been on a week’s trip to New York and 
Eastern points. Mrs. Croushorn accompa- 
nied her husband. 





New Wholesale Firm Opens 
Office in Indianapolis 


INDIANAPOLIS, IND., Oct. 14.—The Wyatt 
Lumber Co., doing a wholesale and com- 
mission lumber business, has begun opera- 
tions here at 522 Merchants’ Bank Build- 
ing. This company is owned and operated 
by Edmond Wyatt, who, prior to going into 
business on his own, worked for the whole- 
sale lumber firm of Wyatt & Bishop, Louis- 
ville, Ky. Mr. Wyatt opened up the cen- 
tral and southern Indiana territory, calling 
on the retail and industrial trade until the 
death of his uncle, A. J. Wyatt, senior mem- 
ber of the above firm, necessitated its liqui- 
dation. 

Mr. Wyatt is well known throughout the 
territory, and is a graduate of the Univer- 
sity of Alabama, in the class of ’31. Miss 
Dorothy Schoen, also formerly of the firm 
of Wyatt & Bishop, is Mr. Wyatt’s capable 
assistant. Reports are that this new firm is 
off to a good start. 





Rescue Lumberman's Daughter 
After Difficult Search 


LoweLt, Mass., Oct. 14.—To prove that 
lumber dealers are stout-hearted and re- 
sourceful in difficult situations, mention 
should be made of Joseph E. Hollingworth, 
an executive at the retail lumber yard and 
finish mill of Pratt & Forrest at Lowell. His 
five year old daughter, Pamela, was res- 
cued Oct. 6 after wandering eight days in 
bleak and rugged mountain country in New 
Hampshire. Scores of Lowell friends of the 
parents including officials and employes of 
the lumber company had joined hundreds of 
others in the search that had been abandoned 
by many as hopeless. 

But the father persisted in the conviction 
that his child would be found, and would 
survive the ordeal. He was near at hand 
when a scoutmaster heard a faint call and 
soon had the little girl moving down the 
mountain trail on an improvised litter. At the 
hospital in Conway, N. H., the physicians 
and specialists have marveled at her sturdy 
condition, and rapid recuperation. Many of 
the searchers have declared that they were 
nearer exhaustion than was little Pamela. 
With his family Mr. Hollingworth is shar- 
ing the joy and greetings of millions who 
had followed the day by day developments 
of this search which ended in what he has 
termed as nothing short of a “miracle.” 





Company Employs Research 
Forester 


Lewiston, Ipa., Oct. 11.—With 11 years 
of work in forest products research behind 
him, Elmer F. Rapraeger, former chief of 
the forest products division of the Northern 
Rocky Mountain forest experiment station 
at Missoula, Mont., joined Potlatch Forests 
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(Inc.), in Lewiston, recently. Mr. Raprae- 
ger has devoted his work almost entirely to 
research and developed many projects of 
value to the forest products industries. 

It is known in the industry that C. L. 
Billings, vice president and general manager 
of Potlatch Forests (Inc.), has encouraged 
the development of new uses for wood in 
the plants of that company in Idaho. Among 
these are the Pres-to-logs fuel which are 
compressed, stove-size logs of clean dry 
shavings from the planers, and glued-up 
lumber, a utilization of narrow stock made 
into desirable widths of wide boards of 
Idaho white pine. 

Possibilities, however, of the utilization of 
mixed species of wood on a greater scale 
tnan ever before, loom on the horizon. Dur- 
ing the past year, largely due to national 
Defense requirements, Potlatch Forests 
(Inc.), has cut considerable mixed species. 
Development of a market for these is be- 
lieved now to be more of a possibility than 
ever before. While Mr. Rapraeger will con- 
tinue his research in these objectives, he 
will also spend much of his time in studying 
the silvicultural effects of selective logging 
operations. Selective logging was established 
by the company as the modus operandi of 
its permanent forest management program. 

Last year the entire slash disposal pro- 
gram on both the Clearwater and Potlatch 
logging areas was placed under the direc- 
tion and supervision of Jack Baggs, com- 
pany forester, who will continue that work 
as a full-tirne enterprise. 





Company Sales Manager 
Inspects Steamship 


SEATTLE, WasH., Oct. 11.—Al Nolan, 
sales manager of The Pacific Lumber Co., 
San Francisco, Calif., was a visitor in Se- 
attle, Wash., recently. Mr. Nolan went to 
Seattle to inspect the company’s steamship 
“Scotia” which was in port at Seattle. This 
steamship is under charter to the United 
States government for use as an army trans- 
port. The Pacific Lumber Co. with saw- 
mills and large manufacturing plant at Sco- 
tia, Calif., is one of the most important 
factors in the redwood industry. The saw- 
mills are equipped with seven bandmills 
supplemented by resaws and gangs, and 
large remanufacturing facilities for produc- 
ing many specialties such as cigar box lum- 
ber. In addition to lumber manufacturing, 
this company also operates a huge redwood 
bark plant for the manufacture of “Palco 
Wool,” a highly efficient insulating material. 
Palco Wool is used extensively throughout 
the nation as an insulation material for re- 
frigeration plants, and such products as hot 
water tanks. 





Lumberman Sinks Hole in One 


Syracuse, N. Y., Oct. 11—To Orville H. 
Greene, president of Wilson and Greene 
Lumber Co., Syracuse, N. Y., came a thrill 
that many wish but few experience. While 
playing a round of golf with a group of 
friends at the Onondaga Golf and Country 
Club at Syracuse, at the sixth hole—par 
three—he had the supreme satisfaction of 
seeing his shot from the tee end its jour- 
ney in the cup. The men playing with Mr. 
Greene attested this shot, and Mr. Greene is 
now listed among the immortals who have 
made a hole in one. 
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Booth-Kelly 
Certified Lumber 


Helps You to Win 
and Hold Trade 


This Booth-Kelly Douglas Fir, lumber of 
strength, beauty, adaptability and dura- 
bility, is the ideal stock for all structural 
uses. 


When you supply it for those new building 
and remodeling jobs you are building 
future profitable trade for yourself. This 
better lumber always gives satisfaction, 
because it’s that kind of lumber .. . old- 
growth Douglas Fir, carefully, accurately 
manufactured in the modern mills of 


Booth-Kelly. 


Let your customer know that the Booth- 
Kelly mark on this lumber is a pledge 
of superior quality and careful, accurate 
manufacture; and that the Association 
marks are guarantees of proper grading. 


DOUGLAS 
FIko 


Dimension Flooring Ceiling 
Drop Siding Finish Stepping 
Mouldings Casing Base, etc. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 
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“LUMBER C 
EUGENE ORE: 
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TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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MODERN-LINE PLATED | 


Rad Devily 
GLASS CUTTERS 








New standard handles 
on all models. Heavily 
plated and polished. 


Perfect finger rest. 
Long-life, machine 
made uniform alloy 
steel wheels. 


REO Ofvi 


Oversize hard bronze 
axle, smooth opera- 
tion. Pregreased. 
Rustproof. 


ee ee ee oe 
IRVINGTON, N. J. 


"ENN 


Red Devil 


GLASS CUTTERS 


AAAAAAS 
‘ 
OGG ET TY 


New VISIBLE DISPLAY! 


GLASS CUTTERS + GLAZIERS POINTS + GLASS PLIERS 
PUTTY KNIVES + WOOD SCRAPERS + PAINT CONDITIONERS 
FLOOR SANDING MACHINES + ELECTRIC FENCERS 








Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 
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Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 
A rating guide to the Contracting trade of 


elephone Randolph 4893 Collection and Mechanics Liens 


| Cook County and Cook County dealers 
T 
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GILBERT NELSON & CO. 


Public Accountants 


. 332 S$. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 














FRED C. KNAPP, Portiand, Or. 
BUYS AND SELLS 


WESTERN TIMBER LANDS 
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ere’s What's New 


Store Equipment Catalog 
Available Free 

Latest catalog issued by W. C. Heller & 
Co., Montpelier, Ohio, is a guide to order- 
ing shelving, cabinets, counters, tables and 
other store equipment items, including a 
streamlined group now featured by Heller. 
Display sections designed especially to han- 
dle electrical goods, tools, glass, paints, 
rakes and other garden tools, and nails and 
bolts are included in the book. There is a 
variety of hardware sections built to meet 
individual needs. Photographs show well 
planned display rooms equipped with Heller 
built cabinets. A copy of this catalog, No. 
t(AMO, will be sent by the Heller Co. upon 
request. 





New Book Tells Story of Insulation 

Just off the press is a new 20-page, multi- 
colored book entitled, Facts About the 
Magic of New Double Value Ba'sam-lV ool 
Sealed Insulation. Produced by the Wood 
Conversion Co., St. Paul, Minn., makers of 
“Balsam-Wool” and “Nu-Wood,” this book 
goes into the whys and wherefores of insu- 
lation more thoroughly than any of its pred- 
ecessors and is suited to dealer and consumer 
use. “Things You Should Know About In- 
sulation,” “Condensation — Its Cause and 
Cure” and “Questions and Answers Regard- 
ing Insulation,” are but a few of the page 
titles covering the subject of insulation in 





general and “Balsam-Wool” in particular. 
Charts, sketches and photographs illustrate 
the story. Three actual houses of varying 
size and design are analyzed for proof of 
Balsam-Wool performance. 





Three New Books on 
Timber Design 

Engineers of the West Coast Lumbermen’s 
Association, Stuart Bldg., Seattle, Wash., 
announce three additions to their technical 
publications on timber designing : 

Blue Ox Series, No. 2, “Flat-Top Roof 
Trusses of Douglas Fir” presents a series 
of design examples of roof trusses for 40- 
foot, 60-foot, 80-foot and 100-foot spans, 
with bills of material, and analyses showing 
design procedure. 

Supplement No. 3 to the “Douglas Fir 
Use Book.” Strengths of Lag Screws in 
Douglas fir; contains tables of safe loads on 


lag screws in Douglas fir based on Techni- 
cal Bulletin No. 597 of the Forest Products 
Laboratory. 

Supplement No. 4 to the “Douglas Fir 
Use Book.” The Scholten Nomograph for 
solution of the Hankinson Formula; gives 
two charts for determining the bearing 
strength of wood on wood, and of bolts, lag 
screws, pins, etc., on wood, at any angle 
to the grain. 

Copies of these publications may be ob- 
tained without charge from the WCLA. 





Heating Outfit Sold as a 
Package 
A complete packaged heating system and 
hot water supply for low cost homes has 
been developed by the Evanair Division of 





Furnace ; 
« and Water Heater // 


ts ae a i in Utility Room 


Evans Products Co., Detroit, Mich. The 
“Evanair Heat Package,” as it is called, was 
made possible by the development of the 
“Evanair Duct Package,’ which employs a 
single heat distribution chamber placed 
either in a hall ceiling, or the basement or 
attic floor joists. From this centrally lo- 
cated unit, heat is discharged to wall or 
ceiling registers. Piping is reduced to a 
minimum and installation is simple and in- 
expensive. The unit almost completely elim- 
inates conduction loss and air stagnation, 
and it reduces the cutting of house framing 
members. The package may be ordered 
complete ready for installation at a price 
which includes all costs. “Evanair” furnaces 
and ‘“Evanoil” water heaters are available in 
a variety of sizes and types to fit various 
needs. Further information is available from 
the manufacturer. 


} 





Announces New Electric Paint 
Remover and Putty Softener; 
Also Caulker and 
Spot Remover 


Two new electric appliances have recently 
been developed by Tamms Silica Co., 228 
N. LaSalle St., Chicago, Ill., for quick, safe 
removal of paint and putty. The “King” 
electric paint remover is designed not to 
burn or singe the surface below the paint 
to be removed. It is insulated to protect the 
operator from becoming overheated or 
burned. The large Sr. size is for open 
painted areas, the small Jr. type for window 
frames, door jambs, furniture and other 
small areas. 

The “Master” electric putty softener uses 
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electric heat to soften putty for removal. 
The risk of glass breakage is practically 
eliminated. 

A new glazing, sealing and caulking ma- 
terial named “Tam-Putty” is said to remain 
soft and pliable on the inside and have a 
hard protective skin on the outside. It ex- 
pands and contracts with temperature 
changes and will not crack or crumble. 

The company is also introducing a new 
wallpaper grease-spot remover, “Absorb- 
X.” It is a paste which is spread over the 
grease spot and allowed to dry. It is de- 
signed to draw the grease out of the paper 
and thus leave no traces when it is wiped 
off. A sheet completely describing all four 
products and giving prices is available from 
Tamms Silica Co. 





Free Book Helps Dealers 
Plan Signs 


A guide to better exterior and interior 
signs is being distributed by the Douglas 
Fir Plywood Association Tacoma Building, 
Tacoma, Wash. The manual was prepared 
by A. E. Hurst, of Portland, Ore. who has 
had wide experience with merchandise dis- 
play and sign design, and is the author of 
several books on these subjects. This book 
deals with window displays, store interiors, 
directional and departmental signs, cutout 
letters, effective outdoor business signs and 
smart building exteriors. Layout principles 
are also discussed. The booklet, “Display 
Signs With Douglas Fir Plywood,” will be 
sent free upon request. 





New Folder Describes 
Waterproofing 


A new folder issued by the Ranetite Man- 
ufacturing Co., Inc. 1917 So. Broadway, St. 
Louis, Mo., gives complete information 
about the improved Ranetite No. V _ clear 
waterproof coating. This coating is designed 
to dampproof and waterproof stone, brick or 
stucco and is guaranteed not to change the 
texture of the surface. It is for use on vir- 
gin walls only. It has an aluminum and 
calcium stearate base, making possible great 
waterproof efficiency. A copy of the new 
folder is available free from the manufac- 
turer. 





New Business Management 
Reports Available Free 


Among the new series of reports based on 
studies of current business management 
problems issued recently by the George S. 
May Business Foundation, 2600 North Shore 
Ave., Chicago, Ill. are those entitled, “A 
Study of Selective Selling as a Factor in 
Increased Production,” “A Study of the 
Persistence Factor in Advertising,” ‘Some 
Suggestions for Turning Wastes into 
Profits,” and “Thirteen Practical Sugges- 
tions for Increasing the Output of Skilled 
Labor.” The Foundation is a non-profit or- 
ganization devoted to carrying on research 
in the interest of private business enter- 
prise, and the reports are available free of 
charge to business executives. 
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New Literature on Wood 
Hogs and Chippers 


A new bulletin concerning wood hogs and 
chippers manufactured by Diamond Iron 
Works, Inc., and the Mahr Manufacturing 
Co. division, Minneapolis, Minn. fully illus- 
trates and describes this machine. Built in 
sizes with capacities from four to 36 tons 
per hour, it is especially designed for use 
by saw mills, box mills, pulp mills, paper 
mills and wood converters. Detailed infor- 
mation and complete specifications are in- 
cluded in the folder which is available upon 
request from the Diamond company. 


Alberta Wages Raised 


Epmonton, Atta., Oct. 11. — Higher 
minimum wage for approximately 6,000 Al- 
berta lumber workers is provided for in a 
new wage order passed by the Industrial 
Relations Board, Clayton Adams, chairman, 
announced. The order will become effec- 
tive when published in the Alberta Gazette. 
Effect of the order is to raise the minimum 
wage from $37.50 to $40 a month in addi- 
tion to board and lodging, for a 10-hour 
day, and from $35 to $36.50 a month, in ad- 
dition to board and lodging, for a 9-hour 
day. 
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paint department. 








LINE UP WITH BPS NOW 
FOR SOME REAL PAINT PROFITS 


Start right if you want more volume business in your 


Start right if you want more real paint profits. 
Start right by using the BPS Patterson-Sargent ex- 


clusive franchise route. The same method thousands of 


ROUTE TO 
PROFITS 


dealers in cities and towns all over the United States 
are using now. And they use the proved BPS Sales 


Promotion Plan because it “hits the Sales Bull’s-eye” smack in the center. 

Until you’ve tried this unique method, you'll never know how easy 
it is to build volume in your paint department, how easy it is to hit 
the full capacity of sales possibilities. You see, this 


method first creates the desire to paint... then aids in 
color selection and finally points out why the customer 
should buy from you. Thus you line up for increased 
store traffic .. . increased sales... increased profits. 
For complete information on just how this plan will 
work for you, write The Patterson-Sargent Company,today. 
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All quality sash, glazed for permanency 
with ARM-GLAZE, carry the above name. 
Make sure it appears on the sash you buy. 


THE ARMSTRONG COMPANY 


Detroit Dallas Chicago 
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CALBAR 
CAULKING 
COMPOUND 


FOR ASBESTOS 
SHINGLE SIDING 
It is necessary to seal Nail Holes, Cor- 
ners and Openings around ae 
and Doors in order to provide a reall 


Waterproof Job—Use CALBAR CAULKING 
COMROUND. 


Asbestos Shingle Siding usually requires a 
Brilliant White color or Brilliant Light Gray, 
other colors can also be furnished. Made in 
several Grades, easily applied with Calbar 
Pressure Gun. 


Send for information or order thru your Jobber. 
CALBAR Paint & Varnish Co. 
Manufacturers of Technical Products 
2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 























Ittinois Wire and ManuractuRinc Co. 


Joliet, Illinois 








'n Boston 
HOTEL KENMORE 


Commonwealth Ave. at Kenmore Square 


@ All Rooms with Tub and Shower 
®@ Rates From $3.50 © Dinner Music 
@ Write for Historical Map of Boston 


L. E. WITNEY, Managing Director 














Resawed Fables 


is a collection of the funniest 
prosew ritingsof* ‘the lumber- 
man poet.”” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself. 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 
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Forest Festival Entertains 
Enthusiastic Throng 


E.xins, W. Va., Oct. 6.—The twelfth of 
the annual Mountain State Forest Festivals 
held in this highland city is now history 
and the scores of persons from all parts of 
the state who participated in the three-day 
program of pageantry, oratory and sports 
are now looking forward to the 1942 event 
scheduled for next Oct. 1, 2 and 3. 

Sponsors and patrons proclaimed the Fes- 
tival this year to be an outstanding success. 
Crowds estimated from 50,000 to 100,000 
were in attendance daily with the greatest 
throng coming to Elkins on Friday, Oct. 3, 
parade day. The procession included more 
than a score of musical units and many elab- 
orate floats. Nature lovers were particularly 
interested in floats entered by the United 
States Forest Service and the West Virginia 
Conservation commission which depicted 
phases of the conservation movement. 


These same agencies also sponsored in- 
teresting displays, including a microcosm of 
a section of the state’s forest nursery with 
bear, deer and others of the inhabitants of 
the West Virginia’s fields and highlands. 

Of course there were the annual state 
championship chopping and sawing contests. 
Virgil Skaggs cut through a 14 inch log in 
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23% seconds to take first place in chopping 
while Forrest and Emmett Taylor took saw- 
ing honors, completing a 20 inch cut in 25- 
9/10 seconds. 

Miss Margaret Stubblefield of Charleston, 
W. Va., the Festival Queen, was the center 
of social interest, receiving her crown on the 
opening day from Governor M. M. Neely. 
She was attended by a court of two score 
young women representing all sections of 
West Virginia. 

The final day was Pan-American Day 
with Thomas Burke, chief of international 
communications for the U. S. State depart- 
ment, Robert P. Patterson, undersecretary 
of war, and Grant Mason, member of the 
Civil Aeronautics Board, as speakers. Sen- 
ator Harley M. Kilgore and Representative 
Jennings Randolph were special guests. 





Loadings of Revenue Freight 


The car service division of the Association 
of American Railroads reports that revenue 
freight for the two weeks ended Oct. 4 
totaled 1,837,026 cars, showing an increase 
of 15,105 cars over the number for the two 
weeks ended Sept. 20. Forest products load- 
ings of 92,726 cars show an increase of 1,707 
cars over the number for the two weeks 
ended Sept. 20. 





NATIONAL SURVEY RETAIL LUMBER STOCKS AND SALES 


WASHINGTON, D. C., Oct. 
Northup, 


13.—Stock changes during 
secretary-manager National Retail Lumber Dealers’ 
the association’s twelfth monthly survey of retail stocks and sales. 


August were slight, 
Association, 


says Hi. R. 
in presenting 
In the New England, 


West North Central and the three western regions, he reports, stocks made small gains, 


whereas in the four other regions there were decreases. 
with an increase of 3.1 percent. 
with a decline of 3 percent. 


in the Pacific region, 
East South Central, 
the first time since February, 
figures follow: 

Summary of August 





showed a decrease from the preceding month. 


The greatest percentage gain was 
The heaviest decrease was in the 
Sales made erratic changes, and, for 
Detailed 


Stocks and Sales for All Yards Reporting 
Stocks—M ft. 


% Change Sales—M ft. % Change 






































No.of Aug. 31, July 31, from Aug., July, from 
Region Yards 1941 1941 July 1941 1941 July 
tg ee | re 7 4,153 4,048 + 2.6 771 762 +1.2 

pe ae 59 39,086 40,041 —2.4 12,250 12,861 —4.8 

meet Me. Comtral.....icccces 109 52,724 52,820 —0.2 19, 207 19,097 + 0.6 

West MO. Central... os scree 629 121,031 117,817 2.7 36,815 33,210 +10.8 

Mowe BCIBMES 2. nc cc ecccccs 35 12,467 12,839 —2.9 5,667 5,261 +7.7 

Te Oe er 18 4,006 4,130 —3.0 1,423 1,109 Ps 3.3 

Wreeet GO. COMEPEL. 206 cee ccs 50 11,390 11,066 +2.9 4,468 6,524 —31.5 

MEE. ivcdcve-ce vies cnseene 141 29,251 28,558 +2.4 8,709 9,830 —11.4 

DEE cc bksan van San caceeees 149 131,232 127,242 +3.1 55,440 58,098 —4.6 
Total Independent Yards. 351 164,338 164,038 +0.2 63,095 63,83: —1.2 
Total Line Vards ....< «60 34 241,002 234,523 +2.8 81,655 82,919 —1.5 

WORD. koacacnseewesnemen 1,197 405,340 398,561 +1.7 144,750 146,752 —1.4 
ESTIMATED TOTAL RETAIL LUMBER STOC Million Feet 

Dec. Jan. Feb. Mar. Apr. May June July Aug 

31, $1, 28, 31, 30, i 30, Si, 31, 

Region 1940 1941 1941 1941 1941 1941 1941 1941 1941 

New England ....... 264 292 296 327 330 318 316 342 351 

Middle Atlantic soe eee 1,088 4,337 1,230 1,233 1,236 1,268 1,259 1,228 

East No. Central....1,461 1,552 1,664 1,719 1,745 1,706 1,693 1,667 1,664 

West No. Central.... 993 1,088 1,171 1,222 1,237 1,206 2,277 1,159 1,191 

South Atlantic ...... 408 472 572 557 542 520 512 489 475 

East So. Central..... 219 217 215 230 236 235 231 227 220 

West So. Central.... 564 561 581 565 573 581 598 614 632 

ee 224 222 219 231 222 234 228 232 238 

eer ee ree 842 891 87 904 936 1,012 1,100 1,086 1,120 
ED «aoa dwar atwoets 6,095 6,383 6,705 6,975 7,054 7,048 7,123 7,075 7,119 

Weighted % Change 
from previous a n 
TOMER oo cctiracves +3.7 + 4.8 +5.0 + 4.0 +1.1 —0.1 +1.1 —0.7 +0.6 

Weighted % Change 45.0 

evious year.. +5. 
wpianaicasaiee N. D., S. D., Neb., Kan. 

STATES IN EACH REGION: South Atlantic: Del. Md., D. C., Va, 
New England: Me., N. H., Vt., Mass., Ww. Va, x. C & C., Ga. FIA. 

R. I, Conn. East So. Central: Ky., Tenn., Ala., Miss. 
Middle Atlantic: N. Y., Penn., N. J. West So. Central: Ark., La., Okla., Tex. 
East No. Central: Ohio, Ind. Ill., Mich., Mountain: Mont., Ida., Wyo., Colo., N. M., 

Wis. Ariz., Utah, Nev. 

West No. Central: Minn., Iowa, Mo., Pacific: Wash., Ore., Calif. 


ey 
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Joins Office of Price Admin- 
istration Lumber Staff 


Henry J. Eckstein, owner of Foresta Fac- 
tors, of New York, has joined the staff of 
the lumber and building materials section of 
the Office of Price Administration as a busi- 
ness specialist in lumber, Dr. J. K. Gal- 
braith, director of operations, announced to- 
day. 

Mr. Eckstein will work full time on his 
new duties, while his organization continues 
the business of Foresta Factors. 





Building Materials Report 
Describes Outdoor Exposure 
Tests of Masonry Walls 


The effects of weathering exposure on the 
water permeability of about 100 small mas- 
onry walls exposed outdoors at Washington, 
D. C., for a period of two or three years 
are set forth in Building Materials and 
Structures Report BMS76 which has just 
been released by the National Bureau of 
Standards, Department of Commerce. 

The permeability of the walls was deter- 
mined both before and after outdoor storage 
by testing them under conditions which pro- 
duced the effects of a wind-driven rain. 
Some of the walls that leaked badly when 
first constructed had been waterproofed be- 
fore being exposed outdoors, and the dur- 
ability of the waterproofing treatments was 
also observed. 

The weathering exposure did not have an 
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important effect on the permeability of all- 
brick or brick-faced walls that were eight 
inches or more in thickness. Stucco-faced 
walls with tile backings were more per- 
meable after exposure than before but their 
performances were still satisfactory. Cut- 
ting out and repointing the face joints was 
the most effective and durable of the water- 
proofing treatments. 

The application of a portland cement 
grout, thinly applied with a brush to the 
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joints of a brick wall, was still effective 
after three years’ exposure although the 
permeability of the walls, so treated, had in- 
creased. Both oil and cement-water paints 
were still effective as waterproofing after 
three years although showing evidence of 
wear. 

Copies of BMS76 are obtainable from the 
Superintendent of Documents, Government 
Printing Office, Washington D. C., at 15 
cents each. 








Two double track 
"cross-circulation" dry 
kilns manufactured by 
Moore Dry Kiln Co., 
Jacksonville, Fla. have 
been installed at the 
Tennessee Eastman 
Corp., Kingsport, 
Tenn. The kilns are 
automatically con- 
trolled. The lumber 
company is part of 
the Eastman Kodak 
Co. interests and is 
cutting Appalachian 
hardwoods from tracts 
which will produce for 
many years. Lumber 
sales are handled by 
J. F. Bushelman 



















Don’t Pass This Up, Fellows— 


z=, DIERKS BIG 50¢ THERMOMETER IS FREE! 


Kay Dee is a lady—it just isn’t proper to doubt her 
word, when she says: “My thermometer is a gift 
which you will surely appreciate.” It is mounted on 


a 12-inch specimen of Dierks Golden Blonde Pine 
. Flooring... Everybody who comes to your office will 


X see this attractive article which accurately records 


“ 
“ 


\ temperature and at the same time helps to sell 
‘“\ Dierks Flooring. 
‘.\ It is worth 50¢—but is offered FREE to 

. retail lumber dealers, while the supply 
lasts. Use coupon and enclose a dime 
to help pay postage and packing. 


me 


BIG 50¢ THERMOMETER 


Dierks Lumber & Coal Company, Dept. AL-8 
Dierks Building, Kansas City, Missouri 
Okay, Kay—I enclose 10c for packing and mailing. Send 






A 








thermometer. 
Name Address 
Town State 











Multiple Trim Saws at Sallis Mill 


Sallis Pine 


Sallis Lumber Company, with ample timber, modern 
band mills and unsurpassed manufacturing facilities, 
offers you top-quality lumber and lumber products 
in Mississippi Shortleaf Pine; also fine Southern 
Hardwoods—White and Red Oak, Poplar and Gum. 
All Sallis lumber is double-end trimmed. Finished 
stock is stored under cover. Nine-car undercover 
loading dock. Air-dried items are Lignasan-treated. 
Complete planing mill. Modern dry kilns. 


SALLIS LUMBER CO. 


BRANDON, MISS. 


NDUSTRIA 








Timbers, chemically treated to 
prevent stain. 


Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 





Dealers! 





4QONG'S 


42M -GlALE 


Ab 
eiasHle GtAriNG MATER 


All quality sash, glazed for permanency 
with ARM-GLAZE, carry the above name. 
Make sure it appears on the sash you buy. 


THE ARMSTRONG COMPANY 


Detroit Dallas Chicago 
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NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


Ee. C., Cet 


W ASHINGTON, 








October 18, 1941 


Following is the National Lumber Manufacturers’ Asso- 


ciation’s report for the two weeks ended Oct. 4, and for forty weeks ended that date, covering 
mills whose statistics for both 1941 and 1940 are available, and percentage comparisons with 
statistics of identical mills for the corresponding period of 1940: 


Av. No. 

Mills 
TWO WEEKS: Rptg. 
Total Softwoods . 383 
Total Hardwoods.. 91 
Total Lumber ..... 460 
Total Flooring .... 79 
FORTY WEEKS: 
Total Softwoods 398 
Total Hardwoods.. 95 
Total Lumber...... 476 


Total Flooring .... 


79 


Production 
1941 


542,021,000 
22,354,000 
,3 75,000 
4,61 18, 000 


64 
24 


9,770,884,000 
443,365,000 
10,214,249,000 
474,666,000 


Per- 
cent 
of 1940 


110 

98 
109 
100 


1138 
116 
1138 
12 


10,281,972,000 


494,298,000 


10,776,270,000 


486,011,000 


Per- 
Shipments cent 
1941 of 1940 


98 
107 





99 
101 


114 
12: 
114 
12 


Orders 
1941 
519,062,000 
23,600,000 
542,662,000 
17,666,000 


10,367,423,000 
472,804,000 
10,840,227,000 
498,300,000 


Per- 
cent 
of 1940 
96 
102 





96 
S1 


110 
117 
110 
112 





NATIONAL STATISTICS FOR SEPTEMBER BY REGIONS 


WasuincTon, D. C., Oct. 13.—Following is the National Lumber Manufacturers’ Associa- 
tion’s report for the four weeks ended Sept. 27 and for thirty-nine weeks ended that date, 
covering mills whose statistics for both 1941 and 1940 are available and percentage compari- 
sons with statistics of identical mills for the corresponding period of 1940: 


Av. No. 
Mills 

FOUR WEEKS: Rptg. 
Softwoods: 
Southern Pine ..... 125 
WO6t COBBE scccccce 126 
Western Pine ..... 97 
California Redwood 14 
Southern Cypress .. 9 
Northern Pine ..... 8 
Northern Hemlock. 16 

Total Softwoods.. 395 
Hardwoods: 
Southern Hardw’ds. ;75 
Northern Hardw’ds. 1 

Total Hardwoods. “OL 

Total Lumber.... 470 
Oak Flooring ..... 65 
Maple, Beech and 

Birch Flooring .. 14 


THIRTY-NINE WEEKS: 


Softwoods: 

Southern Pine ..... 
WSL COGBE .ccccce 
Western Pine ..... 
California Redwood 
Southern Cypress... 
Northern Pine ..... 


Northern Hemlock. 


Total Softwoods.. 
Hardwoeds: 


Southern Hardw’ds. 
Northern Hardw’ds. 


Total Hardwoods. 

Total Lumber ... 
Oak Flooring ..... 
Maple, Beech and 

Birch Flooring .. 





14 
9 
8 

18 


400 


778 
18 


96 
478 


65 


14 


Production 


138,586,000 
482,041,000 
389,574,000 
40,806,000 
6,220,000 
12,150,000 
6,626,000 


1,077,611,000 


313,758,000 
118,171,000 


431,929,000 
9,924,910,000 
415,800,000 


49,257,000 


Per- 
cent 
1941 of 1940 


98 
111 
113 
121 

74 

56 

T7 


108 


110 


ris 


104 
108 





115 
112 
114 


120 


63 
12 





113 


119 
110 


116 
113 


Shipments 


1941 


42,012,000 
10,543,000 

9,422,000 
10,568,000 


1,073,439,000 


36,750,000 
13,885,000 


50,635,000 


1,124,074,000 
44,329,000 


5,932,000 


9,542,000 
15,469,000 
1 "259.000 
91,870,000 
103,086,000 
101,756,000 


84,129,000 


1,369 
4°65 
3,27 


3 
65 
2 
29 
Ore 


9,996,247,000 


348,430,000 
132,516,000 


480,946,000 
10,477,193,000 


421,024,000 
53,094,000 


Per- 
eent 
of 1940 


2 
99 
104 
121 
93 
72 
12 


98 
107 
131 


112 
99 





113 
112 
118 


126 
114 


119 
114 


119 
135 
123 
115 





Per- 
Orders cent 
1941 of 1940 
136,819,000 74 
426,782,000 86 
329'920,000 77 
29,122,000 79 
8'758,000 79 
91238000 72 
8,016,000 90 
959,998,000 80 
31,281,000 90 
11,448,000 98 
42,729,000 92 
1,002,727,000 81 
31,268,000 
4,097,000 
1,417,808,000 441 
4°657.192,000 108 
3'348°692,000 113 
377,995,000 120 
97,266,000 107 
97,120,000 89 
87,278,000 122 
10,102,108,000 110 
327,919,000 113 
131,901,000 12 
459,820,000 117 
10,561,928,000 144 
436,426,000 
53,205,000 





REGIONAL UNFILLED ORDERS AND STOCKS SEPT. 27 


WASHINGTON, 


D.C CE: 


13.—Following is the monthly statement by regions of eight 


groups of identical mills and two groups of hardwood flooring plants of unfilled orders and 
gross stock footage on Sept. 27: 


No. of Unfilled Orders Gross Stocks 

Softwoods— Mills 1941 1940 941 1940 
gg 123 151,262,000 131,450,000 355,132,000 400,713,000 
i... eee 126 550,285,000 517,877,000 755,564,000 831,264,000 
, | eae 97 359, 912,000 404,000,000 1,297, 816, 000 1,535,044,000 
California Redwood ....... 14 49,848,000 36,316,000 250,971,000 289,569,000 
Southern Cypress .......... 9 11,353,000 10,330,000 136,934,000 187,223,000 
PROC UMOTE TIME cccsicvucices 8 3,724,000 9,450,000 85,247,000 137,284,000 
Northern Hemlock ......... 12 9,579,000 9,159,000 100,936,000 76,071,000 

Total Bofttwoods ......... 392 1,136,542,000 1,118,718,000 2,991,164,000 3,477,923,000 
Hard woods— 
Southern Hardwoods ...... 775 48,247,000 50,624,000 194,328,000 233,266,000 
Northern Hardwoods ...... 14 23,396,000 25,74 9. ,000 115,637,000 118,570,000 

Total Hardwoods ........ 89 71,643,000 76,373,000 309,965,000 351,836,000 

ZOCRE SHIMANE 2o.cccccccees 469 1,208,185,000 1,195,091,000 3,301,129,000 3,829,759,000 
Flooring— 
0 re 75 61,244,000 74,320,000 43,036,000 56,052,000 
BEMIS WIGOTIRE 2c ccccccscsws 14 7,719,000 7,828,000 9,592,000 11,843,000 


7Units of production, 
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Southern Pine Statistics 
[Special telegram to Amzrnican LuMBERMAN] 
New Or.eans, La., Oct. 15.—Following 

is a summary of reports from southern pine 
mills for two weeks ended Oct. 11: 


Average weekly number of mills, 114; 
Units, 93 


Two-Weeks 
Three-year average production* 55,421,000 
AOCUAl MFOGUCTION 2.2.0.6 ccc sccece 58,006,000 
SII ade githe res cas oe. '0: 5 we bia 66,899,000 
OREGTS FOCBIVOE soc dc cvewrcevces 62,909,000 


Number of mills, 115; Units}, 96 
On Oct. 11, 1941 
RIRENIOE GEOGEM 6 oiccccccccewccawe 132,603,000 
ee rae ere 171,390,000 
*Nov. 1. 1987, to Oct. 26, 1940. 


TUnit is 299, 000 feet of “'3- -year average” 
production. 





Western Pine Summary 
PortLAND, Ore., Oct. 11.—The Western 
Pine Association reports as follows on 
operation of identical Inland Empire and 
California mills during the two weeks ended 
Oct. 4: 
Report of an Average of 95 Mills: 


Oct. 4, 1941 Oct. 5, 1940 
Production 197,246,000 170,263,000 
Shipments 190,753,000 189,434,000 


Orders received 187,635,000 192,996,000 
Report of 93 Identical Mills: 
Oct. 4, 1941 Oct. 5, 1940 
Unfilled orders 339,502,000 393,218,000 
Gross stocks..1,248,573,000 1,461,688,000 
Report of 93 Identical Mills: 
--Total for Year to Date 
1 194 


Production . 3,092,399,000 2,694,049,000 
Shipments . 3,322,143,000 2,816,540,000 
oo. te 3,395,755,000 3,002,143,000 


West Coast September Facts 


SEATTLE, WASH., Oct. 11.—While the use 
of lumber in private construction which does 
not carry a Defense label, is declining be- 
cause of the effect of priorities on supply 
of nails, plumbing service equipment and 
other building metals, the West Coast lum- 
ber industry was still working under forced 
draft in September, says the West Coast 
Lumbermen’s Association. This was in re- 
sponse to requests from Defense agencies on 
urgent lumber requirements. Substantial 
headway was made during September in the 
production drive to overtake orders. The 
requirements of Defense continue to be 
heavy, particularly for railroad and ship 
lumber. The real demand for lumber in pri- 
vate non-Defense home and farm building 
appears to be as strong as ever. Families 
who want to build homes have payroll 
money for down payments, and farm buying 
power has taken a strong upturn. The ma- 
jor question in this market is: How far can 
building materials other than lumber be 
made available? Another factor of the Sep- 
tember situation of West Coast lumber was 
the setting up of ceiling prices on Douglas 
fir, which took effect Oct. 1. Publicity on 
this undoubtedly beclouded the market and 
slowed up lumber purchases. Detailed re- 
port for September (four weeks) follows: 

Weekly Averages for September 





Feet 
PEI 5 5k 6 6'0'e Sibwresicoaewe 172,255,000 
ee aoe 871,000 
IN has cite a carhl ce ie: wrk oe wel 153,566,000 
End of month— 

UWMMTCR OTECTS 2o.6cccicscscvcs 699,003,000 
CRO OED. 5 5 605 0608s sc e010 820,662,000 
Cumulative Tota's for 39 Weeks 
63. ere 6,462,300,000 
IE, SoS ewe kwloure sb armeale 6,622,779,000 
NE cg acta aimig ence tein Sw ava wd ereun's 6,629,034,000 

Orders by markets— 

choses seta Oca. or as once ahorereniase 3,754,331,000 
TOOMAONTIC COFEO 2... cece sceves 1,809,911,000 
ee, ee eee ere 163,924,000 
Rr re eet eee 900,868,000 


September output was 87.5 percent and 
39 weeks output was 84.1 percent of 1926- 
29—years of highest production. 


Amemcanfiumberman 


61 


RELATION OF UNFILLED ORDERS TO STOCKS 


WasuinctTon, D. C., Oct. 13—Following is statement of seven groups of identical mills 
of unfilled orders and gross stock footage on Oct. 4: 


No. of Mills 
Reporting 


Unfilled Orders 
41 194 


Gross Stocks 
941 194 


Total Softwoods® .......... 369  1,066,107,000 1,072,567,000 2,852,408,000 3,313,401,000 


Total Hardwoods® ......... 88 


64,549,000 


71,508,000 274,620,000 318,925,000 





Total TLUMPC ..cccccccceee £49 1,130,656,000 1,144,075,000 3,127,028,000 3,632,326,000 


Oak and Maple Flooring. . 89 


softwood and hardwood subtotals. 


66,354,000 80,935,000 54,218,000 
*Of Northern mills, 8 pepeeed on softwood, 
on stocks. The total number of mills (457) 


70,477,000 
9 on hardwood unfilled orders; 10 mills 


includes 8 northern plants that are in both 





Quebec to Increase Cut 


MontTrREAL, Que., Sept. 29.—Present indi- 
cations are that last year’s lumber cut of 
445,000,000 cubic feet by 64,000 forestry 
workers in Quebec Province will very likely 
be exceeded in 1941. This season, to date, 


the lumber companies have given out con- 
tracts for the cutting of 234,000,000 cubic 
feet of timber and this provides work for 
some 38,000 men. The greater part of the 
present year’s logging has not yet really 
got under way to any extent, but operations 
will be in full swing early in October. 








Photos po Essco Mills by American Builder 


‘tall Out Production’? At ESSCO Mills 
Is Battling To Balance Stocks of 
"Everything You Need In Lumber!” 


Keeping a balanced stock from 
mouldings to timbers is a tough job 
in the face of the demands imposed 
by the defense program. 


But—ESSCO MILLS are battling it 
hard. All out production is meeting 
government needs and gradually 
overcoming temporary shortages. 


Moreover—ESSCO MILLS continue 
to put the time, money and care 
into scientific seasoning, pre- -shrink- 
ing and precision milling which it 
takes to supply you with PLUS 
VALUE lumber.. 





ees Ty ade-Marked~Grade-Marked 
Southern Pine—Southern 


Hardwoods — Ponderosa 


Pine—West Coast Woods 








Oak _—- 





EXCHANGE SAWMILLS SaLEs CO. 





1111 R. A. Long Building 


Kansas City, Missouri 
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Among Lumbermen’s Clubs 


Cincinnati Golfers Play Annual 
Tournament 


CINCINNATI, Onto, Oct. 14.—Nearly a 
hundred men active in the lumber trade and 
allied interests of greater Cincinnati, and in- 
vited guests from out of town, participated 
in the twenty-second annual tournament of 
the Cincinnati Lumbermen’s Golf Association 
at the Western Hills Country Club recently. 

In addition to the tournament prizes, there 
were 12 awards to winners of the Tuesday 
Afternoon series for the past season, as 
played on nine different courses. 

General arrangements and prizes were in 
charge of J. C. West, Bert Bonner and 
T. M. Mulvaney. Retiring President J. A. 
Denier introduced the newly-elected officers, 
as follows: President Lee Ratterman; Vice- 
president T. M. Mulvaney, and Secretary- 
treasurer R. C. Sharpe. The new tourna- 
ment committee will be announced at some 
time in the future. 





Oakland Hoo-Hoo Chooses 
New Officers 


OAKLAND, CAtiF., Oct. 13.—Lewis A. 
Godard, Hobbs Wall Lumber Co., San Fran- 
cisco, was elected and installed as president 
for the ensuing year of the East Bay Hoo- 
Hoo Club No. 39 at a recent meeting held 
at the Hotel Leamington here. George 
Clayberg, Boorman Lumber Co., Oakland, 
was elected vice president; Jas. B. Overcast, 
Strable Hardwood Co., Oakland, secretary- 
treasurer, and John Freeman, Holmes Eu- 
reka Lumber Co., San Francisco, sergeant- 
at-arms. 

Presentations were made to Carl R. 
Moore, who has served as_ secretary- 
treasurer for the past 14 years, and to the 
retiring president Thos. T. Branson. Mr. 
Moore was presented with a life membership 
in the club. 





Plan Activities for Fall Season 


at Memphis Club 


MempuHis, TENN., Oct. 11—Members of 
the Lumbermen’s Club of Memphis and their 
ladies will enjoy one of Memphis’ finest 
functions Oct. 31 when the club holds its 
annual Halloween Party at the Peabody. 
Announcement of the party was made at a 
club meeting by H. J. M. Jorgensen, Jr., 
a member of the club’s entertainment com- 
mittee. R. H. Bodine, president of the club, 
announced the election to membership of 
six new members. 





Large Attendance at Lumber 
Exchange Meeting 


BALITMoRE, Mp., Oct. 11.—One of the 
largest meetings of the Baltimore Lumber 
Exchange with approximately 100 persons 
present, was held here Oct. 7, with a colored 
movie supplied by the Weyerhaeuser Sales 
Co., and talks by railroad men on methods 
of meeting the emergency expected to arise 
from a scarcity of freight cars, being out- 
standing features. 

The discussion of transportation prob- 


lems, was presented by representatives of the 
American Association of Railroads, the 
Pennsylvania railroad, and the Baltimore & 
Ohio. This discussion dealt with the avail- 
able railroad cars to move the great volume 
of freight, importance of shippers cooperat- 
ing in the solution of the problem by prompt 
unloading, and the enormously augmented 
capacity of the various lines in handling ‘the 


business. Increased speed of freight trains’ 


was also mentioned. 

The meeting was held in the Merchants’ 
Club and in addition to the members of the 
exchange, affiliates of the Baltimore and 
Washington Lumber Sales Club and Hoo- 
Hoo Club No. 100 were invited. 


Officers Are Elected by 


Sacramento Club 

SACRAMENTO, CALIF., Oct. 14.—At a din- 
ner meeting of the club held here recently, 
W. H. Gilbert, Sierra Mill & Lumber Co., 
Sacramento, was elected president of Sac- 
ramento Hoo-Hoo Club No. 109. Russell E. 
Tracy, Tracy Lumber & Supply Co., Sacra- 
mento, was elected secretary-treasurer. 
Chas. L. Shepard, Friend & Terry Lumber 
Co., Sacramento, was retiring president. 
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Sets Date for Anti-trust Trial 


of Mountain Lumbermen 


Denver, Coto., Oct. 11.—Re-trial of eigh- 
teen defendants charged with conspiring to 
fix the price of cement in the Denver area 
was set for Dec. 1 by United States District 
Judge J. Foster Symes this week. 

Judge Symes also set Nov. 3 as trial date 
for fifty Denver lumbermen and lumber cor- 
porations who had pleaded not guilty to 
charges of conspiring to fix the price of lum- 
ber in violation of the Sherman anti-trust 
law. In the lumber case set for trial Nov. 
3, the indictment named, among defendants, 
the Denver Retail Lumbermen’s association, 
which was described as an association of 
lumber corporation, partnerships and indi- 
viduals. The indictment charged all the lum- 
bermen named in the indictment were mem- 
bers of the association and they did more 
than 85 percent of the 3-million-dollar-a-year 
business in lumber in the Denver area. The 
indictment charged that since February, 1936, 
the lumbermen used the association meetings 
for the fixing and _ stabilizing of lumber 
prices in this district. Also named in the in- 
dictment was the W. C. Bell Services (Inc.), 
which supplies information and statistics to 
the lumbermen, and W. C. Bell, of Seattle, 
Wash., president of the corporation. 





Wp. KEEP THEM FLYING. BY BUYING 


UNITED STATES 





NYLTA Club purchases Defense bonds. Reading from left to right Treasurer Theodore G. Bayer, 

Albert Goldman, postmaster, New York City, President Thomas E. Holman, and Frank A. Niles, 

the founder of the NYLTA Club. Mr. Goldman is handing the $1500.00 Defense bonds to President 
Holman 





Cincinnati Club Hears 
War Authority 


CINCINNATI, OnI0, Oct. 11—Members of 
the Cincinnati Lumbermen’s Club heard a 
surprise speaker recently in Bob Rudolph, 
war authority, who kept them interested for 
several hours at the Hotel Metropole. Mr. 
Rudolph a native Austrian, broadcasts daily 
to Germany and other European countries 
over the WLWO, short wave station here. 

He expressed the opinion that Hitler will 
ultimately be overthrown by revolutionary 
movements in Germany and the countries 
he has subdued. Every American broadcast 
is eagerly awaited by Europeans, he said. 

Following the war topic was a half-hour 
with the natural color motion picture “Trees 
and Homes,” a release of the Weyerhaeuser 
lumber interests, arranged for by their Cin- 
cinnati representative, L. V. Zachary. 


Grays Harbor Gets Cut in 
Rail Rate to California 


ABERDEEN, WasH., Oct. 11—A _ freight 
rate cut of 2 cents a hundred pounds on 
rail shipments of forest products from Grays 
Harbor to California points will be an- 
nounced soon by the North Pacific Coast 
Freight Bureau, according to Henry Mu- 
maw, traffic manager for the Harbor Ply- 
wood Corp., of this city. He said that the 
new rate schedule will reduce from 10 cents 
to 8 cents the differential between Grays 
Harbor and Columbia River forest industries 
on shipments over the 38,000 pound mini- 
mum, and hailed the reduction as being 
particularly important because, with the 
war-born scarcity of ships, much of Grays 
Harbor’s forest products must be shipped 
by rail. 
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HOUSE & GARDEN’S November Building Number 


featuring 30 Houses and Plans 


Each of these NEW Houses is a Gold Mine 


of ideas for remodelling an OLD house 


Topay you're selling against time . . . and possible 
priorities. You want to make sales now. So House & Gar- 
den helps you get business with a Building Double Num- 
ber that’s a hotbed of remodelling ideas expressed in terms 


of ideal new houses. 


Take this Portfolio of 30 new moderately-priced homes 





and go over it, page by page, with your prospects. Each 


of these house-plans features the canniest design, the 





shrewdest use of space, and scores of new ideas that you 


can translate into remodelling if your prospect isn’t ready 





for a whole new house. 





Put copies of November House & Garden in your show- . eitaeia: Wiad: so taiailinas Walia tie, 


. Bennett Fireplace Company 

. Burnham Boiler Corporation 

. Carrier Corporation 

. Chamberlin Metal Weather Strip Co. 
. Coppes, Inc. 

. Curtis Companies Service Bureau 

. Cutler-Hammer, Inc. 

. Delco Appliance Div. (General Motors Sales Corp.) 
10. The Formica Insulation Co. 

House & Garden today. Il. Gardner Manufacturing Co. 

12. General Electric Company 

13. E. F. Hodgson Company 

14. Inclinator Company of America 


room, and in your salesmen’s hands. And back the maga- 
zine’s selling with displays of House & Garden ads for the 
lines you carry, mounted on “As Seen in House & Garden” 


easel display cards. These cards cost you nothing. Just 


CONamnPwWwn — 


check below the ones you want and mail the coupon to 


November House & Garden reaches hundreds of thou- 


sands of building-minded readers about October 20. Get 15. Kohler Co. 
, 16. Miami Cabinet Div. (The Philip Carey Mfg. Co.) 
your copies now. 17. National Gypsum Co. 


18. Owens-Illinois Glass Co. (Insulux Products Div.) 
19. The Permutit Co. 
20. Pittsburgh Plate Glass Co. 


These Firms Are Currently Adver- 21. Portland Cement Association 
ae ° 22. Geo. D. Roper Corporation 
tising in House & Garden 23. Sedgwick Machine Works 


24. The Shepard Elevator Co. 
25. The Tile Manufacturers’ Ass'n., Inc. 
26. Universal Zonolite Insulation Co. 
27. Western Pine Association 

28. Weyerhaeuser Sales Company 
29. Wood Conversion Company 

. Wood-For-Venetians Association 

















HOUSE & GARDEN, Dealer Service Bureau 
The Condé Nast Publications, Inc. 
429 Lexington Avenue, New York City 


Send FREE display cards of number checked: 10 30) 40) 50 60 70) 999 120 
BO 60D 6O 70 8O 90 200 20 20 80 20 2770 20 2420 20 
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All quality sash, glazed for permanency 
with ARM-GLAZE, carry the above name. 
Make sure it appears on the sash you buy. 


THE ARMSTRONG COMPANY 


Detroit Dallas Chicago 








J. C. Shearin 


TIMBER ESTIMATES 
SURVEYING 


Phone 625 Franklin, Va. 











Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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Market News from Na 


Cincinnati, Ohio 


HARDWOODS — Trading continues 
strong, with prices steadily advancing in 
an orderly manner. Operators in the Ap- 
palachian area seem to deserve much 
credit for holding themselves in restraint 
while faced with the temptation of sell- 
ing strictly according to the law of sup- 
ply and demand. The most-wanted items 
continue to get scarcer day by day. Buy- 
ers want lumber badly, and do not quibble 
about prices, and even listen respectfully 
to suggestions about substitutions of this 
for that and sometimes buy a higher grade 
than their needs demand. Briskest de- 
mand continues to be for items needed 
for boxing and crating-—such as poplar, 
basswood, buckeye and other soft hard- 
woods, along with suitable lumber for 
truck bodies. yovernment and Defense 
plant requirements are reflected by front- 
line buyers. It is seemingly impossible 
to find a mill with anything that resem- 
bles a complete line of dry stock; every- 
where one finds assortments badly broken. 
By way of exception, there is little move- 
ment of inch common white oak and FAS 
poplar. 


SOFTWOODS—An easing off in demand 
is accompanied by a tendency to weaken- 
ing prices. Currently, there is confusion, 
specifically in building circles, because of 
priorities which favor the five to six thou- 
sand dollar home in Defense areas. Re- 
pairs and additions to small houses are 
encouraged. Stocks of one-inch No. 2 
common air dried, from 1x4- to 1x10-inch 
have been plentiful, while most every- 
thing else has been scarce. 


San Francisco 


LUMBER CHARTERS- -The Pacific Coast 
charter market, except for Government 
account, was practically at a _ standstill 
on this range at the close of September. 
The trans-Pacific, including Hawaii, was 
the only route from the Pacific Coast 
which had space. Trades to South Africa, 
Latin America, intercoastal and coastwise 
were severely restricted. 


INTERCOASTAL— Lumber space allot- 
ments for October amount to about 55 
percent of present capacity. Before the 
war the highest percentage of ship space 
allotted lumber on the intercoastal run 
in one month was 33 percent. However, 
at that time, it is stated, about 150 ship 
were engaged in this service, compared 
with about fifty-five vessels at present. 
During October, 33,000,000 feet of lumber 
will be moved eastward from Pacific 
coast ports. Of this total, about 5,500,000 
feet will be for Canal Zone ports. Space 
demands for lumber are expected to con- 
tinue heavy during November. 


LUMBER RECEIPTS—Lumber received 
over the Oakland piers during August, 
1941, totaled 20,293,269 feet, compared with 
19,940,923 feet in July, and 24,535,840 feet 
in August last year. Lumber receipts 
from interior points at San Francisco dur- 
ing September, 1941, totaled 9,580,000 feet, 
compared with 10,600,000 feet in August, 
and 10,590,000 feet in September, 1940. 


COASTWISE TRAFFIC — Fifty - three 
steam schooners were operating on the 
Pacific Coast during the first week of Oc- 
tober. Of this number, 34 were operating 
coastwise, and 19 in the offshore trade, 
including Hawaiian Islands, Alaska, Gulf- 
Atlantic, and Canal Zone. 


CALIFORNIA PINES—Demand for Pon- 
derosa continues very strong. Larger 
mills are reported sticking close to their 
lists, and not attempting to up prices. 
On the other hand, small mills, it is 
pointed out, especially those not issuing 
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lists, are demanding and getting better 
prices than quoted by the larger ones. The 
current situation is that large mills are 
out of popular items. About the only 
items generally obtainable now without 
any trouble are 5/, 6/ and 8/4 C and bet- 
ter. Generally what is on hand in rea- 
sonable volume is what is not in demand. 
Sugar pine is relatively in the same posi- 
tion. There is good export demand for 
pines, but no cargo space for delivery. 
Due to Defense demands, mills are not 
bothering to cut export sizes. 


REDWOOD — Many export orders have 
had to be cancelled, due to inability to 
obtain cargo space to the Latin-American 
countries. The United Fruit Co. has been 
actively in the market because of its con- 
tinuous replacement and new building 
program on its plantations. The U. S. 
Army transport Cynthia Olson recently 
lifted 25,000 redwood ties at Humboldt 
Bay for Army use in Hawaiian Islands; 
transport Lumberlady lifted over 2,000,- 
000 feet of redwood for Kamehameha, 
Hawaii. Hammond Redwood Co. recently 
completed shipments of 500,000 feet and 
800,000 feet of redwood, to Army Air Base, 
Boronquin Field, Puerto Rico, and to the 
Canal Zone, respectively. 


Shreveport, La. 


SOUTHERN PINE—Orders are coming 
in freely, and demand exceeds production. 
“Ceiling” price is being pretty well ad- 
hered to on regular business, but prices 
on Government purchases of such items 
as 1x6- and 1x8-inch No. 2 common, and 
also on 2x6- and 2x8-inch No. 2, are being 
shaded, mostly by mills east of the Mis- 
sissippi. West of the river, prices are 
pretty well adhered to, although there is 
some cutting by smaller mills. Flooring 
is scarce and upper grades of all items, 
on which no ceiling was set, are strong. 
On the whole, the market is quite steady. 
Shipments are very heavy, and mill in- 
ventories are going down. Mills run 40 
hour shifts; a few run 45 hours and pay 
overtime. 


HARDWOODS—Demand is just about 
twice what the mills can take care of. 
The market is steady and there is not 
much change in quotations. The wet 
spring and summer has brought about a 
stringent scarcity of southern hardwoods. 
Mills have, however, determinedly pegged 
prices. The furniture people are all beg- 
ging for stock and as fast as it can be 
gotten in shipping condition it will be 
sold at present market prices. Not much 
hardwood is being sold, as stocks of ship- 
ping-dry lumber are very low. 


Kansas City, Mo. 


SOUTHWESTERN MARKET — Current 
business of Southwest lumber mills con- 
tinues very good, but many fear that 
metal priorities will curtail building de- 
mand. Last week’s sales generally were 
well in excess of production and _ ship- 
ments. Every effort is being made to 
speed up output before bad weather sets 
in. Capacity operations rule in most 
areas in the district. In most instances, 
prices are at “ceiling.” Some of the 
smaller mills were said to be offering 
under that level, but only straight cars. 


SOUTHERN PINE— Operators report 
that retail buying has pretty well dried 
up as the result of ceilings placed on 
prices. Since lists are fairly well stabi- 
lized, there is no incentive to speculate. 
A big demand exists for all sizes and 
grades. No. 2 boards are scarce, and bun- 
dle stock, finish and car materials are 
actively sought. It was reported railroads 
literally are begging for supplies. Mills 
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Seattle, Wash. 


- | 
WEST COAST WOODS—Principal devel- 
a opment in the past fortnight has been 


the first use beginning Oct. 1 of ceiling 
prices for the Douglas fir industry. 











are turning down new business and will softer, and some mills report more on RAIL—The market is at or close to ceil- 

° not guarantee delivery under a month. hand than usual. ing prices but there are soft spots. Do- 

: ’ ; ss : mestic buying is tapering off from many 

WESTERN PINES—There has possibly COASTWISE—California buying is rea- consuming areas where there are no De- 

, been a slight strengthening in prices. sonably active, although the price ceiling fense industries; complaint of slack busi- 

: Production is well ahead of orders, and developments and the new construction ness is being heard. Mills are still flooded 

shipments are about even with output. curtailment order apparently had some ef- with orders, but dimension and timbers 
Mills are getting their order backlog in fect on line-yard business. Movement to can be purchased more readily than here- 
good shape. Ponderosa common grades California cities continues very heavy. tofore. Green timbers are especially easy. 

i are searce, owing to Government buying. Prices on new business are, in spots at Timbers are being quoted at straight-car 

: scree ' eee ae : least, down a little. ceiling prices, and many quotations on di- 

. ’ a ee ee — ie SHINGLES—Local shingle mills report mensions are also on same basis. 

t reso Po ont ae jg An wc Ma pie oe buying by ig eae Gee it SHINGLES—The market has slipped off 
thicknesses of plain and quartered red usually comes in spurts. er business : 

and sap gum are hard to obtain. Oak and is fairly active. (Continued on Page 70) 

) poplar have been in better demand, since 

1 wood furniture often replaces metal. 

; OAK FLOORING— Mills report that 

. shorts are hard to keep in stock, because 

; of large demand, and all 2%-inch key 

’ items are moving out. 

t SHINGLES—Mills have plenty of busi- F 

; ness, but there is more eagerness to ac- - 

cept orders than there was a few weeks J 

" ago. It was said that British Columbia — 

y mills were badly oversold. No speculative = 

1 buying is reported, and orders being pa 


, mainly for current needs. 
SB 


iJ 


St. Louis, Mo. 


SOUTHERN PINE—Market is active, 
3 | with demand still coming from home 
builders and box makers. Prices are at 
or near ceilings. Some items, especially 
Ss “B” grade flooring, are reported scarce. 
Information about how priorities on 
plumbing and electrical supplies will af- 
5 fect home building program is lacking, 
but designation of the city as a Defense 












e area should release these supplies. Con- 
s tractors report increasing difficulty in get- 
= ting FHA loans for any new homes cost- 
Sy ing more than $5,000, and many are 
>. holding back. Smaller homes are being 
V. built, to a great extent, by mass produc- 
5 tion firms which buy direct from mills. Lo- 
0 cal lumber dealers feel that demand from 
2 home builders, although still active, may 
be curtailed. Box trade purchases are ex- 
it pected to increase sharply when muni- 
f. tions production in the area gets into full 
yt swing. , h 
ot SOUTHERN HARDWOODS — Market All Rainy Lake lumber products meet the 
a continues as active as in early part of the quality specifications of today’s building and 
. month, with many items still hard to find. wood-working. Here’s a modern mill, with 


Prices, which were increasing until a 
a week ago, are steady now. All items of 
re Zum are much in demand by furniture 
ve and cabinet makers. Cypress is beginning 
to be bought for use in better grade cas- 
ia kets. This wood is also being sold for 
Army chapels. Oak, which was not as ac- 
tive as the other woods, has shown in- 
creasing activity during the past two 
weeks, and its price is up about $1. 


up-to-the-minute manufacturing equipment, 
manned by skilled workers. Here’s a per- 
manent operation with ample timber supply. 
All Rainy Lake lumber is cut from thor- 
oughly water-cured logs. It is perfected by 
scientific seasoning and accurate manufac- 
turing. 


nt 
n- Kiln-drying in Moore cross-circulation kilns. 
at Portland, Ore. Lumber is Lignasan-dipped for prevention 
e- 
, of sap stain. 
* WEST COAST WOODS—The lumber in- 
am — in this area has taken the Federal Shed Stock, Pattern and Flask Lumber, Fin- 
4 suilding restriction order in stride. Lum- ° —_ ° ° . 
nes ber for no less than 23 large cantonments, ish, Siding, Sheathing, Lath, Crating. Mixed 
#2 for shipyards, for car building and prob- Car shipments. 
‘wed ably for wooden ships is to be bought. 
1g Considerable Defense home construction 
: will continue to take large quantities. 
m INTERCOASTAL— Less space has been RAINY LAKE LUMBER CO., Ltd. 
allotted for water haul of lumber to the ‘ ‘a 
vi east coast than there was expected to be, Selling the Products of J. A. Mathieu Limited--Rainy Lake, Ont. 
pis but mills are still very busy working SALES OFFICE-1304 CONWAY BLDG., CHICAGO, ILL. 
te. down their order files. Heavy diversion OTHER SALES REPRESENTATIVES 
al to all-rail movement continues. Inquiry 
n- has been somewhat lighter, and prices in Fred Walker, Virginia, Minn.; W. R. Gillett, Eau Claire, Wis.; Winton Lum- 
ce ’ the last thirty days show a mild reces- - Be Winn: Contral Stetes Lumber Go.. J ‘lle. Wis 
a sion, probably amounting to around $2 on ber Sales, Minneapolis, Minn.; ntral States Lumber Co., Janesville, Wis. 











lls 3 better grades. Lower grades are a little 
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] This is the lumber leader that 





will help you build good, prof- 
itable trade. Strong, tough, care- 
fully manufactured, it makes 
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THE LUMBERMAN POET 








THE MAGIC OF THE MOON 
From Issue of Jan. 27, 1906 


Sometimes I doubt; sometimes, when heart- 
strings ache, 
I look in vain through all the world for 
cheer ; 
The sun’s last rays the westward sky forsake 
And, east or west, the road is dark and 
drear. 


Alone I wander in the starless night, 
The clouds of hate and wrong enwrap my 
soul ; 
And I am weary of the endless fight 
And I would seek no more to find the goal. 


For what is life, that man should break his 
heart 


As hungry wolves await the pilgrim’s end, 
The gladsome hour when he shall fail and 
die, 
Dark thoughts upon my weary steps attend, 
The mind’s gray wolves that wait for such 
as I. 


Then o’er the wood there mounts a perfect 
orb, 
A stately queen, the mistress of the night; 
And her bright rays the skulking shades 
absorb 
And bathe the hidden way in floods of 
light. 


The river chill with heaven’s glow is warmed 
And, far ahead, a beacon beckons on; 
Across a land new-featured and transformed 


good on the hard and heavy 
building jobs. 


Aristocrat of Structural Woods 




















Wier Long Leaf Lumber Co. ll 


nt HOUSTON, TEXAS 
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il Mills: Wiergate, Texas il 
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MANUFACTURERS 


SOUTHERN PINE 
LUMBER 


Specializing in Shed Stock and Boards, One- 
half by Six Poplar Bevel Siding, Mouldings 




















CORINTH ™*’co"™ 


CORINTH, MISS. 


Sawmills, Edgers 
Smooth End Trimmers 
Mill Supplies 








HOUSTON BLOW PIPE 
AND SHEET METAL WORKS 
HOUSTON, TEXAS 
35 Years’ Experience 


Engineering Service and Estimates Without 
Obligation—Send Us Your Inquiry 











By living it? And what, yea what, is 


death ? 


What holds the world that we should dread 


to part 
From bread _ begrudged, 
labored breath ? 


from pain and 


A path of silver leads to brighter dawn. 


The way of peace is opened unto me 


to be— 


And, on my brow, I feel a tender kiss. 
’T is not the stern, gray world it seems 


It is the fairy world it really is. 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








A. T. Kelliher, of Maine, 
patentee of a very unique 
log and lumber carrier, 
was in the city this week 
and takes pleasure in talk- 
ing about his device. It 
is especially adapted for 
the conveyance of logs or 
quantities of lumber a 
long distance and at small 
cost. In operation it looks 
like a telegraph wire, only 
larger and is strung six 
feet above the ground. 
This is a wire cable 
stretched from tree to tree, 
or post to post, the same 
being from 25 to 40 feet 
apart. The cable is drawn 
taut and fastened with the 
patent fastenings. These 
protrude from the tree or 
post from one and a half 
to two and a half feet, the 
distance between the trees 
to be governed by the size 
of the logs to be hauled. 
The logs are hauled on 
trains suspended under the 
line and, after fastening 
as many logs together as 
can be conveniently hauled 
by a horse or mule, the 
train is started. In this 


way logs can be hauled 
very easily without de- 





pendence upon conditions 
of weather or ground. 
There are no roads to cut, 
except sufficient for the 
horse and its train of logs 
to pass through. 

* * * 


The new hardwood dry- 
ing establishment of Smith 
& Little, at Broadway and 
Warren street, St. Louis, 
Mo., will be opened in a 
few days with a banquet 
and appropriate exercises, 
all of the lumbermen in 
town being invited. The 
drying plant cost $18,000, 
and is the only one of the 
kind in St. Louis, and is 
the largest in the world. 

* a * 


By the application of a 
newly discovered process 
for producing a fibre from 
wood that can be spun into 
cloth, Prof. Wyman says 
that it will soon be possi- 
ble for a woodsman to fell 
a large tree in the morn- 
ing and wear it as a suit 
of clothes or walk on it 
as a carpet in the evening. 
The process is an applica- 
tion of the bisulphite proc- 
ess. 





LOUISVILLE, Ky., June 11. 
—The first meeting of the 
inspection committee ap- 
pointed by the National 
Association of Hardwood 
Lumber Manufacturers 
was held in Louisville 
yesterday. On motion of 
Mr. Woollen, all hard- 
wood manufacturers pres- 
ent, whether members of 
inspection committee or 
authorized representatives 
of any market, where 
invited to take part in the 
discussion and work with 
the committee in the for- 
mulation of rules for na- 
tional inspection. After 
thorough discussion, rules 
were adopted. Secretary 
Lewis was instructed to 
print the rules and send 
copies to every member of 
the association, all lumber 
exchanges and commercial 
organizations connected 
with the lumber business, 
also all dealers, and ask 
an opinion, so the com- 
mittee could rectify any 
errors and present a more 
complete set of rules be- 
fore the convention to be 
held in Memphis in Octo- 
ber next. 
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can edt Ud hinge pint! 


Here’s why the new-type Stanley non-rising pin is easier 
to seat: It’s grooved — just below the head — to hold a split 
ring. When pin is pushed down, the split ring auto- 
matically saps into a top knuckle pocket. No twisting, 
turning — no pliers. Split ring pressure on the inside of 
the knuckle above the pocket prevents the pin from 
rising under action of the door. It’s down for keeps, 
yet easily removable! 


STANLEY 


TRADE MARK 


HARDWARE FOR CAREFREE DOORS 


New-type non-Rising Pin 
in STANLEY BUTTS 


JUST PUSH 
IT DOWN 


pin ONAPS 


INTO PLACE 











You’d Rather Sell 27 Pairs Than 18! 


Don’t be satisfied with the “average” sale of 18 pairs 
of butts per house. THREE BUTTS TO A DOOR 
mean a 27-pair sale ... a 50% increase in butt prof- 
its! Doors that hang straight without warping; latches 
and locks that click shut; a simple improvement that 
costs less than one call-back to repair a warped door 
~—that’s what you're selling when you sell THREE 
BUTTS TO A DOOR. Order Stanley Butts— with 
exclusive, new-type non-rising pin-—from your 
jobber. The Stanley Works, New Britain, Connecticut. 
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CHAPMAN & DEWEY 


LUMBER CO. 
* MEMPHIS, TENN. * 


Manufacturers of “C&D” Brand 


OAK FLOORING and 
‘HARDWOOD LUMBER 


FROM FAMOUS ST. FRANCIS BASIN 
Wire for quotations 





Empey eneli {it Witue 









Sott Old-Growth UPPERS and 
Vertical-Grained CLEARS. K-D, 
Smooth-end-trimmed COMMON. 


OREGON - AMERICAN 


LUMBER CORPORATION 
romain wane 





WHITE PINE [32te— 


California White 
Also and Sugar Pine 


Fir Wallboard Weal’ Coed Products 


William Schuette Company 
New York 


Office—4i East 42d St. PITTSBURGH, PA. 











SULLIVAN LUMBER CO. 


PORTLAND, OREGON 
TIMBERS 


- i FACTORY 
YARD STOCK CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 


Reliable Shippers 29 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 








Uniform 272 
(ote) al — 

TEXTURE 

QUALITY 

{ne “fH. E. Webster Lumber Co. 


Kansas City, Mo. 








LEMIEUX BROS.,INC. 


FORESTERS — TIMBER ESTIMATORS 
APPRAISERS — CIVIL ENGINEERS 
410-11 Maritime Bidg. NEW ORLEANS, LA. 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., Oct. 13.—Well above 
ninety percent of the lumber moving to New 
England is going to projects more or less 
closely associated with Defense activities, 
calling for preferential handling at mills and 
by transportation units. In addition, some 
wholesale and retail units have played an 
important part in supplying emergency 
schedules for industrial plant extensions and 
housing for Defense workers. But the stead- 
ily rising home building costs, and the ex- 
treme scarcity of competent building labor 
in the sections removed from Defense build- 
ing activities, have laid a heavy hand on most 
retail operations in those areas. As the 
yards in this corner of the country have for 
some time found it increasingly difficult to 
secure delivery of ordered lumber supplies 
for routine civilian use, the recent further 
restriction on critical metals by SPAB will 
merely add to the difficulties involved in 
retail distribution. 


WEST COAST WOODS—There have 
been no deliveries by water at the Boston 
piers thus far in October and the next 
ship arrives Oct. 18 with approximately 
5,000,000 feet, of which practically every 
parcel has been sold. The September to- 
tal was 1,507,172 net feet. Unsold lots 
at the docks have been reduced almost 
to the vanishing point, as buyers seek 
rail deliveries direct from the mills al- 
most exclusively. A leading distributor 
here estimates that 90 percent of the foot- 
age of fir and hemlock now being deliv- 
ered in New England is coming by rail, 
and that 80 percent is going direct to De- 
fense projects, as civilian orders for pri- 
vate home construction are sharply re- 
duced. Dock prices for No. 2 fir boards 
are held at $40@41.50, with the 3’s at $36 
@37.50, while for all-rail deliveries based 
on “ceiling” prices at mill the range is 
$40@42.50 for 2’s, and $37@40.50 for 3’s. 
For No. 1 common dimension fir by rail— 
permitting 15% of 2’s—the range is $48@ 
49, with the differential on hemlock lower 
by $2@3. For the same items by water 
the premium of $5@6 over list 33, page 
18, apparently disappears as the “ceiling” 
mill price plus delivery charges adds up 
to a premium of $2@3 over the list. Of 
the 40 million foot intercoastal ship space 
available for loading at West Coast mills 
in November, 25 percent will be used for 
Defense deliveries at Panama, and the 
balance largely to move “Defense” par- 
cels to the New York area, with very 
little space available for deliveries at 
New England terminals. 


EASTERN few sched- 
ules are being accepted by mills for im- 
mediate loading, as mill order files cover 
production well into cold weather and in 
some cases the output for the rest of the 
sawing season has been sold. This applies 
to mills on both sides of the border. Quo- 
tations to dealers on the smaller dimen- 
sion sizes start at $43@44 for 2x3-, 4- and 
5-inch; $3 higher for 6-inch, and up to 
$50@53 for 10- and 12-inch, with a $2 
premium for all-16-foot lengths. Demand 
for boards continues to absorb all offer- 
ings well in advance of production, as De- 
fense housing projects in the lower cost 
range call for prompt delivery under pri- 
orities. Prices to dealers, delivered at 
Boston rate points, may be based on $44@ 
46 for the 1x6-inch in lengths up to 16 
feet. Cargo lots, when available, sell 
readily at a range of $41@43. Small 
schooners are in scant supply, and the 
rate—Bay of Fundy to Cape Cod—is now 
quite firmly fixed at $6. 


LATH AND SHINGLES—Call for lath 
has eased off. Most larger mills con- 





tinue to sell at $6 per thousand delivered 
at Boston rate points, but the smaller 
mills have, as a rule, dropped to $5.50. 
Every slab must now produce every piece 
of 1x2- or 83-inch furring possible, leaving 
less solid wood for lath than is usual. 
The call for white cedar shingles is press- 
ing. At a large Canadian mill last week 
a Government order for eight cars of 
extras exhausted the supply. Prices to 
dealers have been upped 40 to 50 cents 
within a week. Delivered at Boston rate 
points today standard brands are held at 
$4.50 for extras; $4 for clears, and $3 for 
clear walls. On West Coast red cedars 
there is more selling pressure, and deliv- 
ered prices by rail are 5 to 10 cents off. 
No. 1 Perfections from Washington mills, 
delivered at New England points by rail, 
should be quoted at $6.04, with the 
XXXXX No. 1 at $5.56; No. 2, $4.41; and 
No. 38, $3.56. British Columbia mills are 
absorbing the 25 cents per square duty 
applying from Sept. 6 to Jan. 1 for part 
carloads if shipped with an acceptable 
amount of cedar boards or siding. 


EASTERN HARDWOODS—Some recent 
round-lot sales by the Salvage Adminis- 
tration of hurricane-felled native hard- 
woods have reduced its holdings to 4,385,- 
000 feet, which runs largely to oak and 
birch. Private operators in northern New 
England, the Adirondacks and Pennsyl- 
vania have very little lumber, dry and 
unsold, on their mill yards, and most 
larger mills are out of the market, as 
their maple and birch are going direct 
to the furniture and woodworking plants 
under contract as it reaches shipping con- 
dition. 


PINE BOXBOARDS—The box shops and 
the Government’s Defense requirements 
are combining to produce an order volume 
for the box grades of pine that literally 
swamps producers and distributors, as de- 
liveries are delayed both by milling limi- 
tations and pressure to move Defense 
orders, which now constitute about 90 per- 
cent of the volume. The Government’s 
“hurricane” pine of No. 3 and 4 common 
grades is being covered by orders far in 
advance of the dressing capacity at the 
concentration plants. For 1x3-inch No. 
4, dressed, the usual price delivered at 
Boston rate points is $39@41, with the 6- 
and T-inch at $39@40, and 8- to 10-inch 
$1 higher. Most sales of No. 3 common 
are at $3@5 above the No. 4 grade deliv- 
ered price. Demand for inch round edge 
is pressing, and many regular operators 
have covered their stocks by orders. The 
poorer lots sell at close to $13 f. o. b. 
shipping point, and are being rapidly 
moved by both rail and truck. The wider 
and straight stock goes at sellers’ prices 
and ranges up to $15@17. The giving of 
priority rating to Defense lots at loading 
platforms causes great delay in moving 
civilian orders. 


New York, N. Y. 


It is now becoming apparent that the 
shortage of plumbing and electrical fixtures, 
as well as other items required in building, 
is considerably slowing up the business, 
especially for dealers who cater to apart- 
ment house and speculative home building. 
Many of these buildings now under construc- 
tion are completely tied up and contractors 
and speculative builders are hesitant in 
starting anything new. As a result, lumber 
dealers have been buying very cautiously, 
and naturally the wholesalers are feeling the 
effect. 


SOUTHERN PINE—There is still a big 
demand for heavy timbers, and some dif- 
ficulty in getting orders for them placed. 
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The ceiling price schedule appears to be 
working smoothly. 

WESTERN PINES — Ponderosa is still 
searce and continues to be in great de- 
mand. Prices remain very firm. 


WEST COAST—There seems to be no 
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and maple still are the strongest woods. 
Dry stocks of various woods are believed 
to be in a little better supply, as a result 
of favorable weather. 


WESTERN WOODS—With ocean-going 
tonnage scarce, the rail movement con- 
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concerns have been using more dressed 
box for crating. For some weeks, in 
North Carolina, price on 6-inch air dried 
roofers has been $28 f.o.b. mill taking say 
a 27 cent rate to Philadelphia, but some 
sales recently have been slightly below 
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GELINA 


e 
: Order from one mill and you draw on the com- P; d 
bined producti f FIVE mills. That's Angeli 
. ined production o mills. That’s Angelina ine an 
) 
t 
Hardwoods 


“Sudden Service”! Think of Angelina when 
you need Short Leaf Pine, Oak, Gum, Ash, 
Cypress, Gum Veneer, Dimension, Finish, Cas- 
ing, Base, Mouldings, Oak and Maple Flooring, 





: — and Gum Trim, Lath, Woven Wire Picket 
ij ence. ‘Phone, write or wire. « ° 9 
: eee Sudden Service 
A CHICAGO REPRESENTATIVES: 
: oe SHOOK ve? ae 
. Franklin oO, 
y Gath aaah Geteneiek tein ANGELINA COUNTY LUMBER COMPANY, Keltys, Texas 
: A. E. BOATRIGHT LUMBER COMPANY, KURTH LUMBER MFG CO., Clarksville, Texas ANGELINA HARDWOOD CO., Keltys, Texas 
f 1 W. Washington St., Chicago, Ill. TROUT CREEK LUMBER CO., Kirbyville, Texas Mills at Ewing, Tex. and Ferriday, La. 
> Railroad and Car Material TEXAS OAK FLOORING CO., Dallas, Texas 
“4 
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FAST, COURTEOUS SERVICE 
BY TRUCK AND TRAIN 


STRAIGHT OR MIXED CARLOAD SHIPMENTS 


PAMUDO PLYWOOD...DOORS 
FRAMES, MOULDINGS 
SASH & GLASS ...WALLBOARD 


LOS ANGEL al Calif. CHICAGO, Ill. 
ST. PAUL, Min BALTIMORE, Md. 
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weather is suitable for moving logs from 
the Adirondack area. 


WEST COAST—Rough mill-run planks, 
either fir or spruce, are selling about $45 
a thousand, c.if. No. 1 fir (rail dimen- 
sion), green, is being sold at $52 for 2x4- 
and 2x6-inch, and $53 for 2x8- and 2x10- 
inch. Fir prices stated are for mixed cars. 
Demand for all types of West Coast lum- 
ber is reported fair. 


SOUTHERN CYPRESS Demand for 
Florida red cypress is heavy, sales being 
mostly for housing projects. Mill stocks 
are reported to be badly broken. It is al- 
most impossible to get dry stock in any 
quantity. 

SPRUCE—Very limited supplies are en- 
tering this area. Shipments still take ap- 
proximately six weeks. Price is much less 
important than delivery. 


Buffalo, N. Y. 


Lumber demand is fairly active, but the 
uncertainties as to the outlook for house 
building, caused by a threatened shortage 
of materials, are creating a feeling of cau- 
tion among retailers and builders of 
homes. Lumber prices are generally hold- 
ing firm, while shingles are a little easier. 








HARDWOODS — Demand is reported 
steady. Wholesalers find difficulty in ob- 
taining some items, and prices are firm. 
Birch and maple are particularly strong. 
Canadian furniture factories are obliged 
to restrict their purchases of hardwoods 
from the United States. 


WESTERN PINES—Mills report heavy 
orders on hand, and many items can not 
be shipped promptly. Idaho and sugar 
pines are difficult to obtain, and prices 
are unusually strong. Wholesales are get- 
ing good orders from their customers, but 
are finding it difficult to locate needed 
stock. Bad weather has curtailed pro- 
duction in some localities. 


NORTHERN PINE—The market holds 
strong, with no large amount of lumber 
available at mills. No. 2 common is re- 
ported to be especially tight in price. In- 
dustrial coneerns are in the market for 
an unusual amount of low-grade, owing 
to the need of boxes and crates for a big 
output of Defense materials. 





Sailer Loads for Africa 


ABERDEEN, WaSH., Oct. 11. — The 
3-masted bark Kaiulani sailed from here 
recently bearing a cargo of 1,100,000 feet 
of lumber for Durban, South Africa. Her 
route is to carry her around the Horn and 
the voyage is expected to last from 90 to 
120 days. Local shipping men say it is the 
first time in ten years that a sailing vessel 
has left here with such a cargo. 





HUTHER BR0s. 


Dado Head 


Fits any saw mandrel. 
Cuts perfect grooves 
any width, with or 
ac‘oss grain. Guaran- 
teed to do your work 
satisfactorily. 


complete Huther line. 





Rochester, N. Y. 





Favorites for over 52 years. 
Today, write for catalog of 


Huther Bros. Saw Mfg. Co 
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Market News 


(Continued from Page 65) 
probably as much as 10 cents. 5X shingles 
sell for $4.10, $2.90 and $2.00 direct to 
trade, while perfections bring $4.40, 
$3.05, and $2.20. Royals are unchanged at 
$5.40, $3.00, and $2.00. Buying is tapering 
off seasonally. 

WESTERN RED CEDAR LUMBER— 
Mills are so oversold that they are prac- 
tically all off the market. What prices 
are quoted are based on those published 
Aug. 9 last. 

INTERCOASTAL-—Shippers are fighting 
to get a share of November space which 
will be available in four or five ships. 
Demand is not as strong. 

CALIFORNIA—Demand is_ slackening. 
Prices are little changed but show signs 
of weakness. Space is scarce. 

EXPORT—A little demand comes from 
Hongkong. A strong demand comes from 
the east coast of South America, but there 
is practically no space. South Africa 
wants lumber, but the only space to be 
had is for small lots from New Orleans. 
Demand continues good from the Hawaiian 
islands, but large purchases are still un- 
shipped. 

LOGS—Hemlock inventory for Puget 
Sound is the same as it was a month ago 
and is one of the largest in years. Doug- 
las fir stocks are reduced somewhat due 
to difficulty of truck loggers getting logs 
out on roads swept by early fall rains, 
but are larger than last year’s at this 
time. Cedar stocks are down 10 percent 
from last year’s level. Prices on fir are 
unchanged at $16, $22, $30-31, with peelers 
$32-35 and $40-41. Hemlock for pulp is 
steady at $15.50, but logs selected for lum- 
ber bring $18.50 to $19.50. Manufacturing 
hemlock lumber has attained fair volume. 





Memphis, Tenn. 


SOUTHERN HARDWOODS—Demand for 
hardwoods has been outstripping produc- 
tion and shipments during the past two 
weeks, and mills have built up such a 
heavy file of back orders that any dis- 
position to make price concessions has 
disappeared. Sap gum, cottonwood, tu- 
pelo and practically all hardwoods, oak 
excepted, are being bought. An increas- 
ing flow of orders for ammunition boxes, 
erates and other packaging for muni- 
tions absorbs tremendous quantities of 
the lower grade hardwoods. Buying is 
coming from all parts of the North and 
East and covers practically all woods. In- 
ventories are low and are expected to de- 
cline still further. Flooring oak (red and 
white mixed) is selling for $36, $32 and 
$24 on the east side of the Mississippi, 
large quantities being offered by west 
Tennessee and north Mississippi pecker- 
wood mills, and for $1.50@2 higher on the 
west side. 

OAK FLOORING — Inventories of oak 
flooring are at the lowest ebb in years, 
being oversold by 33% percent. Prices 
showed weakness for a few days, some 
items being down as much as $1, but they 
are firm again. 





Minneapolis, Minn. 


NORTHERN PINE—Both dealers and in- 
dustrials are still active in the market, 
orders being in such volume that mills are 
sometimes finding difficulty in filling them 
speedily. Supply and assortments are hold- 
ing up well considering the demand. Mer- 
chantable stocks can not be replenished 
for several months. Prices remain un- 
changed and firm. 

NORTHERN WHITE CEDAR — Deple- 
tion of stocks has about put an end to 
trade in white cedar, the larger items now 
being as scarce as the smaller ones have 
been for some time. Woods work is al- 
ready under way in a few instances, but 
stock will not be available for shipment 
until late in December at the earliest. The 


shortage has put a premium on all white 
cedar. 


MILLWORK—Although the volume of 
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new orders is on about the same level as 
it was two weeks ago, the trend is down- 
ward, Mississippi Valley sash and door 
manufacturers report. Estimate work also 
has declined to some extent. Most fac- 
tories, however, continue to operate at 
near capacity, and have enough business 
in sight to keep them going at that rate 
for some time. Stock items, from outside 
and local sources,: are in good demand. 
Prices have advanced during the past fort- 
night, rises averaging between four and 
six percent. 


Tacoma, Wash. 

WEST COAST WOODS — Lumber pro- 
duction is going ahead actively following 
settlement of two isolated labor contro- 
versies. With resumption of two plants 
involved, all mills in this sector are oper- 
ating, and most of them now are running 
at capacity. Inquiries and orders con- 
tinue to pour in, prices are good, and the 
general outlook is quite encouraging. Op- 
erators still are protesting over price ceil- 
ings. Logging camps are operating stead- 
ily, accumulating reserve supplies against 
adverse winter weather. 


Spokane, Wash. 


INLAND EMPIRE PINES — Industrial 
demand seems to have slackened measur- 
ably. The Government is still very much 
in the market. Prices remain practically 
without change, though stocks are already 
badly broken, something unusual so early 
in the season. Shipments continue heavy, 
with planing mills working to capacity, 
but sawmills are hampered by lack of 
logs in many cases. Rainy and cloudy 
weather is still hindering logging and 
drying. 





Hymeneal 


Announcement of the wedding of Miss 
Jean Owens, daughter of Dr. & Mrs. 
Michael Joseph Owens of Kansas City, 
Mo., to James M. Brown, Jr., this coming 
Oct. 25 at Kansas City has just been made. 
Mr. Brown is president of the Pack River 
Lumber Co., Sandpoint, Idaho, and son of 
James M. Brown, president of the Long 
Lake Lbr. Co. and of the Western Pine 
Association. The young people will make 
their home at Sandpoint. 

WILL-MACDONALD—Miss Muriel Jean 
Macdonald, only daughter of Mr. and Mrs. 
L. B. Macdonald of Tacoma, Wash., was 
married to James Weller Will, also of 
Tacoma, in Raynor chapel of Annie Wright 
Seminary in Tacoma, August 30. The 
bride’s father, a prominent Tacoma lum- 
berman, operates the Builders Lumber & 
Millwork Company and the Macdonald 
Building Company. Following a honey- 
moon trip, they will make their home in 
Tacoma. Mrs. Will attended Annie Wright 
Seminary and was graduated from Helen 
Bush School in Seattle and Stephens Col- 
lege, Columbia, Mo. Mr. Will attended 
Stanford University, where he was affil- 
iated with Sigma Alpha Epsilon frater- 
nity. 





SOARES-CRUVER—Miss Valorie Gene 
Cruver, daughter of Mr. and Mrs. Norman 
Orace Cruver of Tacoma, Wash., was mar- 
ried to Oliver Canario Soares, son of Judge 
and Mrs. Oliver P. Soares of Honolulu, 

H., at Immanuel Presbyterian church 
in Tacoma, Sept. 4. The bride’s father, a 
prominent Pacific Northwest lumberman, 
is acting manager of the Wheeler-Osgood 
Sales Corporation, Tacoma plywood and 
door manufacturers. Miss Rachel Soares, 
sister of the groom, was maid of honor. 
Following a honeymoon trip, Mr. and Mrs. 
Soares will make their home in Seattle 
and Tacoma while Mr. Soares is comnlet- 
ing his studies at the University of Wash- 
ington law school. Both Mr. and Mrs. 
Soares are alumni of the College of Puget 
Sound and the University of Washington. 


NEELY - MINTON — Announcement has 
been received of the marriage in Kings- 
port, Tenn., of J. R. Neely and Miss Char- 
lotte Minton, formerly of Roanoke, Va. 
but more recently located in Kingsnort. 
Mr. Neely is the general assistant to J. F. 
Bushelman who has charge of lumber 
sales for the Tennessee-Eastman Corn., 
Kingsport. The wedding took place in 
Kingsport on Saturday, September 20, and 
the newlyweds spent their honeymoon in 
Florida. 
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THE BUSINESS RECORD 








New Mills and Equipment 


CALIFORNIA. Bull Creek (P. O. at South 
Fork)—G. L. Speier is constructing a sawmill 
here. 

OREGON. Albany—Homer Dowd and U. G. 
Hayne are constructing a 20,000 foot daily ca- 
pacity sawmill here. 

Reedsport—Bridge Lumber Co. is erecting a 
sawmill here. 


SOUTH CAROLINA. Hampton — Plywood 
Products Corp., which now operates plants at 
Bay City, Mich., and Eden, Ga., plans to open 
a million dollar plywood plant here, consoli- 
dating and expanding the two plants. 

VIRGINIA Rocky Gap—E. M. Crouch has 
started operating a sawmill here. 

CANADA. BRITISH COLUMBIA. New West- 
minster—Alaska Pine Lumber Co., Ltd., Fourth 
Avenue and 15th Street, will spend approxi- 
mately $65,000 on improvements, extension and 
installation of new equipment. 


New Ventures 


ILLINOIS. Ashland—Twyford Bros. Lumber 
Co. has opened for business, handling all kinds 
of building material. 


MICHIGAN. Detroit—Wells Lumber Co. is 
establishing a modern yard on Meyers Road, 
between the Pennsylvania Railroad and Gavell 
Avenue, 

MISSISSIPPI. Gulfport—The Hogue Lumber 
& Supply Co. has been opened here, handling 
a general line of lumber and building supplies. 


VIRGINIA. Victoria—Harding Building Sup- 
ply Co. is opening a yard in west Victoria. 


Casualties 


INDIANA. Bedford—J. R. Black Lumber Co. 
suffered fire loss estimated at $45,000, partially 
covered by insurance. Temporary offices have 
been established. Will rebuild. 

Indianapolis—Thiesing Veneer Co., Inc., 1501 
West McCarty Street, sawmill destroyed by fire, 
with loss estimated at $50,000. Adjoining build- 
ings were not damaged. 


MASSACHUSETTS. Lynn — F. Feldman & 
Sons Lumber Co. damaged an estimated $15,000 
by fire. Office was saved. 

Orange—Orange Lumber Co. planing mill de- 
stroyed by fire; loss estimated at $10,000. 


OHIO. Cleveland—Vanis Builders Supply & 
Lumber Co., 16726 Miles Avenue, S. E., suf- 
fered heavy loss by fire. 

VIRGINIA. anover Lumber Co. 
and Lipscomb Lumber Corp. at 2030 Lewis 
Street, suffered fire loss estimated at $12,000, 
covered by insurance. About 750,000 feet of 
lumber (two-thirds of the stock) and a small 
office building were destroyed. The main office 
and the lumber mill were saved. 


_ WASHINGTON. Camas—Olson Bros. Lumber 
Co. sawmill destroyed by fire, with loss esti- 
mated at $20,000. Will be rebuilt if new ma- 
chinery can be secured. Planing mill, piled 
lumber and other nearby buildings were saved. 





Business Changes 


ALABAMA, Fort Payne—R. J. Chitwood 
succeeded by Chitwood Lumber & Supply Co. 

Louisville—B. L. Donaldson Lumber Co. here 
succeeded by Mitchell D. Shirley. 


ARIZONA. Bowie—F. M. Upham & Son Lum- 
ber & Feed Co. succeeded by Upham Lumber & 
Supply Co. 

ARKANSAS. Marmaduke — East Arkansas 
Builders Supply Co. succeeded by East Arkan- 
sas Lumber Co. 

Rector—East Arkansas Builders Supply Co. 
succeeded here by John H. Brewer Lumber Co. 


_ CALIFORNIA. Los Angeles—Lawrence-Phil- 
ips Lumber Co. reorganized as Philips-Hill 
Lumber Co. 


FLORIDA. Panama City—Gulf View Lumber 
Co. succeeded by Panama City Lumber Co. 

West Palm Beach—East Coast Lumber & 
Supply Co. succeeded by Tylanders, Inc. 

ILLINOIS. Aurora—Johns Sash & Door Co. 
succeeded by Commercial Woodworking Co. 

Congerville—Congerville Elevator & Lumber 
Co. succeeded by Simpson-Powelson Lumber Co. 

Galena — William Hoskins & Co. here suc- 
ceeded by Home Lumber Co. 

INDIANA. Spencer—F, D. Robertson & Son 
succeeded by Robertson Lumber Co., Inc. 


MINNESOTA. Wendell — Hanson & Willd 


succeeded by Erickson-Hellekson-Vye Co. 

MISSOURI. Cardwell—East Arkansas Build- 
ers Supply Co. succeeded by East Arkansas 
Lumber Co. here. 


OREGON. Ashland—J. E, Flurry Lumber Co., 
Inec., succeeded by Flurry Lumber Mills. 

Eugene—-Douglass Lumber Co. succeeded by 
Arkley Lumber Co. 


PENNSYLVANIA. Philadelphia — Howard 
Ketcham, 330 West Girard Avenue, retired; 
business continued as Howard Ketcham’s Sons 
by H. Stanley and G. Walker Ketcham. 


TEXAS. Longview — McCauley Lumber Co. 
succeeded by William S. Gober Building Ma- 
terials Co. 


7\ 


Incorporations 


ARKANSAS. Marvell— Gulledge Mill, Inc.; 
incorporators are Van Meter Lumber Co., Ike 
Van Meter, A. J. Davidson and C. W. Gulledge. 

ILLINOIS. Chicago—Riverdale Millwork Co., 
344 East 136th Street, incorporated by C. A. 
Waldron, D. M. Kendrick and E. Roberts. 

OREGON. Bend — Central Oregon Lumber 
Co. incorporated by J. N. Hunter, B. A. Stover 
and D. M. Field. Will operate a sawmill. 

SOUTH CAROLINA. Spartanburg — Carolina 
Lumber Co.; $10,000. Wholesale and retail lum- 
ber and building material business. 

WASHINGTON. Stevenson—Carson Lumber 
Co.; board of directors consists of . We 
Thompson of Portland, Wilhelm Birkenfeld and 
J. C. Price. Will operate the old Mid-Columbia 
Lumber Co. sawmill after rehabilitation. 

CANADA. BRITISH COLUMBIA. Vancouver 
—National Saw Mills Ltd., 470 Granville Street; 
$50,000. Sawmill owners and operators. 

Vancouver—Ruskin Cedar Manufacturing Co. 
Ltd., 850 West Hastings Street; $100,000. Saw- 
mill owners and operators. 
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Serving the lumber trade since 1899. 
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Pine Plume Lumber Company 


201-206 May Bidg., Montgomery, Ala. 


PINE cypress 


AIR - DRIED or KILN - DRIED 
SPECIALIZING IN KILN- DRIED POPLAR 
Solid or Mixed Cars of Pine, Hardwoods, Oak Flooring. 





Plants at Goodwater, Ala. 
Notasulga, Ala. 
Ozark, Ala. 


S25e5r 


HARDWOODS 


Complete Planing Mill facili- 
ties. Modern Fan-type Cross- 
Circulating Dry Kilns. 
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MANUFACTURERS and 
WHOLESALERS of 


Ceiling ... Siding .. 





HEPHERD LUMBER CORPORATION 


MILLS AT McRAE, GEORGIA and MONTGOMERY, ALABAMA 


Yellow Pine and Hardwoods 


Timbers, Rough and Dressed, up to 18 x 30-40 
. - Dimension ... Boards... Flooring ... Kiln-Dried Finish 

Railroad and Car Material. 

Material from both mills Grade-Marked if desired 


ADDRESS INQUIRIES TO BOX 139, MONTGOMERY, ALABAMA 


Plank 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mil) sales prices on 
southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales made 
in the period of Oct. 1-7, but where prices for this ._ were not available, prices for the 
month of September have been inserted and starred (*) 


West East West East 
a | an = Side Side 
ooring Standar 
Lengths aay ee 
1x3 rift— 5% x4— 
B&better.. 66.35 67.00) Repetter.. 41.82 41.75 
aT teeewews 58.50 *57.83 _» Spe as 40.14 40.00 
a eran 43.50 *42.00 a rr a 33.16 31.00 
1x3 flat 
grain— Surfaced Finish 
B&better.. 52.22 52.00 Standard Lengths 
a sews wews 48.88 45.52] B&better 
eee 37.13 36.67 _— thick— , 
m4 rift— j= UB ceceeece 71.08 *65.30 
Me hetter. 65.67 04.75 | Beker 71.47 *71.06 
_—— Pe. one 3% 64.75 6 elbiebebcs: 67-48 65.29 
nite *o< aD br aiter: weenie 70.6 6. 
oa esnxh se ee Se 1x10 7220. 74.09 *71.78 
tae Met @0@6©=ti‘“‘COéC‘*U*‘SS =... sw es 4.66 94.00 
= ea bx6/4 thick 
eens 51. 70 50.77 4, 6, 8.... 79.38 *71. 53 
teteeeee 48.45 47.23 5x10 ..... 89.79 *85.9 
D ace eee 36.67 35.91f19 ........ 101.93*100. 21 


End Matched C.. 
wee thick— 





1x" rift 2 to 8-foot 

x3 rift— 4 

B&better.. 59.00 ..../5 0000001 er86 Baad 
seeeeeee 52.00 = ..--18 ......... 61.55 56.40 

D ens 39.62 ...-]1x5x10 ... 63.85 61.45 
i. emer 75.00 76.25 

Banetter, . 43.67 44.00 Rough Finish, 
venenees 40.14 41.00 Standard Lengths 

D saa ct ala 29.69 30.50] B&better— 

1x4 rift 1x4/8 .... 66.82 ‘eid 

B&better.. 56.85 ee = + at pea rag 00 *66.00 

—— ee @0titi—“(COCOCOCR RE wenn 0 sniaicd 
grain— 58874 thick. 

7 saebetter. « 423.94 43.195 4-8 ...... 77.00 *66.78 
eee 39.98 40.00]}5&10 ..... 83.50 *87.00 

D ceumtackceate 29.04 29.00}12 ....... 101.25 *94.67 


Drop Siding, Stand- 
ard Lengths, 1x6” 
No. 117-— 


Casing and Base 
Standard Lengths 


B&better— 

B&better.. 51.61 ‘ eae 77.40 177.00 
_ REE: 49.30 *45. 00/1x6&8 .... 74.31 74.00 
a a ae 40.03 *39.25)1x5&10 ... 77.03 80.50 
No. 116— No. 2 Fencing 
ee tter. eoee 53.25 Standard Lengths 

ub ieahe wee 51.00 50.00} 1x err: ee 
D Sin teran gn tare 42.17 41.50 No. 1 Fencing 
No. 2 .... 34.386 32.67 Standard Lengths 
No. 3 SE.SG *SE.SGLIRA nc hc cs 40.00 
Assorted ‘patterns Se. -cemeen 38.44 *38.50 


B&better. 92.40 *52.11] No. 1 Boards & Shiplap 





er gtadvie lee 50.77 *49.35 Standard Lengths 
Ae $2.03 S€1,.0019ES 2.260. 39.84 A 
No. 1 ....%43.33 ooo of 1K5810 145.29 
MO. FS cevs Gee SE.TGUSRIS ¢cccn 50.00 





West East West East 
Side Side Side Side 
No. 2 Shiplap and No. 2 Dimension 
Boards, Std. Lgth. 2x4 
> ne 28.55 30.01 
eto "21.11 $837 2orgi[t2 & 14... 33.00 $1.63 
> Gees 33.82 29.26 
Ixl2 ..... 39.69 35.03l13 ¢€ 930.2) 36.57 32.19 
22 & 24... 43.00 *37.00 
No. 3 Shiplap and 2x6 
Boards, Standard 12 & 14... 31.23 30.06 
Lengths [ee 32.47 29.50 
‘ 24.25 24.50)18 ....... 34.28 32.00 
oe aves wee “— ....... 35.06 30.42 
- a. & aa 2 2x8 
$.400ss Ps ‘. 
1x6 CM... 2612 2676 2... Se oe 
1X8... 26.95 *24.56]79 ¢°950°'° 355 5 5 
97 7 * rollS & 20... 35.50 35.50 
SS 27.70 *24.53l55 & 94 42°58 *40.17 
BEES 5/cios 28.66 26.7115 ee ee ? 
2x10 
12 & 14 35.24 34 17 
Seine 6. 3 
No. 1 Dimension = [ig ¢°26.:: 40.00 28.50 
2x4 22 & 24...*42.50 
12 & 14... 37.20 35.3012x12 
, ee 38.87 37.50}12 & 14 36.72 34.00 
re @& 80... 40.78 S9:6006 2.000: 36.69 *31.29 
22 & 24... 47.00 eee 40.57 *38.40 
ee *36.85 
7. . 36.19 34.092 © 24: 47, 10 *44.00 
@ ett! 8712 36:21 Timbers 20 & Under, 
ae Siar 39.72 37.901) one] No. 1 
Bee 40.25 38.94|)Shortleat— . 
22 . Se. 45.00 44.50 3x4&4x4... 41.89 32.83 
4x6—8x8.. 39.89 37.89 
2x8 3&4x10 ... 47.75 36.00 
12 & 14... 37.27 35.25]3&4x12 ... 57.25 51.00 
. Ree 38.00 35.67/5x10-10x10*45.33 .... 
ee 39.50 37.40/3&4x12 ...*54.85 *45.67 
SEG 8 40.96 39.90]5x12/12x12 53.00 .... 
2x10 No. 3 Dimension, 
| ae 42.43 40.50 Standard Lengths 
Se Ss 43.09 40.50]2x4 ...... 5.84 22.94 
| eee 45.16 41.50/2x6 ...... 24.25 20.75 
18 & 20 46.75 47.0012x8 ...... 24.43 21.00 
— ~ ee 29. 56 o22- 62 
9x12 ..... 30.34 *24 
2 & ) 5 
16 14::: 463% 94318| Car Siding, 18/16” 
| eee 50.00 *46.88|B&btr.&Sel.— 
eee 52.65 *51.20]1x4, 9..... 65.00 
22 & 24... 60.00 *49.77]1x4, 10....*60.00 
1x4, 18....*71.00 
Common— 
Plaster Lath EG, DOss.«5 *45.00 
Kiln Dried Car Lining, 13/16” 
es Common— 
a %x1%”, 4 1x6, 16....*55.00 
‘INo. 1 .... 6.10 5.89/1x6, 18::..*60.00 *50.00 








DOUGLAS FIR 


Seattle, Wash., Oct. 10.—Current quota- 
tions f.o.b. mill on Douglas fir items in mixed 
cars for rail shipments direct to the trade 
appear below: 

Vertical Grain eee . a 


btr. D 
2. ee $62.00 $57.00 $47.00 
Flat Grain Flooring 
anne, | i.e at etaanet ate netieara $47.00 $45.00 $40.00 
aN otal wr evacua eomacacdce nate 52.00 50.00 42.00 
Drop Siding 
1x6 Pat. No. 106....$52.00 $50.00 $42.00 
1x6 Pat. No. 116.... 52.00 50.00 42.00 
Ceiling 
re S $39.00 $37.00 $30.00 
BMG eshiecceeuseaeas 47.00 45.00 40.00 


Boards and Shiplap 


1 x 1x10 1x12 
Se Qe $29.00 $29.00 $27.00 $30.00 
J see 27.00 27.00 25.00 28.00 
ee ere 23.00 23.00 19.00 22.00 


No. 1 Dimension 


12 14 16 18 20 
BO 4: cconewes $34.00 $34.00 $34.00 $34.00 $34.00 
eres 34.00 34.00 34.50 34.50 34.50 
i eee 34.00 34.00 34.00 34.00 34.00 
BELO c.cccdenes 34.00 34.00 35.50 35.50 35.50 
SERS aceveees 35.50 35.50 36.50 36.50 36.50 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch planks 20 feet and 
Ss 


shorter, S48 ....ccccccccvcccesccccecs $32.00 
S9nt% 36 Tk. ANG SHOTET. .. occ cccrcees 29.50 
SGuntS FB to GO TOSS. o¢ ccc ccesewsvevies 31.50 
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NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b. 
Wausau, Wis., on northern hardwoods: 

No.1 No.2 No.3 

— Ash— FAS Sel. Com. Com. Com 


Sales anes $75.00 $65.00 $48.00 $38.00 $29.00 

. eee 80.00 70.00 53.00 43.00 30.00 
5 Ee 85.00 75.00 58.00 45.00 30.00 
NOP: Severs dverarcte 90.00 80.00 62.00 48.00 31.00 
No.1 No.2 No.3 


— eae 92.00 81.00 57.0 44.00 30.00 
i ae 95.00 85.00 60.00 45.00 32.00 
Ee eee 101.00 91.00 70.00 46.00 32.00 
Sk ere 107.00 97.00 79.00 55.00 
2 | ee 111.00 101.00 84.00 60.00 
ene eee 79.00 70.00 45.00 35.00 
No.1 No.2 No.3 


Sonera tree $89.00 $74.00 $55. 00 $42.00 $25.00 
Se 94.00 79.00 66.00 45.00 26.00 
ree 97.00 82.00 65.00 46.00 27.00 
|, ere ee 104.00 89.00 70.00 46.00 28.00 
4 eee 104.00 89.00 70.00 47.00 28.00 
See 114.00 99.00 78.00 52.00 

oo ae 116.00 101.00 82.00 52.00 
BEE waciceens 134.00 119.00 92.00 55.00 
SECe ebb eso 136.00 121.00 94.00 57.00. .... 
No. 1 No. 2 No. 3 
wr 9 Elm— FAS Com. & Sel. Com. Com. 
RO Oe $62.00 $51.00 $40.00 $30.00 
5/4 EL te 65.00 54.00 41.00 31.00 
SS ere 65.00 54.00 42.00 31.00 
SE 68.00 57.00 43.00 32.00 
re 71.00 60.00 45.00 
i ee 76.00 65.00 50.00 
No.1 No.2 No.3 
Birch— FAS Sel Com. Com. Com 
ee jaheies $115.00 $100.00 $65.00 $43.00 $28.00 
ree 120.00 105.00 73.00 51.00 29.00 
Ts Sere 122.00 107.00 79.00 57.00 29.00 
ME Nowaaec 126.00 116.00 89.00 62.00 29.00 
See 128.00 118.00 92.00 65.00 
= ig Siaere 130.00 120.00 98.00 70.00 
SS eee ae 178.00 169.00 138.00 
eee 98.00 83.00 61.00 42.00 ‘a 
ee 103.00 87.00 65.00 44.00 eialewe 
No. 1 No. 2 No. 3 
Rock Elm— FAS Com. Com. Com. 
Se $59.00 $40.00 $35.00 $25.00 
RS 65.00 47.00 37.00 26.00 
LS ere 75.00 55.00 40.00 27.00 
fe Ee 79.00 63.00 42.00 30.00 
ft te 89.00 74.00 50.00 33.00 
BOE choos cisterna 99.00 84. a 55.00 35.00 
No No. 2 No. 3 
Soft Maple— FAS Com. @ Sel. Com. Com. 
Je Seen $73.00 $52.00 $39.00 $29.00 
ere 78.00 57.00 43.00 30.00 
ok Bee . 85.00 62.00 49.00 30.00 
Eee 93.00 68.00 50.00 30.00 





RED CEDAR SHINGLES 


Seattle, Wash., Oct. 10.—Average prices on 
red cedar shingles, f.o.b., mills, are: 


oyals 
Re I a. ciwigh gi nip 0S) Sele bar ew arenes ermal $5.40 
RO ETI sak ken cm darcerveteriat aes yer ay evs oan er alae aa 3.00 
NN ae aia: Guar om. har uiin et, &) a) aie-wi Shoah Sree adeware . 2.00 
Perfections: 
UT OUI ices Ia a (ttle te cated he Bt $4.40 
I UPI, occiioe ns 515s ho ois 4 hehe vs wi SITIOS 3.05 
 INOIEM so chav oe haliaiovevalel wien Swell ees 2.20 
XXXXX: 
2: a a eae eee en en $4.10 
ot GRIER errr eee Soran so eens tne beens ops 2.90 
OU EEE | bic 5 ron acquaint oheveisle heise ee Kee 2.00 





WESTERN RED CEDAR 


Seattle, Wash., Oct. 10.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills, remain as quoted in 
issue of Aug. 9, 1941.—Editor. 





WESTERN PINES 


Following delivered prices, based on past sales, were reported to the Western Pine Association by members during the period Oct. 


6 to 11, inclusive. 


Both direct and wholesale sales are included and are based on specified items only. 
the State of Illinois, outside of the Chicago metropolitan district and the other the State of Pennsylvania. 


Two districts are given, one being 
Quotations follow: 











oe ay Pennsylvania——. minogue epmnad tan Illinois , + Pennsylvania———, 
Pte oy py ing Selects, S2 or 4S— 1x 6/4 RW 1x8 6/4RW 
elects S2 or 4S— Choice (C) RL...... $81.75 age ee $85.50 $97. 06 
. 1x8 5/4RW 6/4RW 1x8 5/4RW 6/4RW ee” a oe “Se a 
de Se $79.50 eae siaats $79.40 $87. 09 $85.21 nial ling ard nial ling ard 
| =e 64.07 $70.02 $68.41 67.09 73.25 71.55 No.1 No.2 No.3 No.1 No.2 No.3 
Shop, s2s— 0.1 ; q Commons S2 or 4S— 
On 2 all Seni7 setae —— 1x8 vee sees $56.00 $48.75 $61.00 $57.02 $50.50 
1x12 RL ... 61.00 48.00 88.50 62.47 48.58 
Simian 82 or 4S— No. 2 No. 3 No. 2 No. 3 SUGAR PINE 
1x8, RL Seaeaenaaal $48.86 $44. 42 $51.08 $46.10 Selects S2 or 4S— 
ER eeeeenpette: 50.35 33 52.17 46.58 RW 5/4RW 6/4RW 4/4RW 5 4RW 6/4RW 
No. 4, 4/4 RWRL...$35.77 2 - C sel arin = — 48850 $905 — 
ee Was nats ele ani 82:10 eae 
LARCH-DOUGLAS FIR Shop s2s— No.1 _No2 No.3 No.1 No.2 No. 3 
Dimension. No. 1— eee $64.75 = 75 wake rs eats arses 
6 5 eee $44.00 , SPsenGete ap 4.75 tees $64.50 
sc cecncena 44.00 Se 4cén5a0s 74.75 39. 75 aie teri 
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Current Market Review 


A new SPAB order restricting the 
supply of critical materials for large con- 
struction has had an influence on the soft- 
wood market that is out of line with its 
probable effects on the business volume 
of distributors of lumber through usual 
trade channels. Exaggerated press re- 
ports caused an immediate slowing down 
in buying, but distributors are beginning 
to see that they are left possibilities for 
developing a healthy volume of remodel- 
ing, repair and farm sales. And large 
contractors will have about all they can 
do on the Defense program, which will 
require immense additional quantities of 
lumber. The slackening in buying re- 
sulted in occasional slight weakness in 
quotations. Southern pine and West 
Coast fir yard commons have reportedly 
been sold at a little below ceiling, with 
timbers easily bringing schedule figures 
because of heavy demand for Defense 
plant and railroad car building. The water 
movement from the Northwest to the At- 
lantic coast is apparently being further 
curtailed, and the big bulk of the move- 
ment is now by rail, with a car shortage 
considered probable. Stocks of 1,197 re- 
tail yards were 1.7 percent larger Aug. 31 
than at the end of the previous month; 
August were 1.4 percent smaller than 
July sales. Mill stocks continue much 
below last vear’s level despite the fact 
that at that time they were being rapidly 
depleted by cantonment buying. Produc- 
tion of 383 of the larger plants in the 
two weeks ended Oct. 4 was 10 percent 
above the level of the corresponding pe- 
riod of last year, but shipments exceeded 
it by about two percent and caused fur- 
ther depletion of mill stocks. New busi- 
ness was about six percent behind the 





SOUTHERN HARDWOODS 


Following are ranges of f.o.b. mill prices 
on rough, air dried southern hardwoods, from 


reperts of sales made during the week ended 
Oct. 13: 








Quartered Red Gum Plain White Oak 
No. 1 & Sel.— FAS— 
ere G6.60 1 4/4 ...... 74.75 
ES/S cn os TEOO TE BFE o0cvicic 91.75 
Plain Red Gum Te ere 115.25 
No. 1 & Sel.— Sound Wormy— 
i eee 46.25 PA din cei 38.25 
No. 2 Com.— Plain Red Oak 
ee 31.50 | FAS— 
Quartered Sap Gum —y Seer 55.75 
FAS— No. 1 & Sel.— 
EM coeveracaie (Cao 7: See 55.25 
jk oe 70.75 @75.25 Mixed Oak 
tere 86.75 | No. 3 Com.— 
No. 1 & Sel.— i. are 15.00 
, eer 48.00 @50.00 Beech 
5/4 ......54.00@57.00 | FAS— 
Jk ee 56.00 PE Gixieievns 43.00 
Ls nee 64.00 | No. 1 & Sel.— 
saad eae 7. ere 33.00 
Plain Sap Gum Elm 
FAS— 4 No. 2 Com.— 
i ee 59.50 1 25.00 
hk eee 63.50 | Loge run— i 
No. 2 Com.— /4 34.00 
4/4 «2.00. 27.50) 5/4 22... 36.00 
g A ets ope Magnolia 
ecouenckea 29.5 FAS 
Plain Black Gum , Be OF 
No. 1 & Sal. 4/4 eee eee 6: -s0 
4/4 ed tka 88.75 » 4 $¢uu ee 71.00 
Plain Tupelo Cypress 
J) = Selects— 
Ls ee 52.00 /4......55.00@60.00 
No. 1 & Sel. No. 1 Com.— 
raters BOO0 FT S74 ..cscs 35.00 
No. 2 Com.— No. 2 Com.— 
_ aaeeeeee SG0GT GFE 26065 32.00 





heavy shipments, so that the producers 
were able to catch up a little on their 
large backlogs of unfilled orders. Mixed- 
cars are still difficult to place, especially 
for early loading, because of the broken 
condition of assortments in all producing 
regions. All sections report increasing 
demand for low grades for containers as 
new Defense plants go into operation. 

A recovery in hardwood demand has 
been accompanied by a steadying and 
firming up of quotations. Low-grade con- 
tainer stock has been in especially large 
request, and furniture plants and other 
industrial consumers are heavily in the 
market for higher grades. The gums, ash, 
birch and maple are especially scarce, but 
there is hardly an item of which the sup- 
ply is adequate to the demand. Oak has 
been draggy, despite the oversold condi- 
tion of the flooring plants. New hard- 
wood lumber bookings in the two weeks 
ended Oct. 4 exceeded the output, but 
were below the shipments; while mills’ 
stocks are being depleted, their files of 
unfilled orders continue heavy. 

Lumber index price of the Bureau of 
Labor Statistics (1926 = 100) was 129.5 
in the week ended Sept. 27 and 130.1 in 
the week ended Oct. 11. 





To Re-design Homes to 
Avoid Use of Scarce 
Materials 


Los ANGELES, CALIF., Oct. 11.—Facing 
governmental restrictions on non-Defense 
building, California architects on Oct. 12 
started preparations for widespread redesign- 
ing of home plans for use of materials not 
on the critical list. In convention at the 
Hollywood Roosevelt Hotel, Los Angeles, 
they adopted a resolution ordering creation 
of a committee to study the possibility of 
substituting other building materials for 
those critically needed for Defense, and to 
develop new and economic designs to mini- 
mize the use of critical materials. 


OAK FLOORING 


Current prices of oak flooring are un- 
changed from list that appeared in issue of 
Sept. 6.—EDITOR. 
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Nationally Advertised 
Aromatic Red Cedar 


CLOSET- 
LINING 
LUMBER 











Packaged 
and Sealed 


GUARANTEED 
90% Red Heart or better 








PRODUCT OF 


Geo, C. BROWN & Co, OF N, C, 


GREENSBORO, N.C. 


LARGEST MANUFACTURERS OF 
AROMATIC RED CEDAR IN THE WORLD 





MAPLE FLOORING 


Northern maple flooring mills report the 
following average prices realized f.o.b. floor- 
ing mill basis, during the week ending 
Oct. 11: First Second Third 

oe) Serta $85.12 $79.49 $65.49 





WEST COAST LOGS 


Seattle, Wash., Oct. 10.—Average prices of 
logs are as follows: 


Fir No. 1, $30-31; No. 2, $22; No. 3, $16; 
Peelers, No. 1, $40-41; No. 2, $32-35. 


Cedar Shingle logs, $19-21; lumber logs, 
$33-35. 


Hemlock: No. 2&3, pulp logs, $15.50; lum- 
ber logs, $18.50-19.50. 





APPALACHIAN HARDWOODS 


Cleveland, Ohio, Oct. 13. 
dried, rough, f.o.b., Cleveland: 





Ash: 4/4 5/4 6/4 
Sa $90.00 $100.00 $105.00 
Com. & Sel... 60.00 70.00 75. 

Plain White Oak: 
| ere 120.00 125.00 130.00 
No. 1 C.&S... 65.00 75.00 80.00 

Plain Red 3 

eer 90.00 100.00 103.00 
No. 1 C.&S... 62.50 70.00 75.00 

Hard Maple: 
eee 110.00 120.00 125.00 
No. 1 C.&S8... 75.00 80.00 85.00 

Poplar: 

Ree 92.00 102.00 102.00 
No. 1 C.&S... 62.00 67.00 67.00 
ee 72.00 82.00 82.00 
No. 2-A Com. 52.00 57.00 57.00 

Basswood: 
are 87.00 92.00 95.00 
No. 1 C.&S... 62.00 64.00 69.50 
No. 2-A Com. 47.00 48.00 48.00 

Birch, Unselected: 

CC ee 125.00 130.00 130.00 
No. 1 C.&S... 75.00 80.00 85.00 


Following are current prices on Appalachian hardwoods, air 





8/4 10/4 12/4 16/4 
$115.00 $135.00 $145.00 $160.00 
80.00 100.00 110.00 130.00 
155.00 140.00 175.00 195.60 
90.00 105.00 115.00 125.00 
120.00 162.00 162.00 190.00 
80.00 100.00 110.00 130.00 
135.00 145.00 160.00 190.00 
95.00 110.00 120.00 155.00 
107.00 132.00 142.00 177.00 
75.00 82.00 97.00 125.00 
92.00] Chestnut: 4/4 5/4 6/4 8/4 
63.0 No.1 WHND 52.00 60.00 60.00 67.00 
ty No. 1 C&Btr. 
50.00 Sd. Wmy.. 50.00 57.00 57.00 62.00 
2 
140.00) No C&sd 





95.00 Wwmimy. . 42.00 44.00 44.00 48.00 
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OBITUARY RECORD 





ALBERT POTTER, 76, an employee of 
Kk. C. Atkins & Co., Indianapolis, Ind., for 
51 years, and for many years manager of 
purchases and supplies for that company, 
died Sept. 28 at his 
home in Indianapo- 
lis. He had been ill 
for several months 
but had worked 
i Sept. 2. In 
early life Mr. Pot- 
ter engaged in min- 
ing and the hotel 
business’ in Mon- 
tana but returned 
to Indianapolis in 
1890 to begin his 
association with the 
Atkins company. 
He was first presi- 
dent of the Pur- 
chasing Agents As- 
sociation of Indian- 
apolis, a member of 
the Sons of the 
American Revolu- 
tion and of the 
Atkins Pioneers. He 
was interested in 
music and sang in 
a church choir and 
annual music festival. 





Mr. Potter was the 
father of 13 children, nine of whom sur- 
vive. One of the sons, Donald H., is sec- 
retary-treasurer of the Atkins company. 
Mrs. Potter died less than a year ago. 


JOHN BUFFELEN, 79, prominent retired 
Tacoma, Wash., lumberman and civic 
leader, died at his home in that city Oct. 5 
following a brief illness. He came to the 
United States from Holland as a youth, 
locating in Milwaukee, Wis. He moved 
to Tacoma, Wash., about 1900 and helped 
to establish many of that city’s leading 
woodworking plants, including the Wash- 
ington Manufacturing Co., the Buffelen 
Lumber & Manufacturing Co., The Buf- 
felen-Hubert Furniture Co., the American 
Wood Pipe Co., and the Manley-Moore 
Lumber Co. For many years, he served as 
a member of the Port of Tacoma Commis- 
sion. Survivors include his widow, a son, 
four daughters and a brother. 


Cc. J. CLAUSE, 48, owner and manager 
of the Lakeview Building Material Co., 
Lakeview, Oregon, was instantly killed 
Oct. 2 when a light automobile truck he 
was driving collided with a truckload of 
logs on a country road six miles west of 
Lakeview. The deceased was’ widely 
known in southern Oregon and among 
lumbermen throughout the western states. 
He was prominent in the affairs of the 
Western Retail Lumbermen’s Association, 
and was a leader in civic affairs of Lake 
County where he was particularly inter- 
ested in the work of 4-H clubs. He con- 
tributed much to the improvement of 
cattle breeds in the vicinity. Mr. Clause 
was a World War veteran and a member 
of several fraternal orders. He is sur- 
vived by his widow, a son, a daughter and 
his parents. 


HENRY H. DYKE, 84, a lumberman at 
Worcester, Mass. since 1895, died Oct. 5. 
He was first affiliated with the J. F. Bick- 
nell Lumber Co. of Worcester, and in 1912 
formed his own company, the H. H. Dyke 
Lumber Co. He sold this business to the 
Diamond Match Co. and until last June 
was affiliated with that concern. Mr. Dyke 
had held positions of responsibility in a 
fraternal order. The widow, a daughter, 
a son and four grandchildren are among 
the survivors. 


MORRIS S. TREMAINE, 70, for seven 
terms controller of the State of New York, 
and previously a New York lumberman, 
died* G@ct. 12 at Albany, N. Y. He had re- 
turned to his work several weeks before 
after having recuperated from a heart 
attack His death was caused by a simi- 
lar attack. Mr. Tremaine entered the 
lumber business when he was 17 years 
old with Holland, Graves and Montgomery, 
Buffalo, N. Y., wholesale lumber dealers, 
and later became that firm’s New York 
city representative. He organized insur- 
ance companies, one of them being the 
National Lumber Insurance Co., of Buf- 
falo. N. Y. He also organized the Mont- 
gomery Lumber Co., of Suffolk, Va., and 
became president of J. G. Wilson & Co., 
steel door manufacturers. Mr. Tremaine 


was elected vice president of Smith, Fas- 
sett & Co., lumber dealers of North Tona- 
wanda, N. Y., in 1923. He was a director 
of the National Wholesale Lumber Deal- 
ers’ Association for several terms. A son 
survives. 


JACOB SILER, 72, prominent Pacific 
Northwest lumberman, died in a Seattle, 
Wash., hospital Oct. 6. He was proprietor 
of the Siler Box Co., of that city. Mr. 
Siler and his elder brother, William O., 
played conspicuous roles in establishing 
the lumber industry on Willapa Harbor, 
shortly before the turn of the century, 
when they built two lumber mills in Ray- 
mond, Wash. William died there, but 
Jacob continued the business and special- 
ized in airplane spruce during the first 
World War. In 1933 he moved to Tacoma 
and established his box company there, 
moving to Seattle after one of the Ray- 
mond mills burned. Survivors include his 
widow and three daughters. 


J. OSCAR MATHIEU, 74, head of the 
F. Tremblay Lumber Co., Montreal, Can- 
ada, died suddenly Oct. 5 at Ste. Adele, 
Que., Where he was spending the weekend. 
He is survived by his widow, two sons 
and four daughters. 





KENNETT HUDSON, Hudson - Houston 
Lumber Co., Ardmore, Okla., died en route 
to the fiftieth anniversary meeting of Hoo- 
Hoo. Mr. Hudson 
had long been ac- 
tive in fraternal 
orders in the lum- 
ber industry. He 
was widely known 
throughout the 
lumber industry as 
one of the cham- 
pion exponents of 
progressive mer- 
chandising. His ac- 
tivities were not 
confined only to his 
own business, but 
he had devoted a 
considerable amount 
of his time and ef- 
fort to the better- 
ment of the entire 
industry. Mr. Hud- 
son was a past 
president of the 
Southwestern Lum- 
bermen’s Associa- 
tion; he had been 
an official of the 
Texas Line Yard 
Retail Lumber 
Dealer’s Association 
(of which organiza- 
tion he was presi- 
dent at the time of ; 
his death), and he was a participant in 
numerous other association activities. 














JOE D. WILLIAMS, 54, since 1904 affili- 
ated with the Lyon-Gray Lumber Co., and 
for many years manager of that firm’s 
yard at Greenville, Tex., died Sept. 28 after 
having suffered a stroke a week previous. 
Mr. Williams had also managed yards at 
Rockwell and Honey Grove, Tex., for the 
Lyon-Gray company, and had made an 
outstanding record of success. He was 
prominent in church and civic affairs. He 
was a charter member and past president 
of the Greenville Rotary club, was active 
in the chamber of commerce and on the 
school board. He was an active member 
of a fraternal order. The widow and two 
children survive. 





ANDREW GENNETT, 67, a proprietor 
of the Gennett Lumber Co., a manufactur- 
ing concern at Asheville, N. C., died Oct. 1 
after several years of illness. His firm 
was organized in 1902 and operates saw- 
mills in Hayesville, N. C. and Beattyville, 
and owns large timber holdings. Before 
his illness Mr. Gennett was active in Ashe- 
ville civic affairs. He was a director of 
the Chamber of Commerce for many years 
and served as president of that organiza- 
tion from 1934 until 1936. He was direc- 
tor of a bank and on the board of the 
Asheville Boy Scouts. Mr. Gennett was 
particularly respected for his high intelli- 
gence and business ability. He read 
widely, was at one time president of a 
literary club and was a member of a num- 
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ber of social organizations. The widow, a 
daughter and two sons are among the sur- 
vivors. One of the tatter, Carter T., is a 
proprietor in two Asheville lumber firms. 
A brother, N. W., also surviving, is a pro- 
prietor in the firm Andrew Gennett served. 


HENRY C. SOLDAN, 69, manager of 
the North Missouri Lumber Co., Hannibal, 
Mo., died suddenly of a heart attack in a 
hospital at Macon, Mo. He and his 
brother, a resident of Macon, were driv- 
ing through the city streets when Mr. 
Henry Soldan complained of pain in his 
chest and throat. He was taken to the 
hospital immediately and died a few min- 
utes after his arrival. He was an active 
church member. Surviving are a daughter 
and a granddaughter. 





Statement of the ownership, management, 
circulation, etc., required by the Acts of 
Congress of August 24, 1912, and March 3, 
1933, of AMERICAN LUMBERMAN, pub- 
lished every other week at Chicago, IIl., for 
October 1, 1941. 


STATE OF ILLINOIS, | 
CouNTY OF Cook, § 5%: 


Before me, a Notary Public in and for the 
State and county aforesaid, personally appeared 
E. C. Howie, who, having been duly sworn 
according to law, deposes and says that he is 
the business manager of AMERICAN LUMBERMAN, 
and that the following is, to the best of his 
knowledge and belief, a true statement of the 
ownership, management (and if a daily paper, 
the circulation) etc., of the aforesaid publica- 
tion for the date shown in the above caption, 
required by the Act of August 24, 1912, as 
amended by the Act of March 3, 1933, em- 
bodied in section 537, Postal Laws and Regula- 
tions, printed on the reverse of this form, to-wit: 


1. That the names and addresses of the pub- 
lisher, editor, managing editor, and business 
manager are: 


Publisher, AMERICAN LUMBERMAN (a Cor- 
poration), 431 S. Dearborn St., Chicago, Ill. 

Editor, E. C. Hoe, 6704 Stewart Ave., Chi- 
cago, Ill. 

Managing Editor ...... eile acraclae ewan err 

Business Manager, E. C. Hoe, 6704 Stewart 
Ave., Chicago, IIl. 

2. That the owner is: (If owned by a corpo- 
ration, its name and address must be stated and 
also immediately thereunder the names and ad- 
dresses of stockholders owning or holding one 
percent or more of total amount of stock. If 
not owned by a corporation, the names and ad- 
dresses of the individual owners must be given. 
If owned by a firm, company, or other unincor- 
porated concern, its name and address, as well 
as those of each individual member, must be 
given.) 

AMERICAN LUMBERMAN (a corporation), 431 
S. Dearborn St., Chicago, Il. 

. Carl W. Defebaugh, 1120 E. 50th St., Chicago, 
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Martha B. Defebaugh, 1120 E. 50th St., Chi- 
cago, Ill. 

3. That the known bondholders, mortgagees, 
and other security holders owning or holding 1 
percent or more of total amount of bonds, mort- 
gages or other securities are: (If there ara 
none, so state.) None. 


4. That the two paragraphs next above, giv- 
ing the names of the owners, stockholders, and 
security holders, if any, contain not only the list 
of stockholders and security holders as they ap- 
pear upon the books of the company, but also, 
in cases where the stockholder or security holder 
appears upon the books of the company as trus- 
tee or in any other fiduciary relation, the name 
of the person or corporation for whom such 
trustee is acting, is given; also that the said 
two paragraphs contain statements embracing 
affiant’s full knowledge and belief as to the cir- 
cumstances and conditions under which stock- 
holders and security holders who do not apnear 
upon the books of the company as trustees, 
hold stock and securities in a canacity other 
than that of a bona fide owner; and this affiant 
has no reason to believe that any other person, 
association, or corporation, has any interest di- 
rect or indirect in the said stock, bonds, or other 
securities than as so stated by him. 

5. That the average number of copies of 
each issue of this publication sold or distributed, 
through the mails or otherwise, to paid sub- 
scribers during the twelve months preceding the 
date shown above is ........... (This informa- 
tion is required from daily publications only.) 

E. C. Hore, 
Business Manager. 
Sworn to and subscribed before me this 
25th day of September, 1941. 
WILLIAM MATHIESEN, 
(Seal.) Notary Public. 
(My commission expires Feb. 4, 1945.) 









































